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SUPERVISION IN FOR IOWA 


RATE BILL BEING PREPARED 





Insurance and Attorney-General’s De- 
partments to Back Measure— 
Blanchard Act to Stand 





Des Moines, Jan. 7.—(Special Corre- 
spondence.)—Attorney-General Cosson 
of Iowa has taken up the cudgel in be- 
half of an Iowa law which will pro- 
hibit discriminations and rebating in 
Iowa fire insurance rates and will put 
the latter on an equitable basis. 

Assistant Attorney-General Sampson 
has already drawn the bill which will 
be presented to the Iowa legislature 
and backed by the state iegal depart- 
ment as well as by Auditor Bleakly 
and the state insurance department. 
Mr. Sampson is well known to Iowa 
insurance men. Upon orders from At- 
torney-General Cosson, Mr. Sampson 
made an investigation of the various 
Iccal agents’ associations in Iowa and 
prosecuted them under the Iowa anti- 
trust laws. Asa result the local agents’ 
associations retired from circulation. 
In his investigations, however, Mr. 
Sampson learned the need in Iowa for 
some sort of legislation which will 
counteract the harmful influences of 
the famous Blanchard anticompact law. 
His bill is the result. Former legis- 
latures have considered the repeal of 
the Blanchard law but because of mis- 
understanding as to its actual work- 
ings, they have turned down all efforts 
to wipe it off the books. 

Not to Repeal Blanchard Act 

’ Mr. Sampson’s bill will not repeal 
the Blanchard act. In fact the bill ex- 
pressly states that it repeals only those 
laws which conflict with it. This clause 
should have much influence in getting 
the measure through the legislature, 
its friends say. 

The Sampson bill provides for a 
state supervisor of rates to be named 
for a long term by the state auditor. 
He shall be paid an adequate salary 
and shall devote his entire time to the 
bureau of which he shall be head. It 
will be his duty to investigate all re- 
ports of discriminations and rebating 
in fire, hail, lightning or storm insur- 
ance. He shall also study the question 
of rates and if in his opinion they are 
too high he may order a reduction. 
Before this can become effective, how- 
ever, the insurance companies may ap- 
pear before the supervisor of rates at 
a public hearing. If, after that, the su- 
pervisor still insists upon the reduc- 
tion, the insurance company can appeal 
to the courts for an injunction, thus 

(CONTINUED ON PAGE 15) 
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H. L. EKERN IS DISMISSED 


CENTER OF POLITICAL FIGHT 








Wisconsin’s Governor Removes State 
Insurance Commissioner for Get- 
ting into Speakership Melee 





Madison, Wis., Jan. 8—(Special)— 
Herman L. Ekern, Wisconsin insurance 
commissioner, was dismissed this morn- 
ing by Governor McGovern for alleged 
political activity in behalf of Assem- 
blyman L. L. Johnson in the fight for 
the speakership of the assembly. Mr. 
Johnson is secretary of the Wisconsin 
legislative investigating committee on 
fire insurance. Early in the day Com- 
missioner Ekern was served with a cita- 
tion from the governor calling on him 
to show cause why he should not be re- 
moved from office. After a short pri- 
vate session the doors were thrown 
open to the public. The only charge in 
the citation is that Commissioner 
Ekern was a member of the Johnson 
campaign committee. 

Say Law Was Violated 

This is an alleged violation of a sec- 
tion of law which prohibits the insur- 
ance commissioner's activity in any 
political campaign. The position in 
Wisconsin is now appointive, not 
elective. It is probable that the com- 
missioner will appeal to the state sen- 
ate, although it is not definitely known 
what action he will take. 

Mr. Ekern claims he was not a mem- 
ber of Mr. Johnson’s campaign com- 
mittee and only engaged rooms for him 
at a hotel at his request. 

Bitter Fight Developed 

Mr. Ekern was the center of a bitter 
political fight which developed over 
the assembly speakership contest Mon- 
day night, and which resulted in a 
threat of his removal from office by 
Governor McGovern in case he refused 
to order L. L. Johnson to close his 
(Johnson’s) headquarters as a candi- 
date for speaker. Mr. Ekern was ac- 
cused by Governor McGovern, in a 
sharp interview in the executive office 
Monday night, of having acted in an 
advisory way in the direction of John- 
son’s campaign. 

Mr. Ekern on Tuesday scouted the 
possibility of his removal under the 
terms of the law, claiming that where 
an appointee is confirmed by the sen- 
ate, as in his case, unless specifically 
provided in the statute, it is not possi- 
ble to effect a removal except by im- 
peachment. Mr. Johnson refused to 
close his headquarters. Mr. Ekern is 

(CONTINUED ON PAGE 22) 
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GOING AFTER WILD CATS 
BOTH ANTHONYS ARRESTED 





Western Agents Have Been Sent Al- 
luring Circulars From These Men 
Seeking Special Hazards 





Agents in the west who have been 
receiving alluring circulars from C. W. 
‘Anthony of New York, offering 25 per- 
cent on the tough class of special 
hazards at any rate acceptable to the 
assured, are interested in his arrest by 
the New York department, charged 
with selling insurance in unauthorized 
companies. His father, Frank W. An- 
thony, a notorious wild catter, was re- 
cently arrested. C. W. Anthony sent 
out some of his circulars under the 
name of the Citizens Insurance Agency. 
The Anthonys received 75 percent 
from a lot of nondescript mutuals, 
most of them having gone into the 
hands of a receiver. It was found that 
the whole lot had assets of $1,000 and 
some $100,000 is due claimants on 
losses. 

Make Other Connections 

When these Philadelphia mutuals went 
into the hands of the receiver, the An- 
thonys were obliged to secure other com- 
panies with which to place their risks. 

contract was entered into with T. A. 
Cross, secretary and manager of the La- 
haska and the Leathermen’s Mutual Fire, 
Philadelphia, whereby they received 50 
percent commission on all business placed 
with these companies. This contract con- 
tinued from June, 1911, to June, 1912, 
when Secretary Cross died and a new sec- 
retary and manager was elected. It was 
soon discovered by the new secretary that 
the ap nme By erations of F. W. and 
Cc. W. Anthony had crippled the Lahaska 
to such an extent that the company was 
insolvent. The company ceased writing 
business and applied for a receiver. 

Get Delaware Concerns 


The directors of the Leathermen’s Mu- 
tual Fire directed that no more business 
be accepted from F.. W. or C. W. Anthony 
Following the refusal of this company to 
accept any more business, arrangements 
were made with the Home Fire of Dover, 
Del., and the Franklin Fire of Dover, 
Del., both mutual companies, for accept- 
ing business from the Anthonys. The 
only assets of these companies are the 

remium notes of the assured. The Home 

re of Dover, Del., was incorporated in 
October, 1912. There is nothing in its title 
to indicate that it is a mutual company and 
the Home of New York has been in receipt 
of numerous inquiries regarding the 
Delaware company. Recently Assistant 
Secretary Moore of the Home of New 
York interviewed Commissioner Maull of 
Delaware and tried to induce him to re- 
voke the charter of this company, but 
Commissioner Maull felt that he would 
not be justified in so doing before there 
was a complaint of a failure to pay a 
loss. The Franklin Fire was incorporated 
in June, 1911. Its charter was revoked 
by Commissioner Maull Aug. 19, 1912, but 
— representation of Anthon and 
others, it was restored. On Nov. 8, how- 
ever, it was again revoked. 

The New York department has been in 
receipt of numerous complaints from in- 
surance departments and agents from all 
parts of the country, telling of the “wild- 
cat” operations of F. W. and C. W. An- 
thony. The laws of that state are such 
that the insurance department has no 
jurisdiction unless the Fg yp! insured is 
located in the state. p to recently, the 
department had been unable to learn of 
the —- of insurance by the Antpeare 
on property in New York, but with the 
assistance of the Pennsylvania depart- 
ment, an examination was made of the 
Lahaska and evidence was discovered of 
risks having been placed with this com- 
any by both of the Anthonys on New 

ork state risks. The prosecution of 
Cc. W. Anthony is the result of this in- 
vestigation. 


?. W. Anthony Convicted in 1899 

The father, F. W. Anthony, was ar- 
rested, tried and convicted in the United 
States court for fraudulent use of the 
mails in selling insurance in June, 1899 
and sentenced to prison for a year and 
a day and to pay $1 fine. On Dec. 14, 
1912, he was arrested on complaint of Spe- 
cial Deputy Insurance Commissioner Thom- 
as B. Donaldson of Pennsylvania on the 
charge of embezzling $12,000 from the 
Metropolitan Mutual Fire of Philadel- 
phia, and is under $10,000 bail awaiting 
extradition to Pennsylvania. The arrest 
of these two men for selling fake insur- 
ance is the beginning of a vigorous cru- 
sade on the pars of Superintendent Emmet 
of New York against other brokers whom 
it was discovered were transacting busi- 
= with these fake mutuals in Philadel- 





A. G. MoCrae of Chicago becomes sole 
representative of the Property and the 
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Reliable Agents Wanted tng ene Pee 








SOUTHGATE WILL TOUR WEST 


President of the National Local Fire 
Agents’ Association to Address 
the State Bodies 


President Jas. H. Southgate of the 
National Association of Local Fire In- 
surance Agents, and Secretary H. H. 
Putnam of the same body, are arrang- 
ing to make a western trip, the itin- 
erary being in charge of J. A. Giberson 
of Alton, Ill, secretary of the Illinois 
association. Tentative dates have been 
arranged although they are not con- 
sidered final. They are as follows: 

April 10th—Kentucky. 








Liverpool & London & Globe Ins. Co., Ltd. 
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April 12th—Indiana. 





April 14th—Missouri at St. Louis. 

April 16th—Illinois at Peoria. 

April 18th—Western Missouri and 
Kansas at Kansas City, Mo. 

April 2ist—Iowa and Nebraska. 

April 23rd—Minnesota. 

April 25th—Wisconsin. 

April 28th—Michigan. 

April 30th—Ohio. 





Buchenburger In Chicago 


H. C. Buchenburger, general manager 
of the Hamburg-Bremen Fire at the 
home office, and George Aschenberg, 
assistant secretary of the United States 
branch at New York, arrived in Chi- 
cago Wednesday morning. Mr. Buch- 
enburger’s presence in the United 
States is Said to portend important 
changes in the American management 
of the company and there are numerous 
applicants for various positions. Mr. 
Buchenburger is stopping at the Hotel 
La Salle and as one manager in Chicago 
put it, the hostelry now looks, from 
the number of familiar faces seen there, 
very much the same as during a North- 
west meeting. 


To Reduce Liability 
Des Moines, Ia., Jan. 8.—(Special)— 
Edwin Stanbery, assistant western 
manager of the Royal, is here negotiat- 






































ing with the Anchor Fire. It is under- 





stood that representatives of other 
companies have also been on the 
ground. The deal is said to con- 
template the reinsurance of the farm 
business or all of the term business. 
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Changes in the Field 





George M. Graham 


George M. Graham, special agent for 
the Hanover in Indiana, has been trans- 
ferred to North Dakota and given the 
title of state agent. He will make his 
headquarters with Thomas Baker, Jr., 
& Co. at Fargo. Mr. Graham succeeds 
Charles S. Whittlesey who resigned to 
enter the field of real estate. 


American’s Changes 

Dewitt Barningham has been ap- 
pointed special agent of the American 
of Newark in Indiana to assist State 
Agent Richman. Mr. Barningham has 
been connected with the western de- 
partment office at Rockford for five 
years, and for the last year and a half 
has been daily report examiner for In- 
diana, and also assisted in handling the 
large cities business. 

J. J. Dillingham, of Oklahoma City, 
has been made special agent of the 
American in Kansas and Oklahoma to 
assist State Agent J. S. Olund. 

In Nebraska the American has ar- 
ranged with A. J. Baldwin of Stella, 
Neb., to do special agency work to as- 
sist State Agent Perfect. 

Roy L. Weingartner, who is assistant 
examiner in the western department of 
the American, will divide his time be- 
tween the office and the northern IIli- 
nois field. 





Herbert W. Robertson 

Claude F. Snyder, manager of the 
Henry Clay Fire of Lexington, Ky., 
has announced the appointment of 
Herbert W. Robertson, of Henderson, 
Ky., as special agent of the company 
for that state. The appointment is 
effective Jan. 15. Mr. Robertson has 
been with the local agency of Lam- 
bert & Weaver, of Henderson, and has 
also had banking experience. He suc- 
ceeds John Sowards, who recently re- 
signed his connection with the Henry 


Clay to become special agent of the , 


London Assurance. 





Harry A. Sundberg 
Harry A. Sundberg, of Minneapolis, 
has been appointed special agent of the 
Peoples National in Minnesota and 
Wisconsin. He was formerly in that 
field for the State of Illinois and built 
up a most excellent agency plant. 


D. H. Hartwell, Jr. 


D. H. Hartwell, Jr., of Omaha, has 
been appointed special agent of the 
Peoples National in Nebraska and 
Iowa. For a number of years he was 
connected with the rating bureau at 
Lincoln, Neb., and later was in the 
Nebraska field for the National Union. 


Walter D. Hill 
Walter D. Hill of Beatrice, Neb., who 
has served the Springfield as special 
agent in Nebraska for the past six 
years under State Agent W. S. Har- 
ding, has resigned his position to en- 
gage in the business of independent 





adjuster in Nebraska, Kansas and 
western Iowa. 
Robert L. Mouk 


Robert L. Mouk of Dayton, Ohio, has 
een appointed state agent of the Key- 
stone Underwriters of Pittsburg in 
Ohio and Illinois to succeed the late 
Jasper E. Wilhelm. Mr. Mouk was 
formerly special agent of the Columbia 
of Dayton. 





Alexander Cardle 
Alexander Cardle, for ten years in 
the Minnesota field, has gone with the 
Twin City Fire. He has been for the 
ne seven years with the Consolidated 
ire & Marine, and for three years 
previous with the Home of New York. 


John F. Moore 


John F. Moore, who was formerly 
with the German Fire of Indianapolis, 
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and later connected with the local 
agency of Vandercook & Wilson of 
Indianapolis, has gone -with the Indus- 
trial Fire of Akron, Ohio, as special 
agent and manager of its local depart- 
ment at Akron. He has had over a 
dozen years’ experience in the business. 


Charles T. Beezley 
Charles T. Beezley of Des Moines, 
special agent of the Central National 
in Kansas and Nebraska, has been ap- 
pointed Iowa state agent of the Se- 
curity of Connecticut. 








W. L. Foreman 


W. L. Foreman, state agent for the 
New York Underwriters for Oklahoma, 
has resigned to take charge of the 
Texas field for the Georgia Home. He 
will make his headquarters in Dallas 
and left for that city this week. His 
successor has not been announced. 


Frank M. Bishop 
Frank M. Bishop, special agent for 
the New York Underwriters of Mis- 
souri, has resigned to become special 
agent of the Caledonian in Minnesota, 
Illinois and Wisconsin. He was for- 
merly a local agent at Quincy, IIl. 








Paul Sommers 


Paul Sommers, of Denver, for some 
time successfully representing the Scot- 
tish Union & National in Colorado, 
Wyoming, New Mexico, Montana, has 
been appointed special agent for the 
same company for Ohio, with head- 
quarters at Columbus. A farewell din- 
ner is being given him Jan. 10th, by 
friends among the Mountain field men. 





CHARLES W. BATES 
Charles W. Bates of Athens, IIl., a local 
agent there, has been made farm special 
of the National of Hartford in Illinois. 





Zz. M LILJEBLAD 
Edward M. Liljeblad, for some years 
examiner in the western department of 
the Commercial Union and Palatine, has 
been appoined a special agent in Ohio. 
He will assist State Agent A. M, Cole. 


WALTER lL. GRUPE 

Walter L. Grupe, in charge of the gen- 
eral agency department of the Insurance 
Agency Company, of St. Louis, resigned 
last week, effective Jan. 15, to become 
executive special agent of the marine and 
transportation department for the central 
western states for the Hartford fire. His 
headquarters will be in Chicago. He is 
one of three brothers, all in the fire in- 








NEWS ABOUT COMPANIES 


SIOUX FIRE HAS REINSURED 





Iowa Company Is Taken Over by Hart- 
ford Fire—C. J. Wooldridge Takes 
New Position 





The Sioux Fire of Sioux City, Iowa, 
has been reinsured in the Hartford 
Fire. This makes the second Iowa 
company to reinsure within a few days, 
the Capital & Merchants & Bankers 
having gone to the German American. 

C. J. Wooldridge, secretary and man- 
ager of the Sioux Fire, will now super- 
vise the farm business of the Hartford 
in Iowa, South Dakota and Nebraska. 
The Sioux did quite a farm business 
and this will enable the Hartford to 
extend this department of its machin- 
ery in these three states. 

The Sioux Fire was organized four 
years ago by Mr. Wooldridge, who had 
been state agent for the Columbia Fire 
of Omaha. It started business with 
$200,000 capital and no surplus, but in 
November, 1910, $50,000 was contrib- 
uted to-surplus account. The directors 
became pessimistic as to the present 
outlook in the fire insurance field, and 
decided to reinsure at a time when they 
could get liberal returns. The Sioux’ 
assets were $296,547, and its net surplus 
about $24,000. It had a premium in- 
come of about $85,000 a year and op- 
erated in Iowa, Nebraska and South 
Dakota. 


Douglas Bros. Get Consolidated 

New York, Jan. ?—(Special)—The 
Consolidated Assurance of London has 
appointed Douglas Brothers of New 
York and Chicago United States man- 
agers for reinsurance and named the 
Bankers Trust Company of New York 
United States trustees for a special 
fund of $50,000 to be maintained for 
protection of all American policyhold- 
ers until all policies have expired. 
Douglas Brothers will have ample 
funds in addition to pay losses and have 
powers of attorney to accept service. 
The company has capital of $2,500,000 











surance business, the others’ being 
George C. Grupe, special agent for the 
Continental Fire, and A. H. Grupe, special 


agent for the Western of Toronto. 





and assets of approximately $4,000,000. 
It has not hitherto operated in the 
United States but confined itself to rein- 
surances of large British and Continen- 
tal offices. 





German of Peoria Figures 

The German Fire of Peoria, IIL, the 
premier fire insurance company of its 
home state, made excellent gains last 
year. Its assets are $1,010,899, gain 
$210,556; reserve $479,786, gain $134,783; 
net surplus $221,398, gain $25,942. The 
German paid in Baltimore $102,000 in 
losses and in San Francisco $470,165. 
The Cremers, president and secretary, 
have stood by the German through all 
the vicissitudes, and have made it a 
substantial institution. The German is 
doing its part in giving publicity to the 
great fire waste in its advertising 
literature. 





Netherlands Fire 

The Netherlands Fire of Holland will 
reenter the United States for direct 
business on the agency plan. Harold 
W. Letton, of Chicago, has been ap- 
pointed United States manager. r. 
Letton occupies the same position with 
the Prussian National and will operate 
the two companies jointly. The Neth- 
erlands formerly operated in this coun- 
try through Weed & Kennedy of New 
York. Mr. Letton was also recently 
appointed United States manager of the 
Zurich Accident of Switzerland, which 
is now ready for business in this coun- 
try. 





Walla Walla Fire—The land of Hollon 
Parker was recently sold at sheriff's sale 
to satisfy a judgment of $161,456 held by 
the company against him. Most of the 
property was bid in by the receiver, the 
sale realizing a total of $121,650. A de- 
ficiency judgment for the remaining $42,- 
000 will be asked for. 


State, Tll.—Lucius Pfouts, examiner of 
fire companies for the Illnois department, 
is at Rockford this week making an ex- 
amination of the condition of the State 
of Illinois, which recently reinsured its 
business in the Hanover. The object of 
the examination is to determine the exact 
financial condition of the corporation, the 
management of which desires to liquidate 
it. The Illinois law permits the directors 
to distribute the surplus among the 
stockholders in an equitable manner after 
all liabilities have been disposed of. The 
corporation must then wind up its affairs 
in accordance with the statute providing 
for a method of dissolving the charters 
of Illinois companies and allowing them 


(CONTINUED ON PAG# 15) 
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AS VIEWED FROM CHICAGO 


LARGE “CITres wornzr tS 

The joint large cities committee of 
the Western Union and Western Insur- 
ance Bureau is now getting its ma- 
chinery in working order. The sub- 
committee, in charge of Chairman E, 
G. Halle, which has for investigation 
company representation, met with a 
subcommittee of the general commit- 
tee of the Chicago local agents Tues- 
day. The Chicago agents’ committee 
has established subcommittees similar 
to the company plan. Mr. Halle’s as- 
sociates on his committee are: H. N. 
Kelsey of the Sun, A. D. Baker of the 
A. D. Baker & Co. General Agency, 
and Neal Bassett of the Firemens. This 
committee will deal with agency limita- 
tion and has before it the annex prob- 
lem. The committee seems to be of 
the opinion that in order to have jus- 
tice there must be numerical equality, 
that is, if three agerts are allowed, the 
annex must be included in this. This 
committee will also deal with terri- 
torial boundaries and agency classes. 

The Class 2 agents will have to be 
“cussed” and discussed. Many of the 
evils are found in this territory where 
excess commissions are paid and rules 
violated. Some desire all these put 
on a brokerage basis or at least have 
their powers more restricted. 

Another sub-committee of which 
George W. Law of the Royal is chair- 
man, has to deal with company offices. 
His associates are W. M. Patton of 
the Northwestern National, G. W. 
Blossom of the National and W. H. 
Sage of the German American. This 
company has to deal with the local 
salaried manager, salaried solicitors, 
associate partners, and so on. 

The next subcommittee is in charge 
of W. H. Sage of the German Ameri- 
can. His associates are: E. G. Halle 
of the Germania, C. R. Street of the 
Fidelity-Phenix and Neal Bassett of 
the Firemens. This committee will 
take up commission schedules and the 
classification of risks on which the 
compensation scale is applied. 

Chairman Law has had a meeting of 
the members of his committee but has 
not yet met with the agents’ committee. 
Many of the agents feel that after all 
the great abuse in the business is chiefly 
due to the men who are receiving com- 
pensation that are not legitimately in 
the business. 








* * 


DWELLING HOUSE COMMITTEE 

The committee has been appointed to 
devise a dwelling house schedule ac- 
cording to the action of the conference 
of raters and other experts in Chicago 
recently. It consists of S. A. Reed, 
New York Suburban Exchange, chair- 
man; C. M. Goddard, New England 
Exchange; E. E. Mohrhardt, Pacific 
Board; J. V. Parker, Western Actuarial 
Bureau; Jos. S. Raine, Jr., Southeast- 
ern Underwriters’ Association. 

x * * 
TAKING UP OTHER LINES 

Now that the fire companies have 
reached a high state of cultivation in 
their regular avenues, many of them 
are seeking to bolster up their income 
by branching out into the so-called 
allied lines. Some of the aggressive 
companies are now getting a foothold 
in farm business, in a large measure by 
reinsurance deals or appointing farm 
specials to stimulate the business and 
appoint solicitors. 

Others have entered the automobile 
field with considerable success, as the 
industry is a most important and grow- 
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ing one. Some have arranged to write 
hail insurance. Now the parcels post 
system opens the way for a goodly in- 
come from insuring mail packages. 
*x* * * 
CHANGES ARE MADE 

President G. H. Lermit, of the 
Western Union, announces that George 
W. Law, of the Royal, having re- 
quested to be relieved from member- 
ship on the traction committee, C. R. 
Street, of the Fidelity-Phenix, has been 
appointed to fill the vacancy and W. H. 
Sage of the German American is ap- 
pointed chairman of the committee, 
that position ane been previously 
held by Mr. Law. 

Mr. Lermit also announces that, on 
account of recent changes made in the 
field administration of his company, 
F. C. Buswell, of the Home, has felt 
compelled to ask to be relieved from 
further service on the joint large 
cities committee. H. N. Kelsey of the 
Sun has been appointed to succeed 
Mr. Buswell. 


* - * 
RULES ON ADJUSTMENTS 

The governing committee of the 
Western Union having been asked 
whether it would be permissible to 
make an allowance to a member of a 
firm of local agents for his services 
in adjusting a loss under a policy is- 
sued at the agency, the party making 
_the adjustment devoting his own time 
principally to adjustments and losses, 
holds that the rule is very clear 
against this. It prohibits any allowance 
to a local agent or to a member of a 
firm of local agents for services in 
adjusting a loss under policy issued by 
.such agent or firm. 

* * 

R. M. CRITCHELL’S NEW POSITION 

R. Moodey Critchell, who returned 
to Chicago a few months ago and 
opened a brokerage office in the In- 
surance Exchange, has made a connec- 
tion with Alexander Smullan & Co. 
The firm will handle his brokerage busi- 
ness and Mr. Critchell will act as Cook 
county special agent for the Ohio 
Farmers and Providence Washington 
Underwriters, of which the Smullan 
office is county manager. Mr. Critchell 





is the son of R. S. Critchell, for many 
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VULCAN INSURANCE CoMPANY 
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years a prominent local agent in Chi- 
cago, and was associated for some time 
with the old Critchell agency. Since 
then he has been doing field work on 
the Pacific coast. He will continue his 
brokerage business along with county 
work, 
* * * 
ANOTHER POOE BEGINNING 

From the way losses have been coming 
in during the first week of the new year 
it looks as if the bad start of 1912 was 
to be repeated this year. A year ago 
there was an overabundance of dwell- 
ing house losses, due to overheated 
furnaces and stoves. This class of 
losses has not been so noticeable this 
= but the general classification of 
usiness has given its full quota of 
claims. 

* * * 
QUARTETTE AND ORCHESTRA 

Musically inclined members of the 
Fire Insurance Club of Chicago are 
planning to organize both a quartette 
and orchestra. The organization has 
much musical talent in its membership 
and it is believed that these two accom- 
paniments to the other activities of the 


club will do much to promote the social : 


feature. The inner organizations will 
also furnish entertainment for the club 
at its regular meetings. 
e 6: & 
SOME LOCAL A ror 

L. Wemhoener, of E. Marshall & Co. a 
has not gone into RAD. with M. 
Fugit o ee but has simply Gass 
desk room in Mr. Fugit’s office. 

The office of the Western Insurance 
Bureau in the Insurance Exchange, Chi- 
cago, will be moved to other quarters on 
the sixth floor. Its present space is too 
small in view of the greater work re- 
gesres with the interreinsurance bureau. 
ts present quarters will be taken by the 
suret department of the Globe In- 
demnity. 

Assistant Manager A. R. Monroe of the 
Queen, has been spending some days in 
Indianapolis. 

F. E. R. Jones, Chicago city manager of 
the Liverpool & London & Globe, has 
completed 20 years of service with that 
company. 

Manager J. L. Whitlock of the Glens 
Falls is taking a vacation in Florida. 








With Chicago Brokers |. 





The Chicago manager of an eastern 
accident company states that a few 
years ago the bulk of the accident 
brokerage business came from life in- 
surance men. Life and accident insur- 
ance are personal indemnity and it 
seemed natural that the life men should 
work accident in connection with life 
insurance. 

He states now, however, that the old 
conditions no longer prevail and that 
the bulk of the accident brokerage busi- 
ness is produced by the fire insurance 
brokers. The fire brokers feel that 
there is good money in the accident 
business, and that by building up re- 
newals they have a good income each 
year without any strenuous effort to 
secure it. Many of the fire brokers are 
canvassing their regular customers for 
accident and health insurance, and they 
find that the custom is growing to have 
one man look after all lines of insur- 
ance. There are a number of brokers 
now in Chicago that produce a good 
amount of accident business and work 
it along with the other lines. 

* * ~ 


The hastness of the late George M. Har- 
ve vey who was in Marsh & cLennan’s 
ce will be conducted by his son, Hal- 
sted, and W. J. Rising. 
” .7 . 

E. J. Rogerson, who with other Chica- 
g0ans owns some grape fruit orchards 
near Ft. Meyers, Fila., has gone there to 
look over the owners’ interests. 

. - a 

The brokers and company men repre- 
sented in the local agency of John D. 
Cory & Co. gave Mr. Cory a dinner Mon- 
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We have a supply of Coupon Books of the 
Hartford Fire Insurance Company 


These coupons when placed in a package insure same against all risks, except breakage. 
2l4c coupons cover values up to $10.00 


COMMISSION TO AGENTS AND BROKERS 
MOORE, CASE, LYMAN & HUBBARD -_ - 


5c coupons cover values up to $25.00 


1625 Insurance Exchange 








day night at the Chicago Athletic Asso- 
ciation. W. W. Harless was toastmaster. 
Mr. Cory returned Friday from a trip to 
Europe. 





Fire Losses of 1912 

The losses by fire in the United States 
and Canada during the twelve months 
ended Dec. 31, 1912, as compiled from 
the records of The Journal of Com- 
merce & Commercial Bulletin, aggre- 
gate somewhat less than was recorded 
against the two preceding years. The 
figures for 1912 are $225,320,900, as com- 

pared with $234,337,250 in 1911 and 
$234, 470,650 in 1910. "The losses during 
the first two months of the year were 
—- heavy, aggregating $64,254,- 

00. 


The record by months during 1912 
affords an interesting comparison with 
the monthly | losses fe) 2910 and 1911: 


1912 
Jan. ...$15, i, 400 $21,922,450 $35,653,150 
Feb. ... 15,489,350 16,415,000 28,601,650 
March . 18,465,500 31,569,800 16,650,850 
April .. 18,091,800 17,670,550 16,349,400 
May ... 18,823,200 21,422,000 21,013,950 
June - 13,183,600 20,691,950 16,103,450 
July - 26,847,900 25,301,150 15,219,100 
Aug. ... 21,570,550 12,662,650 14,158,800 
Sept. .. 11,700,000 11,333,250 13,779,300 
Oct. ... 37,183,300 13,945,000 13,651,650 
Nov. ... 16,407,000 18,680,600 16,172,300 
Dec. ... 21,528,000 22,722,850 17,967,000 





Total f 
year. $234, 470,650 $234,337,250 $225,320,900 





Buswell Made Chairman 

F. C. Buswell, vice-president of the 
Home of New York, has been elected 
chairman of the committee on laws of 
the National Board to succeed the late 
M. O. Brown of the Westchester. This 
is the committee which has charge of 
the bureau of which O. B. Ryon of Chi- 
cago is at the head. 





Ohio Farmers Having Meeting 
The agency force of the Ohio Farm- 
ers is attending the annual convention 
at the home office in Le Roy, Ohio, this 
week. The company has had a splen- 
did year and has greatly increased its 
operations during 1912. 


C. N. Gorham’s Work 
Charles N. Gorham, assistant west- 
ern manager of the western department 
of the American of Newark, is now giv- 
ing his immediate attention to the farm 
business, automobile floaters and hail 
insurance department. 








YOU SMALL-CITY AGENTS— 

You pick up considerable news in 
your insurance calls. 

a WHY NOT SELL IT? 

Nsnak talle what's news, how to gut it, where to sell 

Newspaper directory included. No correspondence school 
expense. Only 60 cents. MmORRIS J, WHITE 

704 Oneida Ave.. Detroit, Mich. 
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STENOGRAPHIC POSITION 
WANTED—By an experienced fire insur- 
ance stenographer versed in all office work, 
now employed, a new position. Changing 
for personal reasons. Highest references. 

“4? Address 55-H, 
Care The Western Underwriter. 
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CLARK & ASH COMPANY 
INSURANCE PRINTERS 





Straightforward, non technical reports by experi- 
enced men. References furnished. ea A cheer- 
ly answered, those who use us, 
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West, St. Louis excepted. Inspects all classes and | MARINE 175 West Jackson SURETY 
hazards in Cook County CHICAGO 
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NEW JERSEY FIRE, of Newark 


OHIO FARMERS, of Leroy 


HENRY P. MAGILL @® COMPANY 


GENERAL AGENTS AND MANAGERS 
1523 Insurance Exchange, Chicago, Illinois 


LOCAL AND REINSURANCE DEPARTMENTS 


NIAGARA-DETROIT UNDERWRITERS 


Composed of 
Niagara Fire, Detroit Fire and Marine, and Michigan Fire and Marine 


CENTRAL NATIONAL FIRE, of Chicage 
CENTRAL MANUFACTURERS MUTUAL, of Van Wert 
BEN FRANKLIN UNDERWRITERS, for lowa 
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JOHN A. KELLY & CO. 


NEW YORK 


GENERAL AGENTS 
Franklin Insurance Company of Washington, D. C. 
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Potomac Insurance Company of Washington, D. C. 
Capital $200,000 


Arlington Insurance Company of Washington, D. C. 
Capital $200,000 
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OHIO AND WEST VIRGINIA 


NEW RULE ON UNDERWRITERS 


Cleveland Insurance Exchange Classes 
Annex Agencies as Additional 
Representation of Parent 














The Cleveland Fire Insurance Ex- 
change has taken action with relation 
to annexes that will fully and finally 
define their standing so far as repre- 
sentation in that city is concerned. 
Through an amendment recently 
adopted and just made public, the ex- 
change classes all underwriters’ agen- 
cies as merely agencies of the parent 
company or companies and not as in- 
dependent offices. 

This amendment will make it impos- 
sible for the representative of a com- 
pany to hold a membership in the ex- 
change and at the same time do busi- 
ness on the outside through the agency 
of an underwriters agency. This is 
the feature that has been most of- 
fensive to the Cleveland agents all 
along. They have had this move under 
advisement for many months. To 
some extent it has a bearing on the 
dual agency question as well and may 
clear up the situation in other ways. 
The amendment is as follows: 


On and after Dec. 15, 1912, underwriters’ 
agencies, so-called, ghall not be consid- 
ered or recognized independent of the 
parent company or companies, under the 
rules of this organization. It being the 
intent of this section to treat an under- 
writers agency as an additional agency 
of the parent company or companies. 


Richland Mutual’s Figures 

The Richland County Mutual of 
Mansfield, O., has gotten out its an- 
nual statement. Its cash assets are 
$161,102 and total assets $2,371,785. Its 
premiums last year were $93,300 and 
losses $53,374. Its amount in force is 
$26,529,294. 








New Statement Is Out 

The Merchants & Manufacturers Mu- 
tual of Mansfield, Ohio, in its new fig- 
ures show cash assets, $65,268; total 
assets, $209,344; reinsurance reserve, 
$22,584; cash surplus, $39,155; pre- 
miums, $47,793; losses, $20,539; amount 
at risk, $3,039,129. 





Agencies at Toledo Consolidate 

The Jones-Knepper-Kinnison Com- 
pany of Toledo will be incorporated 
with a capital stock of $25,000 to take 
over the business of the I. H. Detwiler 
Company, Knepper & Wolfman and 
R. W. Wallace. Alvin C. Jones will 
be the president of the company; Ora 
C. Kinnison, vice-president and secre- 
tary; Richard W. Wallace, second vice- 
president, and Albro S. Knepper, treas- 
urer. This will be one of the largest 
fire insurance agencies in Toledo. Of- 
fices have been secured at 405-8 Gard- 
ner building. Mr. Kinnison has had an 
extended experience in the business, 
having served as special agent for some 


For Sale! 


An old established Fire In- 
surance Agency in live Ohio 
city of 15,000. Commissions 
amount to $1800 annually. 
Good reasons for selling. Ad- 
dress 51-D, care The Western 
Underwriter. 
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F. H. HAWLEY, Pres, 


Ohio Farmers Ins. Co. 


Organized 1848. 


W E. HAINES, Sec’y. 


LE ROY, OHIO 


BBBEEB. 20c00000cccecys $2,900,829.68 Reserve for es, . .$125,000.00 
Net Surplus,............$1,076,392.1 


AGENTS WANTED IN ILLINOIS AND MICHIGAN. 
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Insurance Exchange Building, CHICAGO, ILL. 
time in Ohio, Indiana and Michigan. 
Recently he severed his Powe ie. am EDGAR J. HAYNES, President © THOMAS L. FARQUHAR, Secretary © JAMES G. MACONACHY, Agency Superintendent 


with the Detroit Underwriters’ Agency 
to take up this work in Toledo. He 
was instrumental in working out the 
consolidation. 

Mr. Jones had built up a real estate 
business with his agency and this will 
be continued by the new company, he 
being in direct charge of that branch. 
The Knepper & Wolfman agency had a 
good business and Mr. Knepper will be 
—_— in the business under the new 
orm. 





Cincinnati Record Favorable 

Notwithstanding the Gibson House 
loss in Cincinnati in December, the city 
had one of the lowest loss ratios in 
1912 that it has sustained in years. Un- 
doubtedly this result is due largely to 
the good work done by the city admin- 
istration, the police department, the fire 
prevention bureau and the salvage 
corps. There were only thirteen losses 
during the year in which the gross loss 
was $5,000 or over. In 1910 the gross loss 
was $1,754,990, in 1911 it was $1,391,412 
and in 1912 it was $869,670. The in- 
surance loss in 1910 was $1,181,342, in 
1911 it was $1,000,150, as compared 
with $785,971 in 1912. There were just 
1,912 fire alarms during the year 1912. 
The statement by months is as fol- 
lows: 
No. Fires. Gross Loss. Ins. Loss, 

44 $ 74,729. $ 51,2 





January .... 2 729.30 91.44 
February ... 158 55,416.4 43,485.07 
MEE saeces 131 86,418.55 74,776.51 
GUE” keccts 137 64,043.57 58.069.10 
BY scccces 111 64.914.67 58,425.58 
WO aadesws 156 33,449.70 27,672.85 
2a 116 19,971.07 15,974.86 
August ..... 135 13,023.42 11,451.88 
September .. 137 38,233.47 37,747.62 
October .... 156 18,894.88 15,897.23 
November . 224 21,555.5 19,757.86 
Dec. (adj’d). 207 108,419.72 101,421.76 
Totals .1,912 $599,070.85 $515,371.76 
Dec. (unadj.).... 270,600.09 270,600.00 





Totals ..... $869,670.35 $785,971.76 





APPOINTS BANQUET COMMITTEE 

President A. W. Neale of the Cleveland 
Fire Insurance Exchange has appointed 
the following committee to make arrange- 
ments for the annual banquet which will 
occur sime time in February, a short time 
prior to the annual meeting: Robert H. 
Perdue, Maxson & Perdue, chairman; A. 
H. Bedell, the O. M. Stafford-Goss-Bedell 
Company; W. H. Brooks, the Brooks-Mc- 
Aninch-Wilbor-Parsons Company; Walter 
J. James, the James & Manchester Com- 
pany, and Albert Rees Davis. In all prob- 
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Capital - . . . . . . + 600,000.00 
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If you want service let us handle your 
Cincinnati business. Our Companies are 
the largest and best. 


Fire—Surety Bonds—Automobile Liability. 


EARLS & JOHANSING 
Phone Main 327 1404 1st Nat. Bank Bldg. 


Southern Hotel 


Columbus, Ohio 


WESTERN and 
ATLANTIC FIRE 


INSURANCE CoO. 
NASHVILLE, TENN. 


CAPITAL - - - - - - $200,000.00 
NET SURPLUS - - - - $122,760.00 
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21 S. Linwood Ave., - Crafton, Pa. 


H. C. EDDY, Jr., Special Agent 
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Virginia, ina, 
Kentucky, Alsbarnee eouisiera Minna. 
and Georgia « 


FIREPROOF 
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J. R. DOWNEY, Manager 
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ability this will be one of the most en- 
joyable “a of the kind that has 
ever taken place. 


Dayton Mutual Had Good Year 
The Dayton Mutual Fire had a very 
good year, with a normal loss ratio. 
Secretary Coleman is instaling a new 
system of accounting, in charge of Miss 
Gertrude Myers, who for six years was 
chief clerk in one of the Ohio mutual 
home offices. She will now take a simi- 

lar position with the Dayton Mutual. 





FPIELD CLUB MEETING 

The Ohio Field Club held its regular 
meeting Tuesday. R. T. Huggard, newly 
elected president, presided. A conference 
committee consisting of Frank M. Jones, 
J. C. Clinton and Arthur M. Cole was 
appointed. The executive committee con- 
sists of George O. Wood, W. C. Daniel 
and J. H. Martin. 





Ohio Agency Appointments 
Agricultural—H. A. Dunham, Urbana. 
ledonian—Potters Ins. Agency Co., 
Liverpool. 
Commercial, D. C.—W. S. Diggs, Cincinnati. 
Connecticut—McCampbell & Malee, Plain City. 
General—W. E. ee a He Zanesville. 


East 
German, W. Va.—J. Kilbane and W. H. 
Gregory, Cleveland. 
yy gy oy & McNeill, Hillsboro; 
E. A. Brown, Roseville. 
a N. Y.—J. D. Russell, Delaware; W. 
Russell, Ironton; H. M . Huntsberger & Co., 
Me. Vernon. 
a Mech.—Consolidated Realty Co., Alli- 
 Newark—W. A. Russell, Ironton. 
New Jersey—Natl. Mercantile Agency, Alli- 
ance. 
North River—Arnold & Hassenier, Wapako- 


neta; A. C, . > ne 

N. B. M., eo E. Bennett, Nelson- 
ville; o C. Noble, Dayto n. 

N. W. Natl—H. R. Pfister and P. W. Staf- 


ford, Cincinnati. 

Norw. Union—H. M. Huntsberger & Co., 
Vernon. 

Palatine—National Mercantile Agency, Alli- 
ance; Walter Burky, Alliance. 

Peoples Natl—Union Realty & Ins. Co., 
Akron. 

Phenix, France—R. H. Castle, Ashtabula. 

Royal ie .—L. M. Goodman, Youngstown. 

Royal—J. D. Russell, Delaware. 

St. Paul—J. K. Dunbar, Manchester; A. 
Bratton, Barnesville; W. W. H.R a ‘Wits: 
ton; G. H. Meyers, Cleveland; M. Hunts- 
berger & Co., Mt. Vernon; W. x Russell, Iron- 
ton; F. Z. McColloch, Piqua. 

United States—Abe Cochenour, Tiffin. 

Westchester—Long & Hirzel, Antwerp. 





OHIO NOTES 


Paul BE. Rudd of Toledo, special agent 
of the Aetna, has gone on a month’s trip 
to Panama. 

c. J. Swift & Co., get the sole agency 
of the Teutonia of Pittsburgh, at Cleve- 
land, Ohio. 

The gamers, Parks Co., at Cleveland, 
Ohio, ed the agency of the 
Harttord ‘ana tal en in its place an agency 
of the Yorkshi 

The O’Kane-Julian Company has been 
organized at Columbus, Ohio, to enter the 
local agency field. It was formed by 
James O’Kane, son of Harry O’Kane, and 
Cc. H. Julian, son of D. E. Julian, formerly 
of the Julian-Sargeant Company. 

The Ohio Inspection Bureau has ap- 
pointed R. E. Linville as inspector in 
charge of the Hamilton office, he having 
succeeded E. A. Peabody, who resigned 
Jan. 1. Mr. Linville has been with the 
bureau for several years in his work. 


A blanket form, with the 80 percent 
instead of 90 percent coinsurance ane, 
is reported from Findlay, Ohio, in con- 
nection with insurance for the Glessner 

edicine Company, 230 East Sandusky 
street. Companies are asking for specific 
form or substitution of the 90 percent 
clause. 

Agents at Norwalk, Ohio, have been 

asked to erase the followin from poli- 
cies issued to the Sprag mbrella Co., 
said clause being a part tof the 80 percent 
coinsurance clause. “It shall be further 
understood and agreed that this coinsur- 
ance clause shall not be considered in set- 
tlement unless the loss is over 5 percent 
of the insurance carried.” 





MICHIGAN AND INDIANA 


COMPANY IN ITS NEW HOME 


Detroit Fire & Marine Takes Posses- 
sion vie Handsome Fireproof Build- 
—“Ginger” the Watchword 


Detroit, Jan. 7%—(Special Corre- 
spondence)—With the arrival recently 
of more than a dozen mahogany chairs 
for the directors’ room, the Detroit Fire 
& Marine made itself ‘fully at home in 
its new building. About three dozen 
chairs for the big room on the mez- 
zanine floor which has been placed at 
the disposal of the Blue Goose boys, 
also arrived, and about thirty special 
agents, all members of the Blue Goose, 
held their first meeting there. C. A. 
Reekie, assistant secretary of the com- 
pany, made a little speech of welcome. 

The directors’ room and the Blue 
Goose room overlook the main office 
of the building like a theater mezzanine 
balcony does the orchestra floor. The 
interior is about as large as a big thea- 
ter and the effect is much the same, 
except that in place of what would be 
the balcony railing is a line of ar- 
tistically designed, swinging windows. 

The directors’ room, which is about 
forty by fifteen feet in size, is finished 
in solid mahogany, the only wood in 
the building. The remainder of the 
interior finish is marble, except in the 
basement, where pressed brick is used. 
The structure is considered absolutely 
fireproof. 


The exterior of the building is of lime- 
stone and brick and the walls of steel 
and concrete. All of the finishings, such 
as the window sills, window frames, 
doors, door jambs, etc., are of copper. The 
stair cases and railings are of marble. 
The map cases are long, steel structures, 
double, with double, slanting tops and 
surmounted with “Linolite’” lamps, the 
newest and best in electric illumination. 

The floor is of stone and the sides and 
tops of all counters are of marble. There 
are two vaults on the main floor and one 
in the basement, all of the most modern 
désign. 

At the left end of the main counter is 
the cashier’s office. At the other end is 
a similar office for the use of the city 
agent. Back of these extends the spacious 
main office, with the map cases, daily 
report cases, and, at the north side, under 
the messanine floor, the desks of the 
bookkeepers, clerks and agents. 

In the front of the building at the left 
of the entrance is a large room for the 
officers, in which are the desks of Presi- 
dent E. H. Butler, Vice-President C. L. 
Andrews and Secretary A. H. McDonell. 
In a corresponding room at the right 
side of the entrance are Assistant Secre- 
tary Charles A. Reekie and | «=e 
Agents George H. Ball and Fred W. 
drews. 

In the basement are the supply room 
and the file room. The heating plant is 
only an auxiliary one, the principal de- 
pendence in this matter being the Central 
Heating Company. 

“Ginger” mY the watchword of the entire 
institution, the only thing that marks 
time being a big marble clock, regulated 
by the Western Union (telegraph, not in- 
surance), which surveys the entire in- 
terior from a high place in the back wall. 














Says Conditions Are Good 

A Michigan field man declares that 
rate cutting in Detroit is not so bad 
as is generally supposed. He claims 
that 75 percent of the business is writ- 
ten at tariff rates, but there is so much 
noise over the cut rates that a wrong 
impression has been created. He adds 
that conditions up-state are very good. 
In such places as Jackson, Pontiac, Kala- 





F. R. Ormsby, Pres. 


I. S. Myers, Treas. 


Joseph Winum, Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Cash Capital ... . 


$100,000 


An Ohio company writing business through Ohio 


agents. 
an Ohio company? 


Farm Department. 


Why not represent 


AGENTS WANTED 


Address, 


W. E. LANDERS, General Manager 





Richland Mutual Insurance Company 





H. R. SMITH, President 


MANSFIELD, OHIO 


BUSINESS CONFINED TO OHIO 





R. SMITH, Secreters 





The Central Manufacturers’ 


VAN WERT, OHIO 
Cash Assets—$567,833.48 





Mutual Insurance Company 


COCAMEED 1876 


Cash Surplus—$35 1,738.36 





H. V. OLNEY, President 


C. A. L. PURMORT, Secretary 





KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 


CASH SURPLUS $181,951.76 


ORGANIZED 1837 


BUSINESS CONFINED TO OHIO 


W.A. BOUNDS, President 


H. H. GREER, Secretary 








Dayton, O- 





Organized in 19032 


Ohio Underwriters Mutual Fire Insurance Company 


COLUMBUS, OHIO 


Columbus Endorsement Spreads 
Confidence Abroad 


AGENTS WANTED 





Dayton Mutual - Fire 
Insurance Co.,”Suio’ 


B. c. COLEMAN, Secy. 


Assets Jan. 1, 1912, $146,673.87 


Conservative and Careful Management 


AGENTS WANTED 
Address Home Office. 





BE. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1878 


Mansfield Mutual 
Fire Insurance Company 


OF MANSFIELD, OHIO 





Insurance - $4,931,049.00 
Total Assets - - 622,780,256 





An Agency Company 


Business Confined to Ohio 





HUDSON UNDERWRITERS 


AGENCY OF THE 


Lumber Insurance Company of New York 
CAPITAL, $400,000.00 


S242 Witliam Street 


NEw yYorRE 








LABEL 


POLICY LABELS 


Printed in 





red, blue or colors, 





Send for folder showing 


an elaborate assortment 





EMBOSSED SEALS IN GOLD AND COLORS 
GRAND RAPIDS LABEL CO., GRAND RAPIDS, MICH. 





gold or green, 
bronze, etc. 











GERMAN FIRE 
INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000, Net Surplus$234,549.29 


WM. F. STIFEL, President 
‘ RIESTER, Secretary 


W. RICE, Supt. of Agencies 
E. A. KEELER 
714 Hippodrome Bldg., Cleveland, Olic 
Special Agent for Ohio end Indien 





Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. 6 M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 188) 





COMBINED STATEMENT 
Capital - * © « $250,000 
Assets - - - . - 720,044 
Surplus to Policy Holders - 462,618 





F, A. ROTHIER, Prest. ADAM BENUS, Secty, 
R. HEINTZ, Asst. Secy. R. B, HEATON, State Agr. 
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mazoo, Flint, Bay City, Saginaw, Ann Ar- 
bor, Adrian, Ypsilanti and almost all other 
cities of that size, the tariffs are being 
strictly adhered to. Grand Rapids is 
somewhat off, owing to certain influ- 
ences from Chicago which affect that 
territory. Lansing also is a little off 
and Battle Creek might be improved 
a bit. 





INDIANAPOLIS AGENCY CHANGES 

Previous to starting for Texas, where 
he will spend the winter, Isaac N. Har- 
lan of Indianapolis, sold his agency to 
the Farmers Trust Company. He had the 
Concordia, German of Peoria, National- 
Ben Franklin and Northwestern Under- 
writers among his companies. The trust 
company has now sold the agency to 


Samuel Patterson agency. 
Co, have sold their agency to the Folk- 
erth agency. 





WORKING IN CANADA 
Special Agent M. M. Hawxhurst of the 
Niagara in Michigan is spending consid- 
erable time in Canada in the district near 
Michigan over which the western depart- 
ment has jurisdiction. 





SITUATION AT NEW ALBANY, IND. 

Field men report that the agents at New 
Albany, Ind., have been in a more or less 
Tebellious mood over the new rates there 
and are inclined to defy the wishes of 
their companies. Some of the companies 
tired of the conditions have instructed 
their agents that they will insist on the 
estimates or decline the business. 





COMPANY HELD NOT LIABLE 
The Michigan supreme court, in a suit 
against a farmers’ mutual at Hastings, 
Mich., has held the company not liable 
for a loss where the property was sold 
before the loss occurred and the policy 
was transferred several days after. It 
was held the former owner's interest 
ceased when the property was sold the 
new owner was not protected by the 

policy until it was transferred to him. 





DEATH OF EDWIN O. SHAW 


Edwin O. Shaw, whose Newaygo, Mich., 
agency represented a great many union 
companies, died Sunday at the age of 66 
years. He was one of the old timers, 
having lived in Newaygo forty-three years 
and having opened his agency almost as 
soon as he moved there. 

He was prominent in other ways, hav- 
ing been postmaster of Newaygo from 
May 11, 1871, until two years ago, with 
the exception of the two terms of Cleve- 
land’s presidency. Since 1869 he has 
published the Newaygo Republican.. For 
a@ number of years he was a member of 
the state senate and was the author of 
the law which makes fusion on political 
tickets impossible in Michigan, forbidding 
the name of a candidate to go in more 
than one column on the ballot. 


MICHIGAN NOTES 


Wm. L. Wood, of the Washtenaw 
Agency Company, of Ann Arbor, has a 
new boy at his home. 

A prominent Houghton agent, whose 
name is withheld until the deal is com- 
pleted, will come to Detroit some time 
this week to arrange for the organiza- 
tion work of the Interstate Fire in the 
upper peninsula. 


The Grinnell-Row-Althouse Company of 
Grand Rapids has enlarged its agency 
headquarters on the ground floor of the 
Michigan Trust building and now has 
the entire Ottawa avenue frontage. An 
adjustment department has been estab- 
lished, with W. R. Classen in charge. 


Raymond & Raymond of Detroit, local 
agents for a number of companies and 
general agents in southern Michigan for 
the London Guarantee & Accident, have 
moved their offices to the Journal build- 
ing, where they are comfortably housed. 
This firm is one of the substantial ones 
of the city. 


Companies object to the form of policy 
used by ents at Detroit, Mich., for the 
Cadillac Motor Car Co., and the General 
Motors Co., west side of Cass avenue, be- 
tween Burroughs and New York avenues. 








Poficies are written blanket on buildings 
additions, extensions and all property of 
every kind and nature contain therein 
or attached thereto, while on or in cars, 
on tracks or in streets and alleys adja- 
cent, with no distribution, and only the 80 
eo coinsurance clause. ents have 

mn asked to substitute the 90 percent 
coinsurance clause. 


Grand Rapids, Michigan, agents have 
sent in a very unsatisfactory form in con- 
nection with the line for the Union 
Benevolent Association, S. W. corner of 
Lyon street and North College avenue. 
Policies cover hospital building and fur- 
niture and nurse’s lodge and contents, and 
provide that the items covering also in- 
clude the personal effects of patrons, 
nurses and servants, except where par- 
ties hold insurance for their own account. 
Companies are asking for specific insur- 
ance on personal effects or attachment of 
the 80 percent coinsurance clause. 





INDIANA NOTES 


Frank Howard, manager of the local 
agency of the Farmers Trust Company 
at Marion, Ind., has resigned. 

The death is announced of W. S. Gandy, 
a prominent agent of Churubusco, Ind. 
His wife will continue the business. 


7. om Beiny, one of the prominent 
agents of Monticello, Ind., has sold a one- 
half interest in his agency to Alonzo Van 
Deman, of Indianapolis. » 

O. F. Sooy, formerly engaged in the life 
insurance business at Columbus, Ind., has 
now taken up the fire business, having 
taken the agency of Peoples National and 
Humboldt. 


W. W. Dennison, for several years en- 
gaged in the insurance and real estate 
at Columbus, Ind., has sold his business 
to W. H. Achenbach and will move to 
Indianapolis. 


Cc. H. King, Pennsylvania telegraph op- 
erator at Columbus, Ind., has taken the 
agency of three or four fire companies, 
among which are the North River and the 
Glens Falls. 


Laporte, Ind., has just been rated under 
the Dean schedule and is advanced from 
class 4 to class - Only one other 
Indiana city remains to be rated under 
the Dean schedule. 

Oscar Schmidt, secretary of the German 
of Indiana up to the time of its reinsur- 
ance, announces that he will sever his 
connection with the insurance business 
and engage in other lines of work. 

E. K. White of Findlay, Ohio, has pur- 
chased the insurance agencies of J. L. 
Campbell & Son and F. O. Life, at Marion, 
Ind., and will merge the two agencies, op- 
erating thereafter on a mixed basis. 

At Nappanee, Ind., agents have covered 
the lumber of Cooper, Zook & Mulschter 


ey under blanket form. As the 
lumber is in two yards, separated by the 
B. & O. R. R. tracks, with 100 feet Later- 


vening, the 90 percent reduced rate or 
average clause is wanted. 

Report on the “White House” store of 
A. eslow, N. W. corner of Meridian and 
Ninth streets, Anderson, Ind., shows that 
a 16,000-gallon gravity tank is being 
erected and work on the sprinkler instal- 
lation has been resumed. he service will 
be operative some time in January. 

The brick and concrete garage building 
located at 120 North Main street, Bluffton, 
Ind., is reported to have been written for 
a term of years contrary to underwrit- 
ing rules. The experience of the com- 
panies on this class of business has not 
been good and it is understood that the 
line will not be carried for a longer term 
than one year. 


The agency hitherto known as the Ger- 
man Insurance Agency of Indianapolis 
has been merged with the city depart- 
ment of the German of Indiana recently 
reinsured in the National of Hartford, 
and Theodore Stein, Jr., has been ap- 
pointed manager of the merged agencies. 
Mr. Stein is the son of President Stein of 
the German and is, therefore, in close 
touch with Indianapolis conditions. 





Michigan Agency Appointments 


R. Chapman, Detroit. 


T. J. Lynch Co., 
Inc., Saginaw; C. H. Ruggles, Whitehall; Ken- 
a Bros., Eaton Rapids; Harry Bradley, St. 
ohns, 








DETROIT, MICH. 


Assets. . 2... 6. .0eeeeeee + + $1,465,502.24 


E. J. BOOTH 


D. M. FERRY, JR, 
' President Vice-President 





THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-ONE YEARS 


It has paid $6,506,000 in losses. 


IT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


Capital. ...........++..-+-$400,000,00 


H. BE. EVERETT E. P. WEBB 
Secretary Ase t Secretary 








CAMDEN FIRE 


INSURANCE ASSOCIATION 


CAMDEN, NEW JERSEY 


600,000 
2,942,665 





AD1841 
Capital Stock - - §$ 
Total Assets - - - 
Surplus to Policyholders 1,438,283 














The Sovereign Fire Assurance Company 


OF CANADA 
Head Office UNITED STATES BRANCH 
Temple Building, TORONTO 55 John Street, NEW YORE 
H. S. WILSON, Managing Director 








Successfully Completing Its Organization 
| Ohio’s largest Fire ll 


Insurance Company 


THE CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY 


with some of the most prominent manufacturers, bankers and busi- 
ness men of the State on its directorate and as large stockholders; 
has now sold sufficient stock to insure the completion of its organi- 
zation. It will give Ohio a large fire insurance company worthy of 
the State's importance, insurance and otherwise. Unlike other 
ventures, this company will have a large surplus and financial 
strength equal to the best. xe xe ‘e ‘e xe 








A few 
Stock Salesmen 
Wanted 


Address the 
Company 


PARK BUILDING 
CLEVELAND, O. 


sSsrPreciall 


To Every Ambitious Man Who is Interested in 
Fire Insurance, We Offer the Opportunity to 


Be a Fire Insurance Expert 


Write at once! A positively tremendous opportunity for the ambi- 
tious man! A chance to specialize in this great business—to become 
a fire insurance expert—RIGHT IN YOUR OWN HOME. 

Never before have there been such wonderful opportunities for fire insurance 
experts as there are today. More SPECIALLY TRAINED MEN are needed to 
carry on the tremendous volume of business done 
by the big insurance companies. Don’t hesitate to 
send ,the ‘coupon for full particulars of our great offer. 


Experts of National Reputation Will Instruct You 
Our 


























Your Guarantee 


The world-wide reputa- 
tion of the American 
somees of Correspon- 





hest salaried position. 
Our course in FIRE PREVENTION is recommended for insur- 
ance inspectors, field workers, architects and building contractors. 
Our course in FIRE INSURANCE is recommended for fire in- 
est guarantee for YOUR | surance agents, adjusters and all office workers—will prepare you 
SUCCESS that you could | for the position of agency manager or adjuster. 
wish. OUR INSURANCE INSPECTOR’S COURSE is thoroughly 
practical for field workers who understand building construction. 














The American School of Correspondence 
makes it possible for you to avoid the tedious work of going from department to department which 
edge, when working for an insure [™ ans 


Pree compan Insurance, which in. | YOUF Opportunity Coupon | 
1 


| Check the course you want and mail the coupon now H 




















of Fire Insurance, including Inspection, 
Rating, Adjusting and Underwriting. l American Scheel of Correspondence, Chicago, U.S. A. l 
Please send me your Bulletin and advise me how I can 

MAIL THIS COUPON | qualify for the position marked “Xx.” West. Und. 1 | 

Let us send you our Complete School Bulletin | - Fire Insurance | 

which ins how mom oper - Fire insurance Adjuster 

in a very short time AT SMALL EXPENSE. | St nt nd | 

If you are interested in Fire tion and * She tusuunss Manager 

Insurance—if you are ambitious to succeed | * architect | 

—mall the coupon. No obligations— va 

so send the coupon to us immediately. | Concrete Engineer | 
American School of | 

CHICAGO, U. S. A. 
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IN ILLINOIS AND WISCONSIN 


C. W. LLOYD‘’S CASE REVERSED 


Wisconsin Supreme Court Remands 
Ashland Agent Proceedings—Is 
Not Entitled to Immunity 











Madisoa, Wis., Jan. 8—(Special)— 
The Wisconsin supreme court yester- 
day decided that the arson case against 
Con W. Lloyd, a prominent Ashland, 
Wis., Agent, who was accused of de- 
frauding several companies which he 
represented, should not have been dis- 
missed by the circuit court. The judg- 
ment was_ reversed and the cause re- 
manded for further proceedings, which 
probably means a trial of the action. 

The case involves the right of im- 
munity to a person testifying in an ac- 
tion before the state fire marshal, if 
such person may have incriminated 
himself by his testimony. 

Lloyd was agent for the Western Fire 
of Pennsylvania, the German Fire of 
Pennsylvania, State of Pennsylvania, the 
Milwaukee German Fire, and the North- 
western Fire & Marine. Lloyd, together 
with Jacob V. Smeaton, manager of the 
Lake Superior Box & Lumber Compan 
of Ashland, was arrested charged Pith 
defrauding the companies out of $11,- 
676.85 on lumber destroyed when the 
plant was burned in September, 1909. 
Lloyd testified in the circuit court that 
he was compelled to give testimony be- 
fore the state fire marshal as agent of 
the insurance companies and that this 
testimony was used as evidence against 
him in a criminal case. The court granted 
his motion to quash the information 
against him and he was discharged. The 
supreme court now reverses this ruling. 
The state contended that Lloyd was not 
entitled to immunity on the ground set 


up. 

In its opinion the supreme court holds: 

‘The constitutional rights of the citi- 
zen against being compelled to incrim- 
inate himself, are amply protected by 
upholding him in his refusal to give such 
evidence, and by rejecting the incrim- 
inating evidence which he is ordered or 
compelled to give notwithstanding his 
refusal when this evidence is offered 
against him. 

“The constitutional rights of the citi- 
zen secured to him by the provision in 
question should be carefully guarded, but 
it is safe to say it was never intended by 
the framers of the constitution that this 
clause should be so construed and applied 
as to make it principally the buckler and 
shield of crime, or so as to furnish an 
easy means of escape from deserved re- 
sponsibility for criminal conduct.” 


Board Reduces Charges 


_As a result of the report made some 
time ago by the Wisconsin legislative 
investigating committee on fire insur- 
ance that exposure rates in La Crosse, 

is, were far in excess of similar 
rates in other Wisconsin cities of the 
same size, the La Crosse board of 
underwriters at a recent meeting re- 





duced exposure rates on dwelling 
houses 50 percent. It is now rumored 
that other rates may be decreased in 
the near future. 

The new exposure rates will be 10 
cents per $100 for each building within 
ten feet of the insured building and 5 
cents per $100 for each building more 
than ten feet from the insured building 
and less than twenty feet. 


REVOKES THE AGENT’S POWER 
J. O. Grace of Centralia, Ill., is Charged 


With Doing Business With 
Unauthorized Companies 








A local agent for several reputable 
stock fire companies residing in Cen- 
tralia, Ill, has been placing insurance 
for some time in mutual corporations 
of Pennsylvania, especially the Lahaska 
Fire and the Leathermen’s Fire. 
Neither one of these corporations is 
licensed to transact business in Illinois. 

The attention of the insurance de- 
partment at Springfield was called to 
the situation through the complaints of 
attorneys representing parties having 
losses in the concerns, and Superin- 
tendent Potter appointed Messrs. Eng- 
lish and Smith, attorneys residing at 
Centralia, special counsel to represent 
him in the prosecution of the agent for 
violations of the law. The maximum 
penalty will be asked by the insurance 
superintendent in each case. The at- 
tention of the stock fire companies rep- 
resented by the agent, J. O. Grace, 
was called to the situation, and they 
were asked whether or not, in view of 
the circumstances, they still desired him 
to represent them. They replied that 
they did not, and Mr. Grace’s licenses 
to represent them were revoked by the 
department. 





Meeting at Bloomington 

A number of Illinois field men have 
been invited to meet with a number 
of Bloomington agents at an informal 
dinner Friday evening. There are nu- 
merous things about the situation there 
to furnish conversation for the entire 
evening. 





Object to Relief Rates 

It is understood that four agencies 
at Quincy, Ill, have practically told 
the local board that they will neither 
join nor abide by the board rules un- 
less relief rates are relegated to the 
scrap heap. Among the agencies said 
to be outside are O. B. Shannon, John 
Jasper, John Fulbier and B. Heckle & 
Son. The present status of affairs is 
not surprising after the condition that 
has existed at Quincy for two years. 
Trouble has been constant and there 








B. CREMER, President 


37TH ANNUAL 


H. E. SIEBERNS, Vice Pres. 


CHARLES CREMER, Secretary 


STATEMENT 





ASSETS 
Stocks and Bonds... . . $310,950.00 
Mortgage Loans. ..... 210,271.00 
Real Estate.......... 250,000.00 


Cash in Banks and Office 126,085.71 


OF THE— 


German Fire Ins. Co. of Peoria, Ill. 
JANUARY Ist, 1913 











. Due on Real Estate... 30,000.00 

In Course of Collection 107,520.17 | Unpaid Losses....... . 60,385.57 
Accrued Interest... . . . 6,072.24 | Net Surplus......... 221,397.54 
0 $1,010,899.12 Te savin $1,010,899.12 
Amount paid in Baltimore Fire in 1904 .........-....... $ 102,000.00 
Amount paid in San Francisco Fire in 1906.............. 470,165.00 
Losses paid since Organization in 1876.................. 4,609,689.00 
Increase in Assets during 1912..............-.0-00005: 210,556.00 
Increase in Re-Insurance Reserve............-.2+0se0+: 134,783.00 
Te on cap owe bine sazina eles 25,942.00 


LIABILITIES 
DS nies ceninn ad $200,000.00 
Reinsurance Reserve... 479,785.61 
Reserve for Taxes... .. 5,000.00 
Due Agt’s for Comm’s.. 14,330.40 

















Total Assets . . 


F. D. Bennett, President 





~ B. L. Hewett, Ass*t Secretary 





FIRE, TORNADO 
INSU 


Surplus to Policy Holders. . 


A D. Baker, Secretary and Treasurer 


AND AUTOMOBILE 
RANCE 


Michigan Commercial 


Insurance Company 
Lansing, Michigan 


- « §1,104,776.10 
482,759.67 


Robert Henkel, Vice President 
Ralph Rawlings, Ase‘t Secretary 

















W. IRVING OSBORNE, President 


JAMES A. PATTEN, Vico-Pres. 


OTTO E. GREELEY, Secretary 


CALUMET INSURANCE COMPANY 


INSURANCE EXCHANGE, 


CHICAGO 





FIDELITY SURETY 


ACCIDENT HEALTH 


SOUTHWESTERN SURETY INSURANCE CO., Durant, Okla. 


Assets, $1,180,249.12 


Capital, $542,525 


Surplus and Profits, $418,596.26 


GEO. M. COBB & CO., Gen’l Agts., Newton Claypool Bidg., INDIANAPOLIS 


LIABILITY PLATE GLASS 


BURGLARY AUTOMOBILE 





ASSETS $1,120,133 


ORGANIZED 1853 


SURPLUS $557,492 


LOSSES PAID $9,931,807 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 


W.H. MILLER, President 


A. S. McCONKEY, Sec’y & Treas. 











* ESTABLISHED 1870 
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Whitney Office Building 








Detroit Underwriters Company 


SUCCESSORS TO" 


BIERCE & SAGE 
The Largest and Oldest General Agency in Our Field 


CAPITAL $125,000 


3 


DETROIT, MICH, 

















STRICTLY FIREPROOF 


Hotel 
Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison St., near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited 


BREVOORT 


GEORGE R. BRANSON, President 
F. H. DOUGLASS, Secretary 
ORGANIZED 1858 


Williamsburgh City Fire 
Insurance Company 


F. M. GUND, Manager Western Dept. 
FREEPORT, ILL. 


BRUMMEL BROS., Cook County Managers 
1501 Insurance Exchange, Chicago 





London & Lancashire 


FIRE 


Insurance Company 
LIMITED 


of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


39S. LaSalle St. Chicago, Illinois 


THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 





Cash Capital - - $600,000.06 
Reinsurance Reserve - 1,062,481.37 
Reserve for all other Liabilities 231,087.41 
Surplus to Policyholders - 1,073,421.70 
Total Assets - - 2,356,990.48 





STATE AGENTS: 
A. R. MARKS, Peoria, Il., for Il. 
F. C. SECOR, Detroit, Mich., for Mich. and Ind. 
P.E. NORRIS, Columbus, Ohio, for Ohio. 
F. E. HOFFMAN, Jr., Sedalia, Mo., for Kas. and Mo, 
A. E. CLARK, Des Moines, lowa, for lowa and Neb. 
E. G. PORD, Seattle, Wash., for Wash. and Ore- 
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has been some talk of discontinuing 
the stamping secretary at that point. 
It does not appear now that such action 
will be taken immediately. 


WISCONSIN HAD FAIR YEAR 








Not Much Increase in Premiums Dur- 
ing 1912, But the Loss Ratio 
Was Favorable 





Field men of Wisconsin say that the 
increase in premiums last year will 
not be material. Companies writing 
an automobile business have had that 
end to fall on, but the fire and tornado 
‘business has not shown much of an 
advance. The brick towns show a de- 
crease as compared with some years 
ago, as the rates are lower, the build- 
ings are written for a term and there 
is a credit for coinsurance. Many of 
the large properties have been sprink- 
lered, resulting in much lower rates. 
For example, the paper mills that were 
always a fine revenue producer are 
about all equipped and are placed for 
the most part outside the direct agency 
channels. The lumber and saw mill 
business is nothing what it once was. 
Yet, in spite of all these causes that 
have brought about a loss in premiums, 
the standard companies each year are 
able to make it up. The losses have 
not been so heavy in Wisconsin, and 
most companies will show a fair record 
in the state for 1912. 

The records of the Milwaukee fire 
department show losses in that city 
not exceeding $810,100. The losses 
there in 1911 were $1,214,792. 





Wisconsin Field Meetings 

The question of the payment of bal- 
ances by local agents was the leading 
topic of discussion at the semi-annual 
meeting of the Wisconsin Field Men’s 
Club, held in Milwaukee Tuesday. 
Nearly thirty-five special and _ state 
agents were present. 

The Wisconsin Insurance Club, which 
held its semi-annual meeting in the 
morning, met in joint session with the 
Field Men’s Club in the afternoon, 
when matters relating to local board 
situations at various points about Wis- 
consin were discussed. 

The recent action of local agents at 
Janesville, Wis., in placing the valua- 
tion clause in policies covering county 
buildings, came up for a lengthy discus- 
sion. The insurance companies are ob- 
jecting seriously to the action of the 
Janesville men. 

A committee was appointed by Presi- 
dent H. J. Zechlin to assist the local 
boards at Monroe, Lake Mills and 
Reeseville. 

Byron Cowles resigned from the 
Field Men’s Club, owing to the fact that 
he has been made state agent for the 
Phoenix of Hartford in Minnesota. 





Meeting of the Home Nest 

The semi-annual meeting of the Wis- 
consin home nest of the Blue Goose, 
held in Milwaukee Monday evening, 
proved to be one of the most enjoy- 
able and enthusiastic gatherings held 
in some time. Between thirty-five and 
forty were present. 

O. P. Koentopp, with the Wisconsin 
Inspection Bureau, was the only gosling 
initiated, but the manner in which he 
had his pin feathers plucked and the 
thorough way in which he was taught 





ABSOLUTELY FIRE PROOF 


The Martin Hotel 


190 Rooms With Bath 
50 Rooms Without Bath 


Center Insurance District 


The Patronage of Insurance Men Is 
Solicited 


W. B. NATION, Manager 
Sioux City, lowa 








Minneapolis Fire & Marine Insurance Company 


STATEMENT OF CONDITION JANUARY 1, 1912 


Cash Capital- - - - - = $200,000.00 
Total Liabilities (except capital) 182,433.85 


Total Assets - - = = = = $655,414.87 
Surplus to Policyholders - - 372,981.02 


WE DESIRE AGENTS IN ALL TOWNS IN THE NORTHWEST 


F. C. Van Dusen, President 


John D. McMillan, Vice-Pres. Alfred Stinson, Secretary 





to swim caused no end of amusement 
to the ganders present. Most Loyal 
Gander L. S. Wallace was in charge of 
the events of the evening. 

Thomas M. Purtell, Wisconsin state 
fire marshal, was a guest at the meet- 
ing. Other visitors included: Ganders 
Freeman and Lemen of Minnesota; 
Gander Kessburger of Michigan, and 
Gander Burkhardt of Spokane, Wash. 
The usual buffet luncheon was served 
and special music was rendered by 
Most Loyal Gander Wallace and 
others. 

Plans are under way for holding an 
unusually big gathering at the next 
quarterly meeting, when a banquet will 
be enjoyed by the Wisconsin ganders 
and their friends. 


Hildreth Goes to Panama 
C. F. Hildreth, the Freeport, IIL, 
local agent, and president of the IIli- 
nois Local Agents Association, left 
Saturday on a trip to the Panama 
Canal zone. He is accompanied by 
Mrs, Hildreth. 


Will Live at Bloomington 
C. N. Hunt of Chicago, who takes 
southern Illinois for the North British, 
has moved to Bloomington and will 
hereafter have his headquarters there. 





Situation at Lincoln, Ill. 

Field men are advised that since the 
companies called a halt on bad prac- 
tices at Lincoln, Ill, and agreed to 
cooperate for better things, the local 
agents are much more satisfied and the 
situation has greatly improved. This 
is an indication of what can be accom- 
plished when all hands really join to- 
gether. na 





Aeroplane Factory Loss 
Adjusters will be initiated into the 
mysteries of settling aeroplane factory 
losses on Friday of this week. The 
plant of William Somerville at Coal 
City, Ill, burned last Sunday. Com- 
panies were interested as follows: 


Maegal sccoccs $2,000 Ins. Undwts. .$3,000 
Stuyvesant .. 2,500 Natl F. & M. 1,500 
Stuy. Und.... 1,500 Mirs. Natl.... 1,500 
Cent. Natl.... 1,000 No. River ... 1,000 


Cent. Union.. 1,500 O. Farmers... 1,500 





WANTS TO REDUCE INSURANCE 

The county board at Janesville, Wis., is 
endeavoring to secure a reduction in the 
amount of tornado insurance carried in 
the state insurance fund on the court 
house and jail. The board went into the 
state fund and then tried to withdraw, but 
found this impossible. The state law re- 
quires that property insured in the state 
fund against tornado be covered for 50 
percent of its value and the board wishes 
to carry a smaller amount on account of 
the small danger of damage from wind. 





Illinois Agency Appointments 
Lumber—F. W. Kraft, East St. Louis. 
Michigan—F. & M.—Tony O'Farrell, Col- 
linsville; J. C. Schultz, Staunton; D. W. Cost- 
ley, Virden; P. A. Olson, Ottawa. 

Natl. Union—J. T. Kitchen, Marengo; F. J. 
Carper, Lewistown; F. A. Jones, New Phila- 


— 

ational, Ct.—Miss K. E. Jenkins, El Paso. 
N. B. & M., Eng.—Matt Yaple, Virginia; 

Price & Onion, Astoria; Zearing & Hurley, 


dd. 

Northern, N. Y.—T. M. Berkley, Charleston; 
Ford & Laracca, Chicago. 

North River—J. L. Bennett, Decatur; F. W. 
Kraft & Co., East St. Louis. 

N. W. Natl—C. D. Larimore, Holliday; H. 
E. Westcott, Lacon. 

Ohio Farmers—H. P. Magill, Chicago; W. H. 
Rohe, Steger; Williams & Wormwood and Harry 
Mareau, Rockford; E. F. Johnson, Newton. 

Phoenix, Ct.—L. B. Thomas Son, Bloom- 
ington; J. R. Williams, Bowmanville; R. E. 











Anchor Fire Insurance Co. 


Des Moines, lowa 
Cash Capital $200,000.00 
23 years in the field. Assets over a HALF MILLION 
Surplus to policyholders a QUARTER MILLION 
Losses paid $1,600,000.00 
Reliable agents wanted in Iowa, North and South Dakota 


SECURITY 


Fire Insurance Company of Davenport, Ia. 
Ss. FR. GILMAN, Pres’t M. C. HINSCH, seo’ ys 
g CASH CAPITAL $200,000 


This Company has had 28 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
ent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 


=< os. Se 
Manufacturers Insurance Co. 


OF WATERLOO, IOWA 
Writes Fire and Tornado Insurance in Iowa and Illinois 











Strictly an Agency Company—No Surplus Lines—For representation in protected Cities 
and Towns, make application direct 


LAUGH ond THE WORLD LAUGHS WITH YOU 
THE NORTH DAKOTA MUTUAL FIRE INSURANCE CO. 


VALLEY CITY, N. D. 
Licensed by the Commissioner of Insurance to Smile ALWAYS 
SAFE SOUND RELIABLE 
> Adjusts Its Losses Fairly—Pays Them Promptly 
j FP. W. HEIDEL, President D. W. CLARE, Secretary 


NORTHWESTERN FIRE and MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 


DECEMBER 3ist, 1911 
Total Assets $807,752.58 Capital $300,000 
Net Surplus $262,994.90 


OFFICERS 


ANS er Bde, ee President and Manager 
LS hiban benaieNai as CeaKKOneenipasanmete Vice-President 






































HERMAN WINTERER 
Vice-President 
W. A. GORDON 
Secretary and Manager 


Middlewest Fire 
Insurance Co. 


$200,000.00 
813,683.77 


ROB1. ANDERSON WM. OLSON 
President Treasurer 


uN / Capital - - - 
SS SY Admitted Assets 


Surplus to Policy 


Holders - - 248,197.35 


Valley City, North Dakota 
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Griffith, Lewistown; Miss C. B. Goodspeed, 
Fae. 5B a 
ew Jersey—Haskell, Miller & Co., Chicago. 

Old oie B. Zimer, Chillicothe. ° 

Pruss. Natl—Newburger & Co. and Lewis 
Rathje & Co., Chicago. 

rey, het <i s panatoon,, Ameves. 

eoples Natl.—Granite Cit t i 
Bank Agency, Granite C gle aa ae <i 

n 


ity. 
Phoenix, Eng.—C. W. Barker, Joliet; F. W. 
Stewart, Princeton. 
Royal—R. S. Dillow, Dongola; C. F. Loh- 


rentz, Chicago; W. J. i Metropolis; G. L. 
Baldwin, Lena; J. E. Bell, Rochester. 

Rhode Island—J. A. Brittenham, Pontiac; 
W. L. Dickelman, Peoria. 


Security, Ct—M. L. Sniff, Princeville; G. R 
Miner, Lena; 


. W. Richardson, Warren; John- 
son Bros. & Co., Chicago; B. M. Green, Ash- 
land; Frank Meyer, Jr., Kirkland; Docauer & 
Suma, Oak Park; J. H. Harmon, Carmi. 

West. & Atl.—Daniel Bernard, Joliet; L. W. 
Tuesberg, Pontiac. 

St. Paul—J. C. Moran and E. E. Shimanek, 
Chicago; A. G. Bailey, Le Roy. 

Sun, Eng.—Monier & Morrissey, Champaign; 
J. W. Watkins, Chicago; H. C. Bent, Bloom- 
ington; D. M. Maney, Beardstown; Sylvester 
Allen, Bluffs; J. H. Brown, Athens; A. K. 
Lerew, Astoria. 

Teutonia, a Kopf, Streator; C. E. 
Hodgson, Rock Island. 

Westchester—W. P. Habel and A. F. Soska, 
Chicago. 








Wisconsin Agency Appointments 
fgtedacsl—WMary B. Coleman, Chippewa 
Ss. 


alls. 

Fitchburg Mut.—E. P. Jones, Milwaukee. 

Glens Falls—T. A. Fagan, Racine. 

Imperial—N. J. Werner, Kenosha. 

Mass. F. & M.—George Heller Sr. and George 
Heller Jr., Sheboygan; Timothy Brennan, Fond 
du Lac; H. renn, Oshkosh; H. L. Yance, 

R. Buchanan, Waukesha; Louis 
ogenson, Racine. 


New Brunsw.—E. A. Kalbskopf, Marshfield; 
J. J. McGillis, Marinette. 

Newark—R. E. Carncross, Appleton. 
Nord-Deutsche—W. B. and A. R. Calhoun, 
Milwaukee. 

N. W. Natl.—C. J. Strang, Grantsburg. 
Pelican—F. M. Miner, Jr., Madison. 
Westchester—W. B. and A. R. Calhoun, Mil- 
waukee. 











ILLINOIS NOTES 
_The Iowa Manufacturers has discon- 
tinued its Peoria agency. 
At Roodhouse, Ill., Mark Myerstein has 
sold his agency to J. R. McConathy. 


Henry Fisher has sold his agency at 
Wheaton, Ill., to Thomas P. Kellogg. 


William Carstens, secretary of the Re- 
tail Merchants Association, at Moline, IIL, 
is preparing to open a local agency. 

The records of Fire Chief Mayer of 
Bloomington, Ill., show that fire losses in 
that city in 1912 amounted to $53,506. 

H. J. Schuermann & Co. succeed to 
Look & Scurmann at Collinsville, Ill. Mr. 
Schurmann takes his wife as a partner in 
his agency. 


Joseph C. Fox, who purchased the 
agency of M. C. Marean at Belvidere, IIl., 
getting the Security of New Haven, Con- 
cordia and Northwestern National, has 
taken in the Commonwealth of New York. 
He previously had the County Fire. 

Companies are frowning upon a crying 
evil at Moline, Ill, anent the use of a 
very objectionable mortgage clause in 
favor of the State Savings Bank & Trust 
Co., of Moline, which contains the follow- 
ing provision: “The agent is instructed, 
in behalf of said mortgagee, to keep the 
policy renewed, and the said mortgagee 
hereby guarantees the payment of the 
premium thereon.” 

Recently the companies were advised 
that an estimate of 25 cents had been ap- 
proved by the authorities on the whole- 
sale and retail dry goods establishment of 
Szold & Son, Peoria, Ill. to be written 
blanket on building and contents with the 
90 percent rate contribution clause. The 
governing committee now advise that the 
action taken was not justified by the facts, 
and the approval of the 25 cent rate is 
therefore withdrawn. 


WISCONSIN NOTES 


The fire loss at Appleton last year was 
only $8,000, the smallest the city has ever 
experienced. 


The fire loss at Superior, Wis., in 1912 
is reported by Fire Chief Johnson as 
$30,000, the smallest in many years. 


At Marinette, Wis., it is reported poli- 
cies have been issued to the Marinette 
& Menomonie Paper Co., a sprinklered 
plant, covering specifically on buildings 
and machinery, but blanket on_ stock. 
Companies interested want the 90 percent 
coinsurance and sprinkler maintenance 
clause made a part of the contract. 

J. D. Carr and W. J. Hay have-formed 
a partnership for the incorporation of 
the J. D. Carr Insurance Company to con- 
duct the insurance business of the Osh- 
kosh Savings & Trust Company at Osh- 
kosh, Wis. The agency will remain at 
the corner of Main and Otter streets, 
with J. D. Carr in charge, as heretofore. 

Agents at Merrill, Wis., have been 
asked to erase the following clause from 
Policies covering lumber for the Anson- 
Gilkey & Hurd Company: “It is under- 
stood and agreed that this company shall 
be subrogated to such rights of recovery 
from the railroad companies as have not 
at the time of the loss been in any man- 
ner waived by the assured.” 








IN THE GREAT NORTHWEST 


10WA, MINNESOTA, NORTH AND 
SOUTH DAKOTA 








NEUTSON HAS NOVEL PLAN 





Property Owners Federation is Trying 
to Create a Citizens Fire Insur- 
ance Fund in Minnesota 





K. Neutson, manager of the Prop- 
erty Owners Federation of Minnesota, 
was in Chicago this week. He is now 
engaged in getting property owners in 
towns outside the three big cities that 
show a loss ratio of 40 percent or less 
to agree to deposit their premiums in 
a local bank to inaugurate a citizens 
fire insurance fund. He will aim to get 


$300,000 of such deposits before be- 


ginning the plan of insurance. The 
fund itself will stand all losses up to 
70 percent of the amount and the ex- 
cess will be taken care of by a fire 
insurance company. All losses are to 
be adjusted by the federation. Mr. 
Neutson is now endeavoring to enlist 
the interest of some company in re- 
insuring the excess loss. He will only 
deal with licensed companies. 

The Property Owners Federation will 
continue its work against the fire 
waste and arson. 





Plan for Monday Luncheons 


Plans for a weekly luncheon of the 
Iowa State Fire Prevention Association 
in Des Moines were discussed at the 
weekly meeting of the executive com- 
mittee Monday. O. W. Follett, state 
agent for the Home of New York, was 
appointed to make recommendations 
at the next Monday meeting. Mr. Fol- 
lett some weeks ago proposed a gath- 
ering at lunch each Monday of the offi- 
cers of the Blue Goose. But there are 
many insurance men who do not belong 
to the Blue Goose and the new plan 
contemplates a broader field and should 
result in many valuable sessions. 

Mr. Follett resigned as chairman of 
the eighth district inspection commit- 
tee because of a weakened condition 
from his recent attack of typhoid and 
W. M. Palmer was made chairman in- 
stead. 

It was reported that letters from the 
local agents, in response to invitations 
recently sent out asking them to join 
the association have been coming in 
most satisfactorily and in fact in larger 
numbers than anticipated. Another 
batch of invitations will be sent out 
soon. 





Investigate Natural Gas 

The introduction of natural gas into 
western Canada is having the attention 
of the Western Canada Fire Under- 
writers’ Association. There have been 
forwarded to agents in the towns of 
Calgary, Lethbridge, Macleod, Granum 
and Nanton a supply of natural gas per- 
mits for temporary use, to cover the 
requirements ‘until such a time as the 
inspector, who is at present investigat- 
ing natural gas installations in the east, 
can carefully inspect the towns, when, 
if conditions are satisfactory, the spe- 
cial permit will be withdrawn and an 
ordinary allowance permit granted. 





Money Almost Gone 

Finding only $429.30 to its credit Dec. 
18, the Minnesota fire marshal’s office 
is sharply criticised by Public Examiner 
Fritz in a report filed with the gov- 
ernor. The department has been pay- 
ing expenses incurred in prosecuting 
arson cases, Mr. Fritz says, which 
should have been paid by the counties 
where the cases arose. Financial af- 
fairs of the marshal’s department are in 
worse condition now, he adds, than 
they were this time last year. 

“If the good work of this department 
should not be almost entirely neglected 
for the next two or three months,” the 
public examiner continues, “some rem- 
edy must be found to relieve the finan- 
cial embarassment and I would sug- 
gest that a balance of $6,297.94 belong- 





Phoenix Assurance Co., Ltd. 


OF LONDON 
HEAD a WESTERN DEPT. 
oon eer 176 WEST JACKSON BLVD. 


100 WILLIAM STREET 
NEW YORK CHICAGO 
FIRE—USE & OCCUPANCY—TORNADO—SPRINKLER LEAKAGE 


M. C. TIFFT 


Insurance Law 
a Specialty 














1912 


Security Mutual 
Fire Ins. Co. 


Chatfield, - - Minn. 








Insures Against Loss by Fire, 


-2 Andrus Blag. ete 
ot agua att Lightning or Tornado 


MINNEAPOLIS, MINN. 


F, L. TESCA 
President 


THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended in improvements. 
Plan. Cuisine of acknowledged excellence. Restaurant a a. 2 
Breakfasts, Club Luncheons. 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 


CHAS. L. THURBER 


Secretary 


























Northwestern Mutual Fire Insurance Company 
Organized January 1, 1907 


Insures at Actual Cost. Insures Store Buildings, Stocks of Merchandise, 
Farm Property, School Houses and Churches. 


HAVE TWO MILLION DOLLARS OF INSURANCE IN FORCE 
INSURE WITH US AND GET AN ANNUAL DIVIDEND 
J. H. DAHL, Secretary W. W. KING, President FARGO, NORTH DAKOTA 


One Hundred Thousand Dol- 


lars deposited to secure 
policy holders. 


AF cIntty FALIG SOUTH DAKOTA GOOD AGENTS WANTED EVERYWHERE 


Merchants National Mutual Fire Ins. Co. 
FARGO, NORTH DAKOTA 
Saved its Policy-holders over $85,000 in less than Nine Years 


Give us some insurance and share in this saving 


F. H. WILDER, Secretary LARS CHRISTIANSON, President 
———{( THA 
Merchants Mutual Insurance Association 


OF REDFIELD, 8. D- 


IS THE OLDEST MUTUAL FIRE INSURANCE COMPANY IN THE NORTHWEST 


It has paid in losses $350,000 It has paid in dividends $250,000 
It never has made an assessment 


H. P. PACKARD ~ - - - Secretary and Manager 


The Indiana and Ohio 
Live Stock Insurance Company 
OF CRAWFORDSVILLE, IND. 

Organized in 1886 Cash Paid-up Capital $200,000.00 


Assets Almost a Half Million Dollars 


@ Producing agents wanted in all unoccupied territory where the company is 
writing business. It pays to sell live stock insurance if you represent the “Indians 
and Ohio.” Promptness and fair dealing make it popular with farmers and stock- 
men. Our system of advertising is helpful to the agent. Write Home Office at once. 


INDIANA AND OHIO LIVE STOCK INS. CO. 
Crawfordsville, Ind. 
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ing to the fund which was canceled by 
the state auditor July 31, 1911, be re- 
stored and again credited to this fund. 
The money was paid into the depart- 
ment by insurance companies operating 
in the state and rightfully belongs to 
a 


Minnesota Fire Marshal’s Report 


The annual report of State Fire Mar- 
shal Keller of Minnesota shows that 
the fire loss in that state last year 
amounted to $4,211,355, compared with 
$5,397,992 in 1911. The department in- 
vestigated 260 fires during 1912. Twen- 
ty-five persons were arrested charged 
with arson, of whom ten were con- 
victed, several are under indictment 
awaiting trial and a few were acquitted. 
Forty-five persons were fatally burned 
and 130 others injured as the result of 
fires in the state during the year. The 
loss of life is appalling for a single 
state and furnishes a strong argument 
for the fire pocventign propaganda. 

The distribution of losses in the state 
is given in the report as follows: 


No. fires Loss 
PPP ee pnaet eae 435,672 
Minneapolis .......... 619 1,229,571 
rrr ere ter 241 182,565 
Outside 3 cities....... 1,269 2,363,647 
ED: Sp wc ccnwnresous 2,452 $4,211,355 





Inspection Company Report 

The General Inspection Company of 
Minneapolis reports 132 towns inspect- 
ed last year in Minnesota, making to- 
tal number of rated towns 798. In 
North Dakota 84 towns were inspected, 
making 459 rated towns in that state. 
In South Dakota 88 towns were in- 
spected, making 362 towns rated. There 
were 202 towns mapped in the two 
States last year. Manager Walter I. 
Fisher says: 

Much has been said in insurance cir- 
cles about the decline in rates but our 
records do not show a decline in the 304 
towns rated the past year. The sprinklered 
and fire resistive properties have increased 
to such an extent that some reduction in 
volume of premiums has occurred in the 
cities. Permit us to suggest better co- 


operation as to policy forms and correct 
practices. 


To Build Up Hail Business 

The Northwestern General Agency 
oomeeny of Minneapolis, which ob- 
tained the general agency for the hail 
insurance business of the Orient, will 
cover Minnesota, the Dakotas, Ne- 
braska, Kansas, Montana and Iowa. 
The fire insurance business of the 
Orient is no way affected by the new 
arrangement for the hail business, and 
it is estimated that this will result in 
approximately $250,000 premiums being 

paid through the Minneapolis office. 
he general agency company has 
been for the past two years, and is still, 
seeeres agent for the Peoples National 
ire of Philadelphia, writing both hail 
and fire insurance in nine states and 
these states have been paying about 
$400,000 through this Minneapolis office. 
C. J. Hedwall, who also conducts the 
C. J. Hedwall local agency company in 
Minneapolis, is president of the North- 
western General Agency Company, 
Charles Baldwin is vice-president, rn 
Knudtson is secretary, and W. A. Laid- 
law is treasurer aad general manager 
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Mr. Laidlaw and Mr. Baldwin were 
responsible for the building up of the 
hail business of the Northwestern Fire 
& Marine and are accounted as two of 
the best hail insurance experts in the 
country. They resigned from the North- 
western to take the general agency of 
the Peoples National and now, coupling 
that with the Orient, gives them a very 
strong position in the field. 


ROE IS UP A STUMP 

Sixteen fires have now occurred at At- 
lantic, lowa, and Fire Marshal Ole Roe ad- 
mits that he is “up a stump.” The fire 
losses have ranged from barns to busi- 
ness blocks, and within the past two 
months the amount has reached several 
thousand dollars. There is no doubt that 
an incendiary is at work for in several 
instances kerosene evidences have been 
found. One residence which was dis- 
covered afire last week had been set ablaze 
in five places. Marshal Roe and his 
deputies have been investigating, but 
every clue has proved futile. 





REPORTS ON EQUIPPED RISES 

Reports have been made on several 
sprinklered risks in Minneapolis. The 
agricultural implement store and ware- 
house of Emerson-Brantingham Imple- 
ment Co., 708-714 Third street south, is to 
be written by the Western Factory Insur- 
ance Association, having been captured 
from the mutuals. Risk is equip with 
Rockwood 1912 dry pipe system and the 
line of insurance amounts to $135,000. 

The Big Four Tractor Works of the 
same company has a Grinnell 1912 — 
classed fair, or worth 70 recent rate 
credit. The line of $150,000 is now writ- 
ten in stock companies. 

ood to fair is the report on the Grin- 
nell 1912 wet pipe system of the Min- 
neapolis Heat Regulator Co., northeast 
corner of 28th street and 4th avenue 
South. Line of insurance, $40,000. 

An original report on the Omnibus 
building of the Yale Automobile Co., 316- 
324 h avenue South, shows the Manu- 
facturers 1912 wet pipe system as fair or 
worth 70 percent rate reduction. The in- 
surance runs $40,000 on building and $100,- 
000 on contents. 

An original report has been made on 
the building, 318-320 First avenue North, 
occupied by Sam Goodman & Co, and the 
Plant Rubber Company. The Grinnell 1912 
wet pipe system is pronounced complete. 

The drug mill of the McLaughlin, 
Gormley, ng Co., northeast side of Fifth 
street, has been lost to stock companies, 
the entire line having gone to Lioyds and 
other outside companies. 


MINNESOTA NOTES 


The Massachusetts Fire & Marine goes 
to the Hepworth-Kirby Co. at Duluth. 

Mrs. W. C. Klein, wife of the well 
known local agent of Bemidji, Minn., died 
the other day. 


Winona, Minn., has a decrease in fire 
losses of $400,000, from $421,678 to 
$23,675. In 1911 the big milling plant of 
the Bay State Milling Company was 
burned. 


At Stillwater, Minn., the shirt and 
overall facto of Kolliner Bros. & New- 
man Co., 117-121 South Second street, 
has been inspected and the Manufacturers 
1909 sprinkler system classed good to 
fair. he line of insurance on contents 
amounts to $50,000. 


The shoe factory of the Connolly Shoe 

o., S. E. corner of Commercial avenue 
and North Second street, Stillwater, 
Minn., has been examined and the Manu- 
facturers wet pipe ——- system pro- 
nounced superior. Line of insurance runs 
from $150,000 to $200,000. 


St. Paul, Minn., agents have been asked 
to erase from policies covering furniture 
and fixtures in the Hotel Ryan, that part 
of the form which makes companies liable 
for improvements, betterments and deco- 
rations, irrespective of whether loss is 
collected by landlord or not. 

R. M. Ritchie, who resigned from the 
Manley-MacLennan Agency at Duluth, be- 
comes secretary and manager of the In- 
surance Service Company. Henry Nolte 
is president, John A. Stephenson is vice- 
president, Alexander Macrea, treasurer, 
and C. F. West, assistant secretary. 


IOWA NOTES 


Louis A. Riemann of Des Moines, state 
agent of the American Central Fire for 
Iowa, suffered a severe wrench of the 
shoulder in a fall from a St. Louis street 
car last Thursday and is still laid up at 
St. Louis. 


Because of the crowded condition of 
the state house at Des Moines, Fire Mar- 
shal Roe has been forced to abandon his 
offices. The latter are to be used for com- 
mittee rooms during the coming session 
of the legislature. Mr. Roe has taken a 
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R. F. CROKER TO BE SPEAKER 


Ex-New York City Fire Chief to Ap- 
pear at Kansas’ Fire Prevention 
Meeting 


Ex-Chief Richard F. Croker of the 
New York fire department, one of the 
best authorities on fire prevention in 
the a, former State Fire Marshal 
C. J. Doyle of Illinois, and_ Insurance 
Commissioner Done of Utah, are 
among the prominent speakers that 
have been secured for the big fire pre- 
vention’ congress at Topeka, Kan., 
Feb. 5. 

Insurance men especially are being 
urged to be present at the congress, 
which will be held in the big audi- 
torium at Topeka. Each of the speak- 
ers, it is urged, will have a message 
for insurance men, and one they cannot 
afford to miss. An effort will be made 
to organize the Topeka local fire in- 
surance agents especially for the con- 
gress, that they make a creditable 
showing locally. 

Governor-elect George H. Hodges 
and probably several members of the 
state legislature will make addresses. 
Other prominent speakers will be on 
the list. 

The congress is expected to take up 
every phase of the subject of fire pre- 
vention, from a law to compel the care- 
less man to be more careful of the rights 
of his neighbors to a technical dis- 
cussion of fire propaganda. The spe- 
cial committee headed by Frank L. 
Britton is working hard on the pro- 
gram and plans for the meeting, and 
is promising much in attendance and 
interest. 

Last Monday at an informal lunch- 
eon at Topeka, promises of cooperation 
to make the congress an immense suc- 
cess were given by the Kansas Bank- 
ers’ Association, the Topeka Commer- 
cial Club, the Kansas Mayors Associa- 
tion, the Kansas Fire Chiefs Associa- 
tion, the Kansas Life Underwriters’ As- 
sociation, and other organizations. 








REPORT ON UNION MUTUAL 

Commissioner P. A. Ballard, of Okla- 
homa, has made public a report on the 
examination of the books of the Union 
Mutual of Enid, made under date of 
December 19, 1912, by Arch W. Anderson, 
special examiner, after J. B. Horney of 
Enid had been named as receiver. The 
examiner says that the condition of in- 
solvency is apparently such that the re- 
ceiver and his attorney will doubtless 








corner in the office of the state phar- 
macy commissioner and Deputy Tracey 
has been assigned a corner in the offices 
of the municipal accounting department. 


Fire insurance interests in Des Moines 
will appear before the Commercial Club 
Thursday night at a special meeting 
called for the purpose of discussing leg- 
islation which the coming legislature will 
take up of special interest to Des Moines. 
The insurance men want adequate fire 
protection in Des Moines and they will 
favor the plan by which the commission 
governed cities may make a special levy 
for fire protection purposes. A legislative 
enactment will be necessary. 





The W. H. Smead agency at Missoula, 
Mont., has been incorporated with $100,- 
000 capital. 





have considerable difficulty in realizing 
any appreciable sum from the assets, and 
the contributing causes seem to have been 
payment of excessive salaries, unbusiness- 
aon methods, and more or less manipula- 
tion. 

The examiner reports that the records 
of the company are incomplete and that 
a satisfactory examination was difficult 
on that account. 





DENVER PROJECT DEFEATED 

The city of Denver had a project on 
hand to charge a $200 city license fee for 
each fire company to procure funds to 
improve the fire department, the city offi- 
cials arguing that the insurance com- 
panies would be the greatest beneficiaries. 
The local agents fought the measure and 
enlisted the governor against i 





BIG FIRE AT KANSAS CITY 
A loss amounting to $265,000 occurred 
in the New York Life building and annex 
at Kansas City, ~~ last week. The annex 
u e 


to rooms exposed by the annex. 
loss report 

papers and the W. 8S. Dickey Clay Pipe 
Company. The damage to the main build- 
ing was $25,000. 

There was a $50,000 loss on the fire- 
proof New York Life building in Kansas 
City, and in some respects it is similar 
to the recent Union Trust loss in Cin- 
cinnati. The New York Life building was 
ten stories high. The New York Life 
annex, four stories, adjoined it with sin- 
gle door communication and was of or- 
dinary construction. The fire started in 
the annex, causing a total loss to it. The 
windows in the New York Life building 
were not protected and the fire shot 
through them, causing a loss to the build- 
ing and tenants. 

he main building was erected some- 
thing over twenty years ago and at the 
time was considered as near fireproof as 
a building could be made. The annex 
was built some five or six years later, 
and was then supposed to be of the same 
construction. The rapidity with which 
the flames gained headway on this build- 
ing would indicate that it has passed 
from the fireproof stage to a great ex- 
tent, and should be placed on the haz- 
ardous list. The fact that the companies 
within the last year have added at least 
75 percent to the rates on this building 
showed that they were getting wise to 
= condition and were fortifying them- 
selves. 





LAYS 90 PERCENT TO CARELESSNESS 


According to the report of Fire Chief 
G. O. Wilmarth of Tope Kan., there 
were more fires in 1912 than in 1911, but 
the amount of the aggregate losses was 
considerably less. In 1912, 256 fires cost 
in damages $58,439. The insurance paid 
amounted to $48,233.05. 

Chief Wilmarth points out that the 
largest fires were the result of careless- 
ness. Carelessness in leaving a gas stove 
burning at night, with so much turned 
on that it heated a nearby wall until it 
broke into a blaze, occasioned one of the 
heaviest losses of the year. Carelessness 
in filling. an alcohol lamp occasioned an- 
other blaze. Carelessness and incendiarism 
together have been responsible for nearly 
90 percent of Topeka’s fire losses for the 
year. 





Kansas Agency Appointments 


Home, N. Y.—W. F. Rhinehart, Montezuma; 
M. R. Zimmer, Dodge City. 

State of Pa—W. A. VonTreba, Chetopa; J. 
W.. Nusbaum, Peabody. 

a J. Zeigler, Turner; E. G. Mun- 
se erington. 

Westchester—E. F. Tolman, Pratt; R. C. 
Toombs, Winfield. a ; 

Coml. Union, Eng.—A. C. McClintic, Beloit; 
F. J. Ahlrich, Nickerson. a 

nm. & Lan.—B. F. Simonds, Garden Cy. 

Northern, Eng—G. O. McLaughlin, ia- 
watha. 

Palatine—P. P. Stein, Seneca. 
— B. Slocum, Elk City; C. H. White, 

ngton. 

Royel Exch.—W. L. Ainsworth, Ashland. 

Farmers Allii—B. McClary, Parsons; C. Mc 
Farland, Ashland; ii Je nm ing Wichita. 

Continental—F. . Gustafson, Wetmore; C. 
C. Miller, White City; B. d M. 
M. Beeson, Garden ~ " 

Milw. Mech.—J. H. Holderman, Hutchinson. 

Equitable—C. “E. Maywell and C. F. Bald- 
win, Columbus; D. H. Wallingford, Mound Val- 


F. Simonds an 








ATTENTION 


STOCK SALESMEN 
AND INSURANCE AGENTS 





ilding and are making great progress. 
applications for agencies are bein i 


men of Kentucky. 


J. C. W. BECKHAM 
President 





Our authorized Capital is $1,000,000.00. We have a multiple charter, which is 

Our stock is fully paid and non-assessable. We own a handsome office 

i We need a few more stock salesmen, and 

goon. as we will qualify in a short while. 

e are backed by over SIX HUNDRED of the leading business and professional 
FOR PARTICULARS ADDRESS SALES DEPARTMENT 


The United American Insurance Company 


The United American Building 
FRANKFORT, KENTUCKY 


CHAS. E 





. DEXTER 
Gen’l Manager 
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1 ; C. R. Keiter, Scammon; J. B. O’Reilly, 
Firemens—A. H. Fuller, Arkansas City; P. 
i rkin, Wichita. 


K. Lewis and cin, 

State of Pa.—A. B. Miller, Eureka. 

N. W. Natl.—J. B. Slocum and A. A. Pierce, 

; J. W. Haege, Manhattan; J. P. Rey- 

nolds, Junction City. 

Phoenix, Ct.—C. E. Maxwell and C. F. Bald- 
win, Columbus; D. H. Wallingford, Mound Val- 
ley; C. R. Keiter, Scammon. 





: . E. Davis, Naylor. 
Franklin—J. T. Morris, Sparta; C. E. Tidd, 
akenda. 


see, & im, Kirksville. 
Ger. Amer., N. Y.—M. F. Fritt, Gerald; A. 
D. Gresham, Platte City. 

Canton. 


. W. Du 
Home—Carson & Ruh' essa; J. E. 
nely, Harrisonville; Houck & Williams, Bloom- 
field; K. K. Shenwell, Doniphan; T. T. Lie- 
1; H. Omshundes, 
- Page Je P Greenstreet, 
3; T. H. t, New_ Madrid. 
=e . Pi Lane, im. A 
. * —H. A. uxvasse, 
N. W. Nath—C. W. Dickey, Marshfield; Mrs. 
K. M. Barker, Greenfield. 7 4 Fe 
Eng.—W. P. Bradley, Deepwater; 
ity. 


oen 
Childs & Jones, Kansas C 
St. Paw oH. E. Evans, 


der: 

Continental—C. H. Tyler, Sedalia; 
Blue, Carrollton; L. E. Naylor, Columbia. 

Franklin—C. B. Cooper, Lowry City. 
Fidel Und.—Leah V. Centers, Hescha. 
Firemens—H. A. Asbury, Lewistown. 
London—The E. F. Webster Realty Co., 
Kansas City. 

Royal Exch.—L. C. Leslie, Morley. 


MISSOURI NOTES 


Fire losses in Kansas City in 1912 
amounted to $1,238,274, a decrea: f 
the figures for 1911. ait 

Frank P. Prosser, who represented a 
number of companies at Joplin, Mo., has 
removed to Carthage, Mo. 


An independent agency for St. Louis 
has been established by the British Amer- 
os the office of Martin Collins, Son 


An objectionable form is reported from 
Carthage, 0., connection with the 
lant of the Carrollton Produce Com y. 
rm covers blanket on brick and frame 
buildings, dynamos, motors, engines, boil- 
ers, machinery and fixtures. More specific 











insurance is being called for. 
NEBRASKA NOTES 


George P. Stebbins, for many years an 
express company official in Omaha, has 
retired to engage in the fire insurance 
business, opening an agency at 1612 Chi- 
cago street. 

The Hutchinson-Bollard agenc of 
Omaha n dissolved. The business 
will be continued by C. D. Hutchinson of 
the firm, under his name, and F. E. Bol- 
lard goes to Garvin Bros., real estate and 
insurance, to take charge of the insur- 
ance department. 


KANSAS NOTES 


E. D. Lacy, an old fire insurance man 
of Moran, Kans., retired recently, selling 
his agency to H. J. Walrad. 


In a recent fire at Scott City, Kans., 
the loss approximated $25,000, the insur- 
ance on which was only about $4,000. 


D. H. Wallingford has succeeded to the 
insurance agency of J. P. Donahue of 
Mound Valley, Kans., who has retired. 

The Kansas Fire Association of Chiefs 
will recommend the model fire marshal 
bill proposed by the Fire Marshal’s As- 
sociation, with the appointing clause. 
The chiefs would have the appointment 
made by the governor from a list of 
eligibles furnished by the Fire Chiefs’ 
Association. The idea is that this would 
preclude the appointment: of an unfit 
man for the office. 


Horace Winegar, who for more than 
thirty years has represented various fire 
insurance companies at Lebanon, Kans., 
died recently. His son, C. B. Winegar, 
has requested that the agencies be trans- 
ferred to him. He has acted as his 
father’s assistant for some time, and for 
the last few months practically has 
handled the business, during the last ill- 
ness of his father. 








GENERAL WESTERN NOTES 


A bill for the establishment of a fire 
marshal’s department in Arkansas will 
be presented to the legislature this 
winter. 

Workman & Co., who have one of the 
large local agencies in Oklahoma City, 
have opened a branch office at Cushing, 
the center of the new Oklahoma oil field. 

The total fire loss to buildings and 
contents in Oklahoma City during 1912 
was $73,010. 


GENERAL SOUTHERN NOTES 


W. G. Achenbach, special agent of the 
Continental, has been transferred from 
Southern Texas to northern Texas. 

John L, Sowards, special agent of the 
London Assurance in Kentucky, Tennes- 
See and Louisiana, is expanding his 





KENTUCKY AND THE SOUTH 


SENSATIONAL CHARGES MADE 


Western & Atlantic Gets Injunction 
Against Tennessee Commissioner 
and Deputy 














Charges of a highly sensational na- 
ture are made in a bill filed by the 
Western & Atlantic Fire against Com- 
missioner G. T. Taylor of Tennessee, 
Deputy Commissioner C. M. Joseph 
and Allen & Hardeman, accountants, 
asking an injunction restraining the de- 
fendants from further “annoying or 
harassing” the Western & Atlantic or 
‘from any further examination of that 
company’s affairs and restraining Com- 
missioner Taylor from taking any step, 
as state treasurer, insurance commis- 
sioner or otherwise using as a basis 
the report submitted by Allen & Har- 
deman relating to the company’s af- 
fairs. 

Upon execution of a bond by com- 
plainants, Judge Neil of Nashville 
granted the injunction. 


The bill recites that the books of the 
Western & Atlantic were examined in 
July, the company’s affairs were found to 
be in excellent condition and that the 
commissioner’s request for a new audit 
was denied, since it is alleged the audit 
is inspired by a spirit of intense hos- 
tility on the part of the insurance de- 
rtment against the Western & Atlantic. 
t is further claimed that Commissioner 
Taylor and Deputy Joseph have repeat- 
edly boasted that they would drive the 
Western & Atlantic out of business. 
Numerous acts of annoyance and perse- 
cution are recited as having been received 
at the hands of the insurance department. 
Attention is called in the bill to the 
com y’s report of Dec. 31, 1911, show- 
ing it to be possessed of assets of $350,- 
492.55 and to an audit of June, 1911, 
which showed the assets to be $338,058.22. 

A series of “raids” upon the affairs 
of the company are recited, beginning 
with the inauguration of Commissioner 
Taylor, as well as upon the affairs of the 
Independent Life, owned by e@ same 

ties. The sensational charge is brought 
n the bill that the deputy commissioner 
divides the profits of the audits with the 
accountants. It is claimed the accoun- 
tants together with Deputy Joseph re- 
duced the assets of the company in their 
statement to the total extent of $92,783 
by setecng the valuation of the com- 
pany’s building. 





Rating Will Take a Year 

According to Clem E. Wheeler, man- 
ager of the Kentucky Actuarial Bu- 
reau, the rating of dwellings in Ken- 
tucky towns and cities, which must be 
inspected individually in order to en- 
able the proper charges to be applied, 
will take at least a year. The work 
was begun last Monday, and it is ap- 
parent that the companies will not be 
able to comply with the ruling of the 
state insurance board of Kentucky re- 
quiring rates on city dwellings to be 
filed March 15. 

Herbert H. Chittenden has been 
placed in immediate charge of the rat- 
ing work as general inspector. He has 
under him about fifteen men, most of 
whom have been added to the organ- 
ization for this special work. 

The smaller towns will probably be 
taken up first, so that as many com- 
plete reports can be prepared as pos- 
sible by the time March 15 rolls 
around. To rate Louisville, with its 
40,000 to 50,000 dwellings, would re- 
quire by itself more time than is at the 
disposal of the bureau. 





RESCINDS INTERINSUBRANCE RULING 

Attorney-General James D. Walthall of 
Texas has written Commissioner Gill of 
the same state that he was in error in 
rendering his now famous opinion on the 
right of a corporation to become a sub- 
scriber at an interinsurance exchange. 
His original opinion was based on the 
assumption that becoming a subscriber 
Was engaging in the insurance business 
contrary to the corporation laws. The 
opinion was taken up by the attorneys- 
general of Tennessee, North Carolina and 
New Mexico and the assistant commis- 
sioner of Oklahoma, all of whom ren- 
dered similar rulings. 

Attorney-General Walthall now says 
that since rendering his opinion he has 
investigated the matter more fully and 
finds that there is essentially no differ- 
ence, as far as the right of corporations 
to buy such insurance, between interin- 
surance and mutual insurance. As the 





agency plant considerably. 





insure in a mutual and that giving a pre- 
mium note is an incident in the transac- 
tion of the forms of business authorized 
by corporations’ charters, Mr. Walthall 
argues that a corporation is clearly with- 
in its charter in buying interinsurance 
and assuming the ¢ontingent liability. A 
case in the Kansas City court of appeals, 
following the same line of reasoning, is 
also cited. 





SUPERVISE AGENCY TRANSFERS 

The executive committee of the, Ken- 
tucky Board of Fire Underwriters has 
given out an advisory bulletin, following 
a meeting in Louisville Tuesday, in 
which announcement is made of a recom- 
mendation regarding the transfer of 
agencies. It is stated that in a number 
of cases agencies have been transferred 
without regard to the rights of the com- 
panies, agencies being bought and sold 
on speculation, and in order to prevent 
this being done hereafter, the. board rec- 
ommends that transfers be made only 
after consultation by the field men with 
the agent planning the sale of his busi- 
ness, in order that the transfer may be 
properly carried through and under cor- 
rect conditions. 

The committee also took steps toward 
organizing the publicity work of the 
board, which has been under discussion 
for some time. The appointment of 
James R. Keller as publicity agent is an- 
nounced, subject to the approval of the 
subcommittee of the governing commit- 
tee of the Union. Mr. Keller is connected 
with the Louisville Times. He will give 
part of his time to the work, retaining his 
newspaper connection. 


LOSSES AT LOUISVILLE In 1912 

Fire insurance losses in Louisville dur- 
ing 1912 amounted to $876,786.92, com- 
pared with $768,799.81 for 1911, which was 
the worst previous year in the experi- 
ence of the companies. The losses on 
contents was $641,720.70 and on buildings 
235,066.22, compared with $586,019.66 and 

172,799.75, respectively, for 1911. These 

gures were contained in the annual re- 
port of Thomas C. Timberlake, secretary, 
read Jan. 2, at the yearly meeting of the 
Louisville Salvage Corps. 

New officers of the corps elected were 
as follows: E. 8S. Tachau, president; V. M. 
Scott, vice-president; Thomas C. Timber- 
lake, secretary, and H. C. Walbeck, presi- 


ent. 

The question of purchasing an automo- 
bile for the use of the chief of the corps 
was discussed at the meeting, but no 
action was taken in the matter. A buffet 
lunch was enjoyed by those who attended 
the meeting. 








90 PERCENT DUE TO OVERINSURBRANCE 

In the annual report of the Tennessee 
state fire marshal’s department overin- 
surance is blamed for over 90 reent of 
the incendiary fires, particularly in gen- 
eral stores, in regard to which the report 


says: 

“The fire waste in Tennessee for the 
past year on general stores has been ex- 
cessive. Merchants have either been hard 

ressed in maintaining a balance in their 
avor or business has unusually dull. 
— general store losses have been under 

ns tion, and in nearly every single 
case it has been shown to our satisfaction 
that the merchant had been losing money 
or that competition in the vicinity was 
growing so strong that they could fore- 
see trouble, and in which event they would 
conclude to sell out to the insurance 
companies rather than to be closed up by 
their creditors. 





GOES TO LONDON & LANCASHIRE 

H. E. Burdette, secretary of the sprink- 
lered risk department of the Southeastern 
Underwriters’ Association, has resigned to 
accept the managership of the sprinklered 
department of the London & Lancashire. 


KENTUCKY NOTES 


The Castleman-Blakemore Company, 
food preservers of Louisville, Ky., has 
completed the installation o sprinkler 
equipment. It was put in by the Ameri- 
can Automatic Sprinkler Co. 

Unusual weather conditions in Ken- 
tucky prevented the large movement of 
tobacco that ordinarily takes place in De- 
cember, with the result that agents who 
handle large tobacco lines had a lean year 
last year. They will get the business this 
month or next, however. 


TENNESSEE NOTES 


J. H. Cain has purchased an interest in 
the agency of C. H. Boone & Co. at Brad- 
ford, Tenn. 

The local agencies of Owens & Estes 
and Love & Scott at Chattanooga, Tenn., 
have consolidated. Scott retires 
from the business and the new firm 
name is Owen, Estes & Love. 

One of the companies is having trouble 
at Newburg, Tenn., in securing attach- 
ment of the three-fourths value clause to 
policies covering on household goods, 
either wholly or in part in the corporate 
limits. Agent claims it is thé custom of 
other leading companies to omit the 
clause and the roll is being called to as- 
certain the general practice of companies 
as regards the use of the clause. 











Success is not only getting something, but be- 











courts have held that a corporation may 


ing something. 
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Sectional view of PYRENE FIRE EXTIN- 
GUISHER, showing middle 
section cut out. 


14 inches in length, 3 inches in diameter, 
holds 1 quart, weighs 5 pounds 
filled with Pyrene Liquid. 


STRENGTH. 
2. EASE OF OPERATION. 
3. SURENESS OF OPERATION. 


These three results are reached in the 
construction of the PYRENE FIRE 
EXTINGUISHER. It is strongly 
built of brass and white metal through- 
out. Its operation is simple, although 
41 separate parts go into its con- 
struction. 

The PYRENE FIRE EXTIN- 
GUISHER is double-acting, oper- 
ated by hand. It throws a continuous 
stream of PYRENE LIQUID on the 

stroke as well as the down-stroke 
of the piston. 

PYRENE, the extinguishing agent, 
is a combination of powerful in 
liquid form. It has instant on 
incipient fires of any nature. PY- 
RENE smothers fires without wet- 
ting down. 





Included in the lists of A ved Fire 
Appliances issued by the National 
of Fire Underwriters. 





Write for full information. 


PYRENE MANUFACTURING CO. 
1358 Broadway, New York City 


THE PYRENE COMPANY 
32 So. Jefferson St, Dayton, Ohio 


PYRENE CO. OF ILLINOIS 
29 So, La Salle St., Chicago, Illinots 
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FIRE PROTECTION DEPARTMENT 


Timely Comments on Hazards 
Protective Devices and 


Kindred Topics 
NEWS OF FIRE PREVENTION 


[* connection with the fire in the 





plant of the International Harvester 

Company at Akron, Ohio, last 
week the Akron Times brings to light 
an absurd opinion apparently held. by 
some manufacturers. The Times said 
that, because the number of fire alarms 
turned in has a bearing upon the rate 
of insurance, many factories endeavor 
to take care of the small blazes them- 
selves. In the present case it is stated 
that three factory alarms were turned 
in before a call was sent to the city 
department. This plant has an ex- 
cellent private fire department, but 
when Chief Mertz arrived the entire 
paint and carpenter shops were burn- 
ing. 

A member of the fire department is 
quoted as saying he believed there are 
ten fires in factories to every alarm 
turned in. They manage to subdue 
these fires themselves and take the risk 
in preference to turning in calls and 
thus subjecting their plants to a higher 
insurance rate. 

If any such ridiculous beliefs as to 
the way rates are made are actually 
held by manufacturers, local agents 
should get busy and eradicate them. 





INSPECT FOX RIVER CITIES 


Wisconsin Fire Prevention Association 
Will Give More Attention Than 
Formerly to Inspections 


At the regular quarterly meeting of 
the Wisconsin State Fire Prevention 
Association, held in Milwaukee Mon- 
day afternoon, it was decided to pay 
more attention than ever to the work 
of inspection during the coming year. 
More than thirty members were in 
attendance and much enthusiasm was 
evident. 

All the leading cities in the Fox 
river valley district, which have not 
already been investigated, will be in- 
spected during the year. Conditions 
in Fond du Lac will be looked into on 
Jan. 16, while Oshkosh, Green Bay, 
Marinette and Sheboygan will follow 
in order. The plan of inspecting 
Racine will be abandoned for the time 
at least, owing to the lack of interest 
displayed in the matter by Racine citi- 
zens. 


A report was made by the law and 
ordinance committee, which is working on 
various ordinances for Wisconsin cities 
and towns. Special attention is being 
given to the drafting of ordinances which 
will suit conditions existing in the aver- 
age small city and town, as Wisconsin 
has few large cities outside of Milwau- 
kee. It has been found for this reason 
that the ordinances proposed by the Na- 
tional Fire Protection Association are too 
cumbersome for use in Wisconsin. It is 
understood that the building code which 
has been in process of preparation in Mil- 
waukee for sometime is now nearing com- 
pletion and the law and ordinance com- 
mittee is following this up very care- 
fully. Members of the committee ex- 
pressed their confidence that the legisla- 
ture which convened Wednesday will pass 
considerable legislation favorable to the 
work of fire prevention. 

The committee on fire department and 
waterworks presented a report, which 
dwelt largely upon conditions in Madison, 
Wis., which was inspected some months 
ago by the association. Announcement 
was made that a town report of eleven 
pages, covering conditions in the capital 
olty, will be issued at once. 

eorge H. Schnabel, Jr., of Racine, 
Wis., was elected an associate member. 


FIRE PROTECTION OF LA PORTE 

The new tariff of La Porte, Ind., just 
issued by the Indiana Inspection Bureau, 
has this to say: 

“The fire fighting facilities may be con- 
sidered as fair. Waterworks system is 
Well laid out, but a large amount of small 
pipe is used and there are numerous dead 








ends. A paid fire department, deficient in 
the number of stations; existing apparatus 
adequately manned. Inside wiring condi- 
tions are generally defective and hazard- 
ous; outside overhead construction with 
some serious congestion.” 


REPORT AS TO BLOOMINGTON 


National Board Engineers Analyze the 
Fire Protection Features of the 
Illinois City 


The engineers of the National Board 
say the gross fire loss for the past five 
calendar years at Bloomington, IIl., as 
given in the fire department records, 
amounted to $274,076, varying from 
$16,788 in 1907 to $130,965, in 1911, 
$100,992 of which was on one fire. The 
average number of fires per year was 
118, varying from 109 in 1909 to 133 in 
1911, and the average loss per fire, 
$466, a moderate figure. The average 
yearly number of fires per 1,000 popu- 
lation was 4.7, and the annual loss per 
capita was $2.21, both moderate figures. 

A summary of the fire protection is: 

Fire Pighting Facilities 

Water Supply—Municipal ownership. 
Records poor. Supply from wells; no 
shortage reported; storage reservoir of 
good capacity. Pumping capacity very 
inadequate; equipment new. Station not 
fireproof and contains electric generating 
plant, not cut off; only slightly exposed; 
fire protection inadequate. Consumption 
moderately high. Domestic pressures nor- 
mally fairly satisfactory, but poorly main- 
tained. Distribution system very weak. 
Gate valves in poor condition; spacing 
very poor. Hydrants in fair operative 
condition; spacing fairly good. 


t—Full paid. Chief 
capable and progressive. Supervision un- 
satisfactory. Financial support fair. Re- 


quirements for appointment meager. Dis- 
cipline reported good. Training of mem- 
bers poor. Companies undermanned and 
not well distributed. Engines in good 
condition, but inefficiently handled. Lad- 
der protection and chemical service 
slightly deficient. Minor equipment only 
fair. Hose in good to poor condition; sup- 
ply insufficient. Response to alarms 
mainly good. Appliances for the handling 
of powerful streams lacking. Fire methods 
mainly satisfactory. Building inspections 
a satisfactory. Records fairly com- 
plete. 

Fire Alarm System—Automatic system; 
fairly well maintained. Headquarters in 
non-fireproof building. Apparatus in good 
condition, but inadequate and badly over- 
loaded. Circuits not properly protected; 
some trouble with visual indicators. Bat- 
teries of proper type and in good condi- 
tion. Boxes in good condition, but not 
of proper type; keys mostly detached; 
distribution of boxes poor. Practically 
no underground ducts in use; overhead 
construction good. No duplicate means of 
alarm at fire stations. Tests infrequent. 
Records lacking and no maps provided. 

Fire Department Auxiliaries—State fire 
marshal act recently passed; large num- 
ber of incendiary fires in past three years, 
but no convictions. Linemen from public 


service corporations attend fires; police 
patrolmen usually respond. Telephone | 
service, by two companies, widely dis- 


tributed and much used for notification 
of fires. Few automatic sprinkler equip- 
ments or other private fire appliances. 
Substantial outside aid remote. 

8 —Pumping capacity insuffi- 
cient; distribution system very weak and 
quantities available for fire protection 
very inadequate in all parts of the city. 
Fire department undermanned and engine 
capacity entirely insufficient. Fire alarm 
system unreliable and inadequate. 

8 Conditions and Hazards 

Building Department—Building laws 
meager and many modern features lack- 
ing. Supervision deficient on account of 
other important duties of superintendent. 
Fire limits fairly extensive. Structural 
conditions weak. 

Explosives and Inflammables—Laws de- 
cidedly inadequate. Control mainly with 
fire department) regular inspections made. 
Local conditions fair; some hazardous 
conditions noted. 

Electricity—Under municipal control. 
Laws and enforcement good. Some su- 
pervision over ovtside work. Underground 
district specified, but provisions not en- 
forced; overhead wire obstructions serious 
in alleys. No recent reported trouble 
from electrolysis. 

Co on Hazard—In the principal 
mercantile district, buildings are mainly 
low and small and several streets are of 
fair width, but the fire department is un- 
dermanned and lacks equipment, the 
water supply is very deficient and over- 
head wire obstructions in alleys are seri- 





ous; there is great likelihood of serious 
block fires, which at times of high winds 
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would make the conflagration hazard for 
the district as a whole severe. 

Among the warehouses, manufacturing 
plants and minor mercantile sections, se- 
vere local fires are probable, but the prob- 
ability of a resulting conflagration is mod- 
erate. The residential sections are of 
frame construction, many with shingle 
roofs, and the inherent flying brand haz- 
ard is increased by the general lack of an 
adequate water supply. 


TO BE IN ELGIN NEXT WEEK 


Illinois Fire Prevention Association 
Will Make a Town Inspection and 
Meet the Business Men 


The Illinois Fire Prevention Associa- 
tion will make an inspection of Elgin 
Wednesday of next week. This will be 
the first important work under the ad- 
ministration of President W. E. Vande- 
venter. The members are expected to 
report for work early in the morning 
and the business section of the city will 
be inspected during the day. In ‘the 
evening the Elgin Commercial Club 
will give a dinner and listen to what 
the field men have to say of the fire 
protection of the city and the chief de- 
fects found. 

Ernest Palmer, assistant general 
counsel of the National Board, will give 
an address. The executive committee 
of the fire prevention association met 
.in Chicago Monday to prepare for the 
Elgin meeting. E. F. Prideaux, the 
Elgin local agent, is taking much in- 
terest in the forthcoming meeting and 
was present at the conference of the 
.state association executive committee 
in Chicago, Monday. 


Hold Third Annual Meeting 


_ The third annual meeting of the 
Kentucky State Fire Prevention Asso- 
ciation is to be held Jan. 29 at the 








Seelbach hotel in Louisville. Either 
John P. Hubble, of the National of 
Hartford, or Frank M. Drake, of the 
North America, probably will be 
elected to succeed Frank G. Snyder, 
who desires to retire from the presi- 
dency. Mr. Snyder will likely be asked 
to assume the chairmanship of the 


publicity committee. 


_ Instead of the usual monthly inspec- 
tion, the work of the association for 
February will probably be confined to 
reinspections. Committees will be ap- 
pointed to visit the towns inspected 
during 1912, their work being confined, 
however, to an examination of risks 
found defective at the original inspec- 
tion. 

The association has undertaken, as 
far as possible, to let its members 
know of cases in which unusual or im- 
portant hazards have developed, and 
while the reports on this subject are 
not expected to be complete, they have 
already proven serviceable. A notice 
was sent out to members last week 
that the Smead ventilating system in 
the Carlisle, Ky., courthouse has been 
reported defective, the installation hav- 
ing been below standard. 


EXTEND THE FIRE LIMITS 

An effort is to be made to extend the 
fire limits of Indianapolis to two miles 
square against the one-mile square that 
now prevails. The city is large enough 
now, it is contended to bar frame build- 
ings out of a much larger area than a 
mile square. The main business section 
is now well confined within the present 
prescribed area but business houses in 
groups are seen in many places outside of 
this and the limits will have to be ex- 
tended sooner or later. 


WILL INSPECT LINCOLN, NEB. 

When the Lincoln Commercial Club de- 
cides which three days are most con- 
venient for its purpose, 


the executive 
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committee of the Nebraska Fire Preven- 
tion Association will begin a campaign 
with every insurance company doing busi- 
ness in Nebraska, urging representation 
at a thorough inspection of Lincoln either 
the first half or the last half of the week 
of Jan. 26. It is desired to have big 
meetings with the business men, the city 
officials, the members of the legislature 
and the school children. Complete co- 
operation by the commercial club has 
been assured. 





FIRE PROTECTION NOTES 

At Welton, Iowa, an election carried 
the issuing of $2,500 waterworks bonds. 

At Waterford, Wis., waterworks bonds 
to the amount of $15,000 are to be issued. 

A new engine house will be built in the 
sixth ward, Lansing, Mich., bids for 
which are now being asked. 


The city of Ludington, Mich., will vote 
at the spring election on the proposition 
of a paid fire department. 


The Ludlow, Ky., Water Company is 
considering the extension of its mains to 
Bromley, Ky., a nearby suburb. 

Indianapolis is offering a $75,000 issue 
of 4 percent bonds, to raise money to 
build a new fire headquarters and munici- 
pal garage. 

The city of Lancaster, Ky., has started 
work on the erection of a large reservoir. 
Bonds were recently authorized for water- 
works purposes. 

Grand Rapids, Mich. will make a 
serious effort to reach grade 2 in fire pro- 
tection and has about $55,000 now avail- 
able for improvements. 

Trenton, Tenn., has put in a ar. pump- 
ing station, dynamo os and pum ma- 
chinery aside from building y ? _— 
gallon reservoir, at an expense of $50, 

The city board of waterworks of sw 
ington, Ky., has decided to lay down a 
lot of new mains, and has let a contract 
Le the delivery of $4,600 worth of new 
pipe. 

The city count of Muncie, Ind., has 
decided to build a new fire station at 
Jackson and Elm streets, a block nearer 
the pen ong section than the station it 
will replace. 

T. G. Stuart, of Winchester, Ky., who 
recently secured a franchise for the in- 
stallation of a water system in Jackson, 
Ky., plans to begin construction work 
early in the spring. 

An entirely new combined electric light 
Instat and pumping station was recently 

array at Lexington, Tenn., at a cost 

$35,000, and inspection shows the sys- 
Sa to be the best of any in the state 
considering the size of the town. 

Copies of a book dealing with fire pre- 
vention are to be distributed in the public 
schools of Minneapolis, the board of edu- 
cation making the condition that there be 
no advertising. The distribution is on 
pe of the state fire prevention asso- 
ciation. 


The city of Eufaula, Okla., has let the 
contract for the extension of its water- 
works to the North Canadian river to the 
McPeay Construction Company of Little 
Rock. Darling hydrants, the kind now 
in use, will be used on the extensions so 
as to have all of them uniform. 


Oscar B. Ryon, general counsel of the 
National Board, will be one of the 
speakers at the third annual meeting of 
the Tennessee State Fire Prevention As- 
sociation at Nashville Jan. 21. Other 
speakers will be State Fire Marshal John 
E. Oliver and Henry T. Hill, president of 
the Nashville Credit Men’s Association. 

The city of Grand Rapids, Mich., which 
is promised a two and one-half rating 
soon, is now figuring on the cost of im- 
provements that will win the No. 2 rating. 
Engineer Townsend of Chicago has been 
in the city again and has submitted an 
outline of what will be required in the 
higher classification and the council will 
take action soon in the matter. 

The city of Battle Creek, Mich., has 
plans for purchasing a $6,500 automobile 
truck to take the place of the three-horse 
apparatus at No. 1 station. Chief Weeks 
reports that while there were 144 fires 
last year the total loss was only $30,696, 
a reduction of one-fifth over the preceding 
year, which he attributes very largely to 
the use of motor-driven apparatus. 

Companies doing business in western 
Canada are somewhat alarmed over con- 
tinued reports from Calgary as to the 
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water supply, which, it is said, is inade- 
quate for proper protection, with no im- 
mediate prospect of improvement. Owing 
to the extremely mild weather ice is 
coming down the river in large quantities 
and much trouble is experienced in keep- 
ing the gravity system free from frazil, 
which blocks the intake. 





News About Companies 





(CONTINUED FROM PAGE 3) 

to cease business. This means an appli- 
cation for a receiver in the circuit court 
of Winnebago county. The receiver when 
appointed must hold the estate open for 
two years under the terms of the statute, 
and at the close of that time, if the court 
finds that all liabilities are disposed of, 
it may order distribution of the capital 
stock and cancel the charter of the com- 
oe 2.2 


Connecticut Fire—Its ew Dec. 31 state- 


ment shows assets $7,735,110, gain $218,- 
000; reserve $4,111,887, ain §°6 ,000; net 


surplus $2,266,021, gain, 


United American, Wis.—Its new state- 
ment shows assets $253,211, reserve $85,- 
557, net surplus $62,708, capital $100,000. 


Retail Merchants Mutual, Tll—lIts an- 
nual statement as of Jan. 1 shows cash 
assets $31,528, total assets $376,725, rein- 
surance reserve $29,941, cash surplus $1,- 
587, premiums, $88, wt _ noe $24,565, 
amount at risk $9, 151,8 


Capital & snedbesn & Bankers, Des 
Moines, Ia.—The contract by which this 
company was reinsured in the German 
American of New York was signed last 
Thursday. Secretary C. E. Campbell goes 
with the German American as manager 
of the Capital & Merchants & Bankers 
branch which will ultimately become a 
farm department of the German Ameri- 
ean for Iowa. The field men, E. C. Jones, 
Lyman Moats, O. Wolfe and Special 
Agent Stuart also transfer to the purchas- 
ing company. 

For the present the supplies of the Iowa 
company will be wsed, with the policies 
guaranteed by the German American’s 
$20,000,000 of assets. 


Enickerbocker Fire—Notice of intention 
to organize the Knickerbocker of New 
York has been filed. It is to have $200,- 
000 capital and $100,000 paid in surplus. 
The incorporators are Robert Van Ider- 
stine, Wendell P. Barker and others. 

* + 7” 

American Central—The company, which 
has since 1909 been operating in districts 
of Canada under district licenses, has 
taken out a Dominion license, entitling it 
to operate’ throughout the Dominion of 
Canada. The company has operated in 
Manitoba, Saskatchewan, British Colum- 
bia and Alberta. X 


Minneapolis Fire & Marine—The com- 
pany is arranging to enter Washington, 
Oregon and California. 

* * * 

Twin City Fire, Minneapolis—It is soon 
to remove to its new quarters in the 
Elks’ building. The quarters are done 
and the heating plant is being installed. 
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increased its capital $100,000, making that 
item $600,000. 


SUPERVISION FOR IOWA 


(CONTINUED FROM PAGE 1) 
securing a legal decision on the ques- 
tion. 





Making of Rates 
It is possible that each company 
will be permitted to make its own 
rates. After these are made, however, 
it must not discriminate in enforcing 
them and it must not grant rebates. 
Mr. Sampson believes that there should 
be competition in rate making. He 
believes that with proper supervision, 
rates will be just and equitable and 
the standard of risks kept higher so 
that fire hazards will be reduced and 
the enormous fire waste will be re- 
duced. When rates are reduced it will 
be because the fire hazard is lessened 
and not in order to cut the rate de- 
manded by a competing company. 
Nash Favors Kansas Plan 





As soon as the heating service is as- 
sured, the company will move in and start 
writing business. | . 


Western ante Spokane—As  an- 
nounced, the Los Angeles Fire assumed 
the outstanding business of this company 
Dec. 31, and it is now in liquidation. 

. * * 


Camden Fire—With its new statement 
the company approaches the $3,000,000 
class, its assets now being $2,942,665. Its 
unearned premium reserve is 1,315, 536, 
an increase of $127,607; net surplus, $838,- 
283, an increase of $96, 145; surplus to 
olicyholers, $1,438,283, an increase of 
196,145. During the year the company 


Harry Nash, well known local agent 
of Perry, Iowa, was in Des Moines this 
week talking over plans for an anti- 
rebate and antidiscrimination law which 
he thinks the coming legislature should 
enact. Mr. Nash says he has been talk- 
ing a law similar to that in Kansas 
giving the state insurance commissioner 
the right to regulate or even make rates 
and that legislators have taken his sug- 
gestions favorably. He says he pro- 
poses to keep the movement going but 
he expects the legislature not to take 
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hold of the project until well towards 
the close of the session. 





Answer Sensational Suit 
Commissioner G. T. Taylor and 
Deputy C. M. Joseph of the Tennessee 
department have answered the sensa- 
tional suit brought against them and 
their bondsmen by Gann Bros. of 
Rome, Tenn. Misconduct of the of- 
ficials in regard to the licensing of 
the De Soto Fire of Memphis was al- 
leged in the complaint. The de- 
fendants allege that the bill does not 
state facts which would show that the 
complainants had sustained any loss 
and that the charges are “wilfully false 

or made with reckless abandon.” 





Agents to Meet Committee 

C. A. Palmer, chairman of the ex- 
ecutive committee of the National Con- 
vention of Insurance Commissioners, 
has called a special meeting to be held 
in Hartford, Conn., Friday. The pur- 
pose is to meet with a committee of the 
National Association of Local Fire In- 
surance Agents on the subject of re- 
ducing taxation. Consideration will 
also be given to the uniform antidis- 
crimination measure as the demand for 
such legislation is growing rapidly. 





Has Statistical Department 

The American of Newark has organ- 
ized a statistical department in its west- 
ern department on a more elaborate 
scale than heretofore in order to in- 
clude all its statistical work. J. D. Tuke, 
formerly with American Gas & Elec- 
trical Company, has been appointed 
statistician. 





The Western Sprinklered Risk Associa- 
tion has secured the line of the Siedway 
Mercantile Company, Elkhart, Ind., 
amounting to $450,000, away from the 
mutuals. 
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MERIT SYSTEM OF RATING 

Tue plan of the Aetna Lire to rate 
manufacturing risks for workmen’s 
compensation insurance on their mer- 
its as individual risks is in keepirg 
with the Dean schedule in fire insur- 
ance. Liability ratings are chiefly by 
groups or classes. The individual risk 
only profited by a scheme of special 
rate which is not satisfactory. ‘lhe 
Dean schedule in fire insurance has 
made it practical for risks to be made 
as nearly perfect as possible. The 
good risk is rewarded by a better rate. 
The poor risk is penalized by charges. 
The Aetna Lire states its system of 
rating involves: 

(a) The adoption of a definite 
standard for all physical exp«sures as 
represented by buildings, machinery 
and other equipment. 

(b) A most thorough and compre- 
hensive inspection of buildings, ma- 
chinery and other equipment, includ- 
ing a detailed report as to the nature 
of product and methods of manufac- 
ture in so far as they affect the acci- 
dent hazard. 

(c) The application of proper cebits 
and credits for all substandard or su- 
perstandard features as disclosed by 
inspection, the purpose being to give 
every employer full benefit for the 
adoption of safeguards and safe meth- 
ods of working. 





THE RAINBOW 


The new Brown Horer at Des 
Moines is gray and everything is so 
comfortable that a guest just can’t get 
blue. In fact one purpose of the 
structure was to make every day in 
Des Moines a red letter day and make 
every other metropolis green with 
envy. With the very best of sanitation 
no guest can ever contract yellow fever 
or “yaller janders” within these walls. 





_ NEED A GENERAL VIEW 
When a person studies law he 


’ goes at the subject in a general way. 


When he practices he may have a gen- 
eral law business or he may specialize 
in criminal, corporation or some other 
phase of the subject. 

But nearly éyery person who studies 
specializing imme- 
diately. He passes over the general 
fundamentals of the business. 

The board of governors of the Fire 
Insurance Cius of Chicago looked 
upon the method of educating lawyers 
as proper and planned to have the 
scope of the club broadened, making 





it possible for the members to study 
the fundamentals of not only fire but 
also casualty and life insurance, but 
on the other hand continue to special- 
ize on the study of fire insurance. It 
would seem that their idea was cor- 
rect. 

But the club is a school where the 
students rule and they said otherwise 
when the matter came up for a vote. 
They vetoed the plan of spending time 
on anything but fire insurance. 

We believe that much of the insur- 
ance business will always be done by 
specialists but we do believe that no 
one can be a good specialist without 
having a general fundamental know!- 
edge of insurance as a whole. And 
such organizations as the Fire In- 
SURANCE CLuB are the proper places 
for getting at these fundamentals as 
well as at the fine points of one par- 
ticular class of insurance. 

And in the agency field there are not 
as many specializing as some people 
think. The general impression among 
company men in Chicago is that 
agents in smaller centers are the only 
ones who write both fire and life, 
though practically all fire men in Chi- 
cago also write casualty. To an ex- 
tent the impression is erroneous. It 
would be surprising to figure up just 
how much fire insurance Chicago life 
men write and how much life business 
Chicago fire men write. 

Two fire agencies in the Cuxicaco 
Boarp represent life insurance com- 
panies and some of the members of 
agencies write life insurance on the 
side. Two of the biggest fire brok- 
ers in Chicago are reckoned big life 
producers. One rings in every year 
without fail in the $100,000 class and 
another approaches this mark each 
year. 





GRAPHIC ILLUSTRATION 


Tuat graphic chart object lesson of 
the mortality among fire companies 
that is circulated by the Grens Fats 
tells a tragic story. In a startling array 
it gives the history of New York fire 
companies. It shows that 142 fire com- 
panies of a single state representing 
over $30,000,000 of capital have literally 
been burned out of business. In 1871 
there were 105 New York companies 
in the field. Out of that long list but 
20 survive. There have been 57 fire 
companies organized in New York 
since 1871 that have retired and twenty- 
four that still remain. 





The Insurance Field is apparently 
fighting the devil with fire. It last 
week misrepresented Miss Representer 
Hott. It talked about his pine shingles. 
Now, dear Field, Hott may be full of 
dippy dope about insurance but he 
knows enough not to put pine into 
shingles. It’s worth too much. Pine 
is a fairly respectable kind of wood 
and is almost fire resistive as com- 
pared to cedar which is just as fuzzy 
and combustible as cotton flannel pa- 
jamas. 





Betrer an increase in the tax rate 
than the maintenance of a high death 
rate. 





“A KICK against fate is an apology for 
laziness.” 


Personal Side of the 
Insurance Business 


A. G. Sanderson has been appointed 
general agent of the Pacific Coast de- 
partment of the Aetna. Mr. Sanderson 
is well known in the central west, hav- 
ing been Ohio state agent of the Aetna, 
and prior to that time traveled for the 
Continental in New York. Later he 
was general agent of the Continental 
at-the home office and then was ap- 
pointed assistant general agent of the 
Aetna for the Pacific Coast. He is a 
man of large experience and ability, 
and has long been known as one of the 
men in the fire insurance business who 
was slated for bigger things. 





Lawson G. Brian, former state treas- 
urer of Nebraska, has been appointed 
deputy insurance commissioner by Wil- 
liam B. Howard, the new state auditor. 
He was formerly a stock raiser and 
banker at Albion until elected state 
treasurer six years ago, serving two 
terms. For the past two years, he has 
been a bond broker. He succeeds C. E. 
Pierce whose decapitation by the in- 
coming state auditor had been antici- 
pated because of differences of opinion, 
not political, in the past. Mr. Howard 
has also named John W. Barth, an ac- 
tuary with the Woodmen of the World 
at Omaha and H. I. Chestnut, an ex- 
pert accountant in the private office of 
John M. Gilchrist as insurance examin- 
ers. The present examiners are John 
M. Gilchrist and H. S. Wiggins. 


The applicants for the Illinois insur- 
ance superintendency are getting to be 
as thick as flies about a molasses bar- 
rel. The latest to set up his lightning 
rod is Holger de Roode, the Chicago 
local agent, one of the chief factors in 
the Holland Society of Chicago. Mr. 
de Roode has long been known as a 
scholar and student, whose range of 
knowledge is not confined to insurance. 


Another man spoken of for Illinois 
insurance superintendent is George C. 
Gill, a veteran fire insurance man, who 
is now manager of the Quincy Service 
& Adjustment Bureau of Quincy, IIl. 
He served as a member of the Illinois 
Fire Insurance Commission which in- 
vestigated fire insurance a few years 
ago. He was secretary of the commis- 
sion. For a long time he was a field 
man and then rater of the Quincy dis- 
trict. 


W. J. Canada, engineer of the Rocky 
Mountain Fire Underwriters’ associa- 
tion, was presented at the last meeting 
of the city commissioners of Pueblo, 
Col., with a stop watch in recognition 
of servicés without pay as chairman 
of the Pueblo board of electrical en- 
gineer examiners, examining for license 
all picture show and theater switch- 
board operators, wiremen and mem- 
bers of city electrical department. This 
serves to indicate the character of 
friendly cooperation between city au- 
thorities and underwriters in the Rocky 
Mountain field. 


G. W. McFall of the home office of 
the Continental Casualty has had his 
name placed on the cup that is the prize 
for the golf championship of the com- 
pany. To become owner of this cup 
it is necessary for the successful con- 
testant to finish first in the handicap 
golf tournament three successive years. 
The runner-up in this tournament is 
awarded a gold medal. This year that 
prize was won by L. C. Kellogg, son 
of the Denver resident manager, who 
has been connected with the home of- 
fice of the company for some time. 


John Dale, the “grand old man” of 
the insurance fraternity of Omaha, gen- 
eral agent of the Aetna Life and head 
of the insurance firm of John Dale & 
Co., and as sprightly as a youth of 
16 though eighty-two delightful sum- 
mers have passed over his head, enter- 
tained his whole insurance family dur- 





ing holiday week. They are his six 





sons, all in the insurance business, with 
one exception. They are John F. Dale, 
state agent of the Phoenix Fire of 
Hartford at Omaha; Arthur B. e, 
general secretary of the Y. M. C. A. 
at Evanston, IIl.; Walter H. Dale, man- 
ager of the insurance department of 
W. Farnam Smith & Co. at Omaha; 
Louis R. Dale, state agent of the 
Newark Fire at St. Louis; and Fred B. 
Dale, associated with his father. All 
were present at numerous dinners and 
luncheons and a fine time was enjoyed. 


C. H. Franklin, United States man- 
ager of the Frankfort General at New 
York, started in life as an office boy in 
the home office of the London Guar- 
antee & Accident at London. When the 
Frankfort, after losing about $1,000,000 
under a disastrous general agency con- 
tract for the United States, decided to 
be game and win it back, it selected 
Mr. Franklin for the job. Mr. Franklin 
established the United States headquar- 
ters at New York city and completely 
reorganized the business. The com- 
pany now has about $1,000,000 annual 
premiums in this country on a clean 
and profitable basis. Mr. Franklin is a 
tremendous worker and is equipped 
with one of the most remarkable mem- 
ories of any man in the insurance ranks, 
as well as with ability which nlaces him 
in the front ranks of casualty under- 
writers. 


The year just closed bore its toll of 
death among familiar faces among 
Chicago fire insurance men. Men long 
in the business such as W. D. Marsh, 
A. J. Harding, C. E. Rollo, J. W. Vo- 
koun, George W. Montgomery and John 
J. Grey were called. And at the close of 
the year George M. Harvey passed on. 
He was in his prime one of the best 
producers of business and in the gala 
‘days when he had his office in the Cal- 
umet building it was a busy agency. 
He was about 65 years of age. For a 
quarter of a century or more he had 
been at the head of an agency. He 
entered the insurance business in Buf- 
falo and in coming to Chicago in 1870, 
he connected with S. M. Moore & Co. 
and later with McCormick Bros. & 
Findlay. 

Many people go in for antique furni- 
ture in their homes, but it has. been 
left to Samuel T. Chase, Chicago gen- 
eral agent of the Connecticut Mutual 
Life, to carry the style into the office. 


He does all of his work at a piece of - 


black walnut cabinet work of the vin- 
tage of forty years ago. It is built with 
sloping writing top, high compartments 
on each side and piano legs. It is a 
bit of furniture such as one would ex- 
pect to find in a squire’s office in some 
sleepy village of the east. But Mr. 
Chase says it is plenty good enough 
for him, that camping behind a huge 
mass of mahogany is four-flushing on 
the part of many and that his desk 
served a better man than himself, his 
father. The truth of the matter is that 
there is some sentiment in Mr. Chase’s 
makeup. His father, for whom the 
desk was built shortly after the great 
Chicago fire, was the original abstract 
man of the Windy City. He did the 
first abstracting of titles in Chicago, or- 
ganized the first company to do this 
work and trained the men who or- 
ganized other such companies. His 
records were saved from the Chicago 
fire by a brother, who dragged away 
three wagonloads of books, all tied be- 
hind a single buggy and drawn by the 
family horse. These records are now 
in the possession of the Chicago Title 
& Trust Company, which is the out- 
growth of “Chase Bros.” and two other 
abstracting concerns. 





EB. E. Rittenhouse, conservation com- 
missioner of the Equitable Life, delivered 
an address before the social and eco- 
nomic section of the American Society for 
the Advancement of Science, last Friday 
in one of the lecture rooms of Adelbert 
College, Cleveland. This was the occa- 
sion of the annual meeting of the organi- 
zation and many of the addresses treated 
of means and ways of preserving health 
and conserving life. 
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CASUALTY AND SURETY NEWS 








GREATEST MERGER YET 


BALTIMORE COMPANIES JOIN 


Fidelity & Deposit and American Bond- 
ing Become One Corporation 
Under Name of Former 








The Fidelity & Deposit and the 
American Bonding will be merged 
under the name of the former. The 
plan has been agreed to by the boards 
of directors of the two companies, 
members of which control a majority 
of the stock, and only awaits the for- 
mal sanction of the stockholders to be 
held next week. This is the most im- 
portant merger in the history of the 
surety business. It will make the Fi- 
delity & Deposit the first company in 
the country in point of assets and net 
surplus, second in capital and one of 
the first three in point of premium in- 
come on bonding business. 

Edwin Warfield will continue as presi- 
dent of the consolidated company. 
Geor rge Cator, president of the Ameri- 
can Bonding, will be the chairman of 
the board. William J. Unverzagt, 
vice-president and superintendent of 
agencies of the American Bonding, will 
hold the same position with the Fi- 
delity & Deposit after the merger. It 
is understood that all the home office 
people of the American Bonding will 
be taken by the Fidelity & Deposit. 
Many readjustments of agency arrange- 
ments will have to be worked out in 
the effort to retain to the merged com- 
pany practically all the agency force 
of both. 

Both Wanted More Capital 

President Warfield wanted to in- 
crease the capital of the Fidelity & 
Deposit to keep it in the high relative 
position among the companies which 
it has had so many years. President 
Cator desired to increase the capital 
of the American Bonding, as the de- 
velopment of the surety business is 
demanding large capital. It was a ques- 
tion as to whether both should carry 
out their plans or effect the purpose 
both had in mind by merger, and the 
latter course appeared the better. 

Some four or five years ago there 
was good reason to believe that certain 
individuals connected with both com- 
panies were considering such action as 
has just been agreed upon, but nothing 
came of it at that time. More recently 
the Maryland Casualty endeavored to 
secure the American Bonding, but 
failed. Within the past few weeks new 
negotiations between the Maryland and 
the American Bonding were on. 

Conditions Favorable 

Conditions for a merger were per- 
haps never more favorable. The Fi- 
delity & Deposit’s stock had a par value 
of $50 a share and was selling just be- 
fore the merger at $158, although it 
jumped twenty points on Saturday. 
This stock pays 16 percent dividends. 
The American Bonding stock had a par 
value of $25 a share and was selling at 
$88.50 a share. It pays 16 percent also. 
The Fidelity & Deposit had a surety 
and fidelity premium income in 1911 
of about $2,400,000 and the American 
Bonding one of almost exactly half 
that amount. It was therefore com- 
paratively easy to arrange details of 
the merger, as one share of Fidelity & 
Deposit stock represented about the 
same value, dividends and business as 
two shares of American Bonding stock. 
The Fidelity & Deposit will increase 

its capital from $2,000,000 to $3,000,000, 
the additional $1,000,000 being under- 

written at $180 a share. Stock will be 
exchanged on the basis mentioned with 
such holders of American Bonding 

stock as may desire to exchange. A 

syndicate of directors of the two com- 

panies has been formed to purchase 


ing stock for $90 a share and it will 
exchange it for stock of the Fidelity & 
Deposit. . 

When all details are completed, the 
Fidelity & Deposit will have $3,000,000 
capital, a surplus of nearly $4,000,000, 
and assets around $12,000,000, with a 
premium income, including casualty 
business, of over $4,500,000. 

History of Fidelity & Deposit 
The Fidelity & Deposit was organized 
in 1890 by Edwin Warfield. It was the 
pioneer in the general surety business, 
the other companies up to that time hav- 
ing confined themselves pretty closely to 
fidelity bonding, The company had a 
small capital and was sometimes on the 
brink of insolvency, according to stories 
recounted by old timers in its service. 
But it pulled through its difficulties and 
grew, increasing its capital from time to 
time, building up an immense surplus and 
in every way proving a success. Under 
its early charter it did a banking and 
trust as well as surety business, but some 
years ago incorporated the Fidelity Trust 
Company and turned over the banking 
and trust business to it. The trust com- 
pany has proved a very profitable invest- 
— to its owner, the Fidelity & De- 
posit. 

About three years ago the Fidelity & 
Deposit, following a course very com- 
mon at the time, entered the casualty 
business through the purchase and ab- 
sorption of the Philadelphia Casualty. The 
company’s great financial strength and 
strong agency organization has enabled 
it to make rapid strides in this branch. 

Cator’s Great Work 

The American Bonding & Trust Com- 
pany was organized in 1894 with $500,000 
capital. It increased its business rapidly 
and it became advisable to increase the 
capital in order to get more surplus. This 
was done in 1899, the capital being made 
$1,000,000 and $300,000 was paid into sur- 
plus. Instead of using this in the surety 
business the company underwrote a large 
volume of securities of an industrial cor- 
poration and lost money. The Massachu- 
setts department, on threat of throwing 
the company out of the state, forced it 
to reduce its capital to $500,000, throwing 
the balance of the capital into surplus. 
President Bond retired and the company 
was reorganized. Its name was changed 
to American Bonding Company, its bank- 
ing and trust privileges being eliminated. 
George Cator, scholar, business man and 
chairman of the voting trust which was 
formed in the American Bonding, became 
president of the latter named company. 
The entire organization was split up into 
cliques. Many changes in the home office 
and throughout the field were necessary. 
President Cator worked patiently until 
every element of disloyalty was elimi- 
nated and the entire organization worked 
as a unit. 

In 1908 the capital was increased to 
$750,000 and $400,000 additional surplus 
was paid in, putting the company among 
the strongest of the surety companies, 
though not among the largest. 

Company With a Good Record 

It has some of the best underwriters 
and some of the best agents in the busi- 
ness. Its financial management under 
President Cator has been absolutely 
sound. Its practices as a surety com- 
pany have been excellent. In 1904 it en- 
tered the burglary business and has built 
up an income of about $200,000 a year in 
premiums in that line. 

Following announcement of the merger 
came reports of dissatisfaction among 
certain minority stockholders of the 
American Bonding with the terms se- 
cured. They claim that the price of $90 
a share offered by their stock is not a 
sufficient advance over $85 offered two 
years ago, when negotiations with the 
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Maryland Casualty were on. It has also 
come out that in recent negotiations with 
the Maryland Casualty a tentative offer 
to exchange ten shares of American 
Bonding for nine shares of Maryland 
Casualty stock had been accepted by the 
directors of the Maryland Casualty, but 
before it was made formal and presented 
to the directors of the American Bonding, 
they had agreed to the Fidelity & Deposit 
proposition. Maryland Casualty stock, 
whose par value is $25 a share, is quoted 
at about $101, considerably above the 
price of American Bonding stock. 

It does not appear that this dissatisfac- 
tion on the part of the minority will de- 
lay the merger unless some of them 
should go into court. 


COMPANY MUST PAY JUDGMENT 
Where It Refused to Defend Suit and 


Assured Settled It Is Held 
Liable 








Refusal of an insurance company to 
defend a liability action against one of 
its insured, leaves it liable for full judg- 
ment and costs in case the insured set- 
tles the action out of court on a rea- 
sonable basis, notwithstanding a clause 
in the contract to the contrary. This 
decision has been handed down by the 
Minnesota supreme court. 


The case was brought against the Amer- 
ican Fidelity by Butler Bros., in St. Louis 
county, Minn. Butler Bros, had a contract 
for stripping the overburden from a bod 
of ore and in the work constructed a road- 
way, which caused a lake to form after a 
cloudburst, August Vaatenen drove a de- 
livery wagon into this on and he and 
the horses were drowned. The American 
Fidelity refused to defend a suit brought 

ainst Butler Bros. by the administrator 
of Vaatenen’s estate, because the policy 
contained a provision that the company 
would not be Hable for injuries or death 
“caused by reason of the failure of the 
insured to observe any statute affecting 
the safety of persons.” It claimed that 
Butler Bros. had violated a state statute 
by he | dump tracks across a high- 

o 








preme court sustains it. 


says: 

xT he refusal of the poy | to take the 
defense of the action was unjustified, and 
constituted a breach of its contract. It 
agreed by its policy to either settle or 
discharges any suit against the insured 
even if groundless, or at its own cost an 
in the name of the insured, defend the 
same. It did neither, but on the contrary 
denied all liability and refused to defend 
the case. Clearly this breach of contract 
entitles the insured to recover damages 
that are the natural consequences of the 
breach unless positive provisions of the 
contract preclude recovery. On the plain- 
est principles of law and justice, defend- 
ant could not thus escape the liability im- 
posed by the policy. 

“Certain provisions of the contract are 
claimed to ra a recovery. There was 
no ‘trial of issue,’ and no judicial deter- 
mination that the insured was _ le y 
Hable for the death of Vaatenen. Defend- 
ant contends that under the policy, a sane. 
ment rendered after ‘trial of the issue’ is 
a condition precedent to a recovery and 
that in any event the amount paid in set- 
tlement of the case cannot be recovered 
because it does not appear in this action 
that Butler Bros. was legally liable to pay 
anything. If the first contention is sus- 
tained it means that whenever the insurer 
refuses to defend an action, leaving its 
entire conduct to the insured, the latter, 
if he is unwilling to lose the benefit of the 
insurance he has gene for, must go to the 
expense of a trial and take the chances 
of a heavy verdict, very likely in excess 
of his insurance. He cannot compromise; 
he dare not accept a favorable proposition 
of settlement without releasing the in- 
surer from all liability. This does not 
sound reasonable or right, but if such was 
plainly the contract of the parties, the re- 
sult cannot be avoided 

“We hold that by refusal to take 
the defense of the action, aefendant broke 
its contract and waived the condition 
therein which required a judgment after 
trial of the issue as well as released the 
injured from its agreement not to settle 
the case without its consent. 

“Where the insurer agreed to settle 
or defend all claims within the policy, 
‘even if groundless,’ and has refused to 
do either, thus breaching its contract and 
compelling the insured to defend the ac- 
tion, we hold that the insured may in good 
faith make a settlement of the action and 
recover the amount paid on such settle- 
ment of the insurer, unless it is made to 
appear affirmatively that there could have 
oe no recovery had the action been 

ried.” 

Associate Justice Holt dissented. 





Pacific Mutual’s Premiums 
The Pacific Mutual Life reports 
$2,347,000 of accident and health pre- 


miums on last year’s business, a gain 
of $300,000. 





NEWS OF COMPENSATION 
FINISHING MINNESOTA BILL 


New Connecticut Measure Moderate— 
California Accident Board Pro- 
poses Changes in the Scale 


The final meeting of the senate com- 
mittee drafting the new compensation 
act in Minnesota will be held this week, 
to thresh out some minor details. At 
present the committee is undecided 
whether to insert in the bill a clause 
giving alien labor only 50 percent of 
the compensation given American la- 
bor, or not. Strong pressure is being 
brought to bear by foreign consuls in 
the state to prohibit such a clause. As 
drafted now, the bill provides: 


That all employers and employes in all 
employments come under the act unless 
they give notice to the contrary. 

That when employers refuse to pay 
compensation under the act, employes 
may sue for an unlimited sum in the 
event of injury or that their nearest 
relatives may sue for $7,000 in case of 
death and that the employers cannot set 
up the defense of contributory negli- 
gence, fellow-servant plea or assumed 


risk. 
Wilful Negligence 

That wilful negligence shall consist of 
intentional infliction of injury or death 
upon self or another, except in defense 
of life or property; reckless indifference 
to safety or intoxication operating as 
approximate cause of injury. Willful 
negligence excuses the employer from all 
liability. 

That the employer is not Hable when 
ae of the employe does not last 
longer than a fortnight except for medi- 
cal services for the employe to the limit 
of $100. 

That in disability of more than two 
weeks, the employer in cases of total 
disability is liable to the extent of 50 
percent of wages earned at the time of 
the accident payable during disability 
not to exceed 400 weeks; maximum sum 
being $10 per week, minimum $5 per week. 

That in case of partial disability such 
as the loss of a hand or foot, the maxi- 
mum compensation shall be, for instance 
in the case of a man earning $20 a week, 
$10 per week for 200 weeks. 

That in case of death, where persons 
wholly dependent survive, the employ- 
er’s liability is $3,000, or $10 weekly for 
tw as the maximum, minimum 


OHIO CONCERNS COME IN 

On the last day of December, forty 
concerns in Ohio took workmen’s com- 
pensation insurance in the state scheme, 
paying premiums of $35,000. Among 
them were the following: Wolfe Broth- 
ers Shoe Company, Columbus, premium 
$585, on 683 employes, semiannual payroll 
$130,000; Buckeye Steel Castings Com- 
pany, Columbus, premium $10,954; Briar 
Hill Steel Company, Youngstown, premium 
$14,000, the largest premium yet received; 
Union Rolling Mill Company, Cleveland, 
$1,600 premium; the Hanging Rock Iron 
Company, Portsmouth, $1,365 premium; 
— Casting Company, premium 


According to William C. Archer, sec- 
retary of the board, the average annual 
payroll of the companies enrolled, is $40,- 
000 and the average number of employes 
is 60. The average premium is $215. 

Three bills will probably be introduced 
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in the Ohio legislature relating to work- 
men’s compensation. One will embody 
the recommendations of the state acci- 
dent board to prevent liability companies 
from assuming liability where there has 
been violation of statute. Another would 
permit liability companies to write work- 
men’s compensation. The third, which may 
be introduced, would change the present 
elective system to a compulsory system. 


MAY TEST ILLINOIS LAW 


Another test of the constitutionality 
of the Illinois compensation law may be 
made in a case at Danville in which Stella 
J. Spade has sued the Chicago & Eastern 
Illinois Railway for $3,500 for the death 
of her husband, Franklin Spade, who was 
killed while’ cutting some cars out of a 
train at Glover, Ill. The railroad com- 
pany in its answer has pleaded uncon- 
stitutionality and also has set up that as 
the corporation is engaged in interstate 
commerce the Illinois compensation law 
does not apply to it. It is claimed by 
the plaintiff that Spade was working on 
local traffic when killed. 

Some of the attorneys at Elgin, IIL, 
have stated that while they are losing 
law practice by reason of the compensa- 
tion law, they are likely to make up part 
of the loss—perhaps all of it—by serving 
as arbitrators. 


RULING IN MICHIGAN 

The Michigan industrial accident board 
has ruled that in settling compensation, 
a day is one-sixth of a week, not one- 
seventh. The board has had many in- 
quiries on this point, various parties 
arguing that in cases where men work 
on Sundays, the fraction should be one- 
seventh. The board holds that the law, 
in stipulating “average weekly wage,” 
was designed to cover the six day period, 
and that all claims must be settled on 
that basis. 

The commission requires a larger ap- 
propriation in order to properly conduct 
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its work, and there is little doubt that 
it will be granted, for the legislators are 
pledged to give the law a thorough trial. 
A really thorough trial cannot be had 
without sufficient facilities. The corre- 
spondence of the commission has reached 
proportions requiring more stenographers 
and clerks. More than 5,000 employers 
are now under the law. The number of 
arbitration cases is growing fast. 
Board Is Reappointed 

The industrial accident board has been 
reappointed in its entirety by Governor 
Woodbridge N. Ferris, Democrat. Gov- 
ernor Osborn’s appointments were made 
during recess and had to be confirmed 
by the incoming senate, which is Repub- 
lican. It was a question whether the 
senate would permit Governor Ferris to 
fill all the places with Democrats. There 
were a good many besides the industrial 
board. So the incoming and outgoing 
governors met and fixed up a slate be- 
tween them. The board consists of Ora S. 
Reaves, Jackson; John E. Kinnane, Bay 
City; James A. Kennedy, Sault Ste. Marie. 

In spite of the indorsement of the 
Michigan compensation act by the state 
industrial board, the insurance commis- 
sioner and Governor Ferris, with recom- 
mendations that the law be permitted to 
stand in its present form for a year or 
two, an attempt will be made this winter 
to amend it. Senator W. Frank James has 
a bill prepared which would shorten 
the waiting period from fifteen days to 
eight. He contends that the present pe- 
riod is unfair to the workingmen because 
it takes a serious injury to lay them up 
for fifteen days and mgke them eligible 
for compensation. It is likely that busi- 
ness interests will oppose the amendment. 

Thomas E. Dolan, poor commissioner 
of Detroit, says the good effects of the 
compensation law are evident from the 
fact that families of injured workmen 
are not becoming destitute to the extent 
they have in the past. 


NEBRASEA BILLS AMENDED 

After spending days at Omaha, Lincoln 
and other points in the state hearing in- 
terested parties discuss the two tenta- 
tive workmen’s compensation bills pre- 
pared by the majority and minority mem- 
bers of the Nebraska state commission, 
that body has materially amended both 
proposed bills, and recommended them to 
the legislature as majority and minority 
reports. Neither employers or union la- 
bor are satisfied with the outlook, and 
both will have representatives on the 
ground during all of the coming legis- 
lative session, which begins this week. 
This phase of legislation promises to 
take more time of the legislature than 
any other at this session. 


PROPOSED CONNECTICUT BILL 

The Connecticut compensation commis- 
sion has declared against state insurance 
or state managed insurance. It has 
drafted a bill providing for compulsory 
workmen’s compensation in hazardous in- 
dustries, carefully enumerated, where 
seven or more persons are employed in 
manual labor. Employers may establish 
their own insurance system, subject to 
approval by the insurance commissioner. 
Principal employers are made liable for 
injuries to employes of subcontractors 
working upon the principal employer’s 
premises. Compensation is not payable 
for the first two weeks’ disability. Not 
less than two nor more than ten doctors 
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“surgical examiners,’ to receive $5 and 
expenses for each examination. Four 
commissioners are to be charged with 
the enforcement of the law. Insurance 
policies must cover the employers’ entire 
liability and insurers are directly liable 
to the injured workmen. In general the 
compensation scale resembles that of the 
New Jersey law. 


CHANGE IN SCHEDULES 

The industrial accident board of Cali- 
fornia has issued a supplementary mem- 
orandum on proposed changes in the 
schedule of compensation benefits under 
the law of that state. The $100 limit on 
medical aid is removed, the time limit of 
six months being the only one remaining. 
The board believes that with its close 
supervision of medical claims medical aid 
will seldom overrun $100 and that usually 
where it does it will be offset in savings 
on compensation for disability. 

The basis of compensation remains 65 
percent of loss of wages during tempor- 
ary disability beginning with the fifteenth 

ay. 

In case of permanent disability, pro- 
vided compensation and wages received 
shall not exceed wages received at the 
time of injury, payments will be 65 per- 
cent of weekly wages as follows: For 
a 10 percent disability, 40 weeks; 20 per- 
cent, 80 weeks; 30 percent, 120 weeks; 40 
percent, 160 weeks; 50 percent, 200 weeks; 
60 percent, 240 weeks; 70 percent, 240 
weeks, and thereafter a life pension of 
10 percent of weekly wages; 80 percent, 
240 weeks and life pension thereafter of 
20 percent; 90 percent, 240 weeks and life 
pension thereafter of 30 percent; 100 per- 
cent, 240 weeks and life pension there- 
after of 40 percent. 


Reasons for e 

The board states that the reasoning 
upon which this schedule is based is as 
follows: 

In the case of permanent disability it 
is believed that what is most needed is 
the payment for a limited time of a sum 
sufficient (with economy) to support the 
family during the period of readjustment 
to the changed condition of the employe. 
If the disability is small, it is hoped that 
the injured worker will spend his time 
either in learning a new occupation in 
which he will not be so severely handi- 
capped by the incapacity of the injured 
part or in learning a new way to perform 
his old work. For a disability of 60 per- 
cent or under the period of compensation 
ranges from 40 to 240 weeks, according 
to the seriousness of the disability and 
the consequent length of time necessary 
for rehabilitation. For disabilities of 70 
percent or over there is provided, in addi- 
tion, a life pension, to begin at the end 
of 240 weeks, of what will be sufficient 
together with the reduced earnings of 
the injured worker, to make up 40 per- 
cent of his former wages. This will be 
enough to relieve the family of the ex- 
pense of his maintenance; meanwhile be- 
fore this begins, the family will receive 
65 percent of full wages for these 240 
weeks, a period during which the chil- 
dren may become less dependent and the 
wife and some of the children may de- 
velop an earning ability. 

The payment in the case of death is 
65 percent of full wages for 240 weeks, 
the same as the payment for a 60 percent 
disability, while the compensation for 
disability greater than 60 percent is 
higher than the payment for death. This 
is on the theory that a man who has a 
60 percent disability is able merely to 
support himself and, with regard to his 
ability to support his family, is the same 
as if dead. For a disability greater than 
60 percent he will be a positive expense 
to his family. 

The board says expense of compensa- 
tion under this schedule will, unless the 
provision for full medical treatment shall 
affect it adversely, be slightly less than 
that under the present compensation law. 


COMPENSATION NOTES 

Thirty-seven employers with 4, 462 em- 
ployes elected during December to come 
under the Wisconsin workmen’s com- 
pensation law. At the close of December 
586 employers with 77,570 employes were 
under the act. During December 655 in- 
dustrial accidents, exclusive of those on 
railroads, were reported, of which twelve 
were fatal. 

Senator Hubert Fisher of Memphis has 
prepared a workmen’s compensation 
measure to be introduced in the Ten- 
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nessee legislature. It is elective in form, 
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a eel fixed for accidental death is 


A Spokane, Wash., contractor points 
out that wages being higher in Spokane 
than on the coast, contractors have to 
pay more compensation premiums than 
coast contractors employing the same 
number of men. The state accident board 
passes the assessment some quarters, 
when the fund for a certain industry has 
enough on hand. The result is that the 
contractor who has a large payroll that 
quarter gets out of paying, while the one 
whose payroll is large in a quarter for 
which an assessment is made gets heavily 
taxed. This, he claims, should be 
changed. 





DR. KELLER JOINS MIDLAND 


Well-Known Medical Expert Takes 
Important Place With Chicago 
ompany—Had a Good Year 








Dr. David H. Keller, former medical 
director of .the Continental Casualty 
and the Continental Assurance, has 
joined the staff of the Midland Casualty 
as medical director and manager of the 
railroad department. In the last named 
position he succeeds D. L. Hollub, re- 
signed. Doctor Keller has had a very 
wide experience in insurance medical 
work. He did medical and claims work 
for the Travelers in Texas and other 
southern states for some time, was 
medical examiner in New Orleans for 
life insurance companies, was a mem- 
ber of the medical staff at the home 
office of the Travelers for a year or 
two and in the Continental Casualty 
handled important and intricate claim 
work with great success besides pass- 
ing on the medical examination reports 
of applicants to the Continental Assur- 
ance. He is often employed by the 
city of Chicago as a medico-legal ex- 
pert. With the Midland Casualty he 
will have the handling of large claims 
or those involving unusual features. 

The year just closed was a very sat- 
isfactory one to the Midland Casualty. 
Its statement will be out within a few 
days. It is now admitted to nineteen 
states and will shortly apply to five 
others. Then it proposes to devote its 
attention chiefly to developing the ter- 
ritory already entered rather than ex- 
tending its field. One reason for en- 
tering so many states was to enable it 
to handle the railroad installment busi- 
ness of some of the big systems on 
which it has franchises. 





Opens Factory Department 


The Massachusetts Bonding an- 
nounces the opening of a new factory 
department, which will be handled 
through the industrial branch and will 
also be in charge of the industrial man- 
ager, W. W. Schank. Three forms of 
the blanket policies will be issued— 
accident only, occupation only and 
combination accident and health forms. 
All of these policies may be written 
on the optional or compulsory plan. 

For some time past Mr. Schank has 
been engaged in getting up the new 
factory department classification man- 
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ual, edition “A.” This new rate book 
contains many new classifications and 
very complete instructions to agents 
who intend to sell factory insurance. 


FORMER SECRETARY IN WEST 
Victor A. Trundy Opens Office in Chi- 


cago to die American 
Mutual Liability 











Victor A. Trundy, secretary of the 
American Mutual Liability of Boston 
up to last month, has opened an of- 
fice at 413 Merchants Loan & Trust 
building, Chicago, to handle the com- 
pany in the middle west. Mr. Trundy 

as been with the company for twenty- 
three years, going with it two years 
after its organization. For the present 
he will handle most of the business 
himself but expects to employ a num- 
ber of assistants later on. 

The company, which has_ been 
licensed in Massachusetts, Connecticut, 
New Jersey and Pennsylvania, has re- 
cently been admitted to Illinois and 
applications for entrance to other 
western states are now pending. Presi- 
dent Pease. of the Illinois Manufac- 
turers Association was largely re- 
sponsible for the projection of the com- 
pany into the western field. 


The American Mutual Liability is 
closel ly. allied with the New England mu- 
tual fire companies through directors and 
influential policyholders and will to an 
extent follow in the tracks of these com- 
panies in the west. It will write only 
manufacturizg risks, sidestepping contrac- 
tors, quarrymen, mine operators and mer- 
eantile establishments, both wholesale and 
re 

Manager Trundy has already gone on 
record as recommending stock companies 
ahead of some of the interinsurers and 
some of mutuals. He believes that some 
of the new concerns are giving rates so 
low that only disaster can come. These 
fonures, which he feels gure will follow, 
will put a stigma not on , 5 on ae in- 
demnity but on insurance in g 

The American Mutual Liability evil not 
campaign for business indiscriminately. It 
has never done this in east and will pursue 
no such course in the new territory. It 
works on adequate rates and maintains all 
the reserves required by the otstagens 
Massachusetts laws. Its expense ratio is 
about 20 percent and it has been paying 
dividends to policyholders of 30 percent 
since 1891. 

During the past year the company near- 
4 doubled its income, was due to 
the adoption of compensation laws in 
various states and the natural increase in 
business. In its annual statement it will 
show a substantial gain in all items. 





Manual Committee Meets 


There will be a meeting of the com- 
mittee on the standard classification 
manual for the Detroit Conference at 
Detroit this week. It is stated that 
there will be some 7,000 different class- 
ifications in the new manual. If the 
committee agrees, as it is now expected 
it will do, all that will remain will be 
for the executive committee to pass on 
the manual and bring it to the atten- 
tion of the conference. 


F. J. Moore Will Continue 

Although the Preferred Accident has 
decided to give up the liability busi- 
ness, Franklin J. Boece will continue 
as manager of the casualty department. 
The company in addition to liability 
business writes automobile, burglary, 
physicians’ defense, druggists’ defense, 
etc., and Mr. Moore expects to devote 
his entire time to the development of 
these lines. 





Vail With Midland Casualty 
Charles W. Vail of Chicago has 
signed a contract as state agent of the 
commercial accident department of the 
Midland Casualty. Mr. Vail is one of 
the leading Republicans of Illinois, a 





close friend of Governor Deneen and 
possessed of hundreds of friends 
throughout the state. He was formerly 
in the insurance business. He was 
clerk of the Superior court at Chicago 
for eight years, having retired recently. 
He is a trustee of the Moose Institute, 
which the Fraternal Order of Moose is 
starting at Aurora, Ill, on a 900-acre 
tract of land. On this board he is as- 
sociated with John Hays Hammond, 
Daniel G. Reid and other notables. 


LOUISVILLE AGENTS WIN OUT 


City Concedes that Bid Bonds on Pub- 
lic Work Should Have Definite 
Limits 








A big victory was won by the Ken- 
tucky Surety Underwriters’ Associa- 
tion last Thursday when the board of 
public works of Louisville agreed to 
eliminate the requirement it has been 
making that bid bonds should provide 
for unlimited liability on the part of 
the contractor and his surety. The 
question arose several weeks ago when 
a large sewer contract was let, J. Mor- 
ton Morris, general agent of the Na- 
tional Surety, representing the under- 
writers’ association, of which he is 
president, asking the board to change 
its proposal form so as to enable a 
bond with a fixed liability to be offered 
by contractors. This the board defi- 
nitely declined to do, and bids were 
accompanied for that letting by the 
bonds of but one company, which de- 
cided* to accept unlimited liability in 
this instance. Prior to the time for 
another letting, however, the city offi- 
cials thought the matter over and a 
conference was held last Thursday 
afternoon. The members of the board 
then announced that they had decided 
to limit the liability, and the proposals 
went out that way. This is regarded as 
a clean-cut victory for the association, 
indicating that when the agents stand 
together they can get compliance with 
reasonable requirements regarding the 
form of bonds which they will under- 
take to write. 





New Travelers’ Publications 

“The Travelers’ Standard” is the 
name of a publication, the third num- 
ber of which has recently been issued 
by the engineering and inspection di- 
vision of the Travelers. It is a 24- 
page magazine devoted to accident pre- 
vention and intended for the benefit of 
employers of labor. This is simply a 
further extension of the campaign for 
accident prevention which the com- 
pany has conducted for years. The 
magazine contains not only discussions 
of the main question, but also illus- 
trated articles on the prevention of 
specific classes of accidents. 





Report Is Denied 
The American Life & Accident of 
Salisbury, Mo., denies the report that it 
is to be merged or reinsured in the 
Bankers International Life of Denver. 


Gets Out First Book 


What promises to be the most com- 
prehensive plan of education of agents 
ever undertaken by an industrial health 
and accident company is the school of 
instruction of the United States Health 
& Accident. The first book, entitled 
“The Accident Insurance Salesman,” 
has just been issued. Various chapters 
treat of insurance as a profession, suc- 
cess factors, need of accident and 
health insurance, the company, the in- 
surance salesman’s compensation, get- 
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ting prospects, steps in agen writ- 
ing the application properly, selling ar- 
guments, etc. 





EARLY FIGURES ON CASUALTY 





Some Companies Have Made Reports 
in Round Numbers on Their 
Last Year’s Business 





A few of the casualty and surety 
companies already have published 
statements or general reports on busi- 
ness done last year, from which the 
following are taken: 

Aetna Life and Aetna Accident & hia- 
bility—Last year they made the largest 
gain in premium income on casualty and 
surety business in their history. The 
liability and workmen’s compensation 
premiums amounted to $4,592,600; gain, 
$532,800; accident, health and life cer- 
tificate premiums, $2,459,000; gain, $401,- 
000; surety, burglary, plate glass, etc., 
premiums, $847,000, gain, $330,700; total 
premiums, $7,898,600; gain, $1,264,500. 

Missouri Pidelity & Casualty—The pub- 
lished statement shows: Assets, $441,141, 
a gain of $41,000; special reserve for 
losses in process of adjustment, $20,014; 
capital, $250,000; surplus and legal re- 
serve, $150,114, which is understood to be 
about half reinsurance reserve and half 
net surplus; net premium income, $303,- 
574; dividends paid, $12,500; expense of 
management, $151,919. 

Travelers—On New Year’s the Travelers 
was able to give the following round 
numbers as to its business done in 1912: 
mgr | premiums, over $7,000,000, gain 
over 1911 of more than $950,000; accident 
and health premiums, over $4,650,000, 
gain, over $325,000. The income of the 
Travelers Indemnity was over $950,000, a 
gain of $185,000 over 1911. 


Travelers’ Anniversary Convention 


The Travelers already has announced 
a contest to run throughout this year 
to determine who shall be eligible to 
attend the convention on April 1, 1914, 
celebrating the fiftieth anniversary of 
the company. Not fewer than twenty- 
five life and accident managers and the 
same number of liability managers and 
not fewer than ten special agents from 
each of these two departments will be 
selected on various qualifications, and 
125 agents and brokers of the liability 
department will be invited. Agents in 
the life and accident department to be 
eligible must personally produce a cer- 
tain volume of business, but other 
points will be considered also in mak- 
ing selections. 





Travelers Changes 


_ The Travelers announces the follow- 
ing appointments and transfers in its 
liability department: 

Howard D. Wright, special agent, home 
office, assigned to the Chicago. 

Frederic H. Mead, special agent, home 
office, assigned to the Hartford, Conn., 
branch office. 

Gordon Stuart, special agent, home 
Office, assigned to the Binghamton, N. Y. 

Francis J. Scully, special agent, home 
office, assigned to the Albany, N. Y. 

Harry H. Brigham, special agent, home 
office, assigned to the Boston, Mass. 

Dorr C. Price, special agent, home 
office, assigned to the Chicago, where he 
will act as liability counterman. 





Slated for Secretaryship 
_ C. S. Hoag, who recently retired as 
industrial manager of the Standard Ac- 
cident, is slated for the secretaryship of 
the Federal Casualty. 


Will Write Casualty and Surety 

The Federal Life & Casualty of 
Nashville, while privileged under its 
charter to write life insurance, will con- 
fine itself to the casualty and surety 
lines. It will qualify for business as 
soon as it has $250,000 capital. Up to 
the present time $10,000 in round num- 








TY with capital and experi- 
ence wishes to correspond with 
the officials of oné or more Life 

or Casualty Companies or Fraternal 
Societies who would be willing to 
merge with a larger Company. Nec- 
essary capital supplied and all com- 
munications treated in strictest con- 
fidence. Address 54-G, care THE 
WEsTERN UNDERWRITER. 





bers has been subscribed. President 
John T. Landis states that the company 
is organizing on a conservative plan, 
paying small commissions and solicit- 
ing the enlistment of capital from the 
most prominent business men of the 
section. Recent additions to the board 
of directors are J. L. Dann, a promi- 
nent hardwood manufacturer of Tulla- 
homa, and Paul Campbell, a prominent 
attorney of Chattanooga. 





Goes to Missouri Company 

W. S. Warner, who has been assist- 
ant resident manager of the Fidelity & 
Casualty at Louisville, has become 
home office superintendent of agents 
of the Missouri Fidelity & Casualty. He 
was formerly with F. D. Hirschberg & 
Co., of St. Louis. 





Heads Republic Casualty 
Columbus, O., Jan. 7?7—(Special)— 
Auditor of State E. M. Fullington, be- 
coming a private citizen Monday will 
assume the presidency of the Republic 
Casualty of Cleveland at once. 





Steele Is a Benedict 

Raymond A Steele, general super- 
intendent of the casualty department 
of the United States Fidelity & Guar- 
anty, was married on New Year’s day 
to Miss Grace A. Moore, daughter of 
Mr. and Mrs. W. A. Moore, of Candor, 
Tioga county, N. Y. Mr. Steele is a 
native of Tioga county and a son of one 
of its best families. 


Ekern Confers With Companies 


Insurance Commissioner H. L. Ekern 
of Wisconsin held a conference at Osh- 
kosh Saturday with representatives of 
accident insurance companies organized 
in the state, to consider the adoption of 
a policy in standard language, such as 
was recommended by the convention 
of insurance commissioners at Spo- 
kane last July. As a result of the Osh- 
kosh conference, these companies 
adopted recommendations for bills to 
be presented to the legislature provid. 
ing for uniform standard provisions 
and for qualifications for agents. Most 
of the standard provisions are now in 
force in Wisconsin under a law passed 
two years ago. 

The stock companies represented were 
the Wisconsin National Life of Oshkosh, 
the Badger Casualty of Green Bay, the 
Time and the Old Line Life of Milwaukee. 
The mutuals were: Union Accident & 
Benefit, Oshkosh; Northwestern Mutual 
Benefit, Oshkosh; Anchor Casualty, Wau- 
sau; Chippewa Valley Casualty, Eau 
Claire; Fox River Health & Accident, 
Kaukauna; Western Relief, Oshkosh. 








C. A. Strail’s New Connection 

Chester A. Strail has been appointed 
superintendent of the judicial depart- 
ment of the Chicago Bonding 
Surety. For some time Mr. Strail was 
deputy clerk of the probate court in 
Chicago. Nearly four years ago he 
became associated with the judicial de- 
partment of the Chicago branch office 
of the American Bonding. He made 
his headquarters right in the probate 
court office and built up probably the 
largest fiduciary business in the city. 
He will continue to spend his time in 
the probate court while it is in session. 

The American Bonding has appointed 
Roy Graham as successor to Mr. Strail 
until such time as the Chicago ar- 
rangements of the company are 
straightened out following its merger 
with the Fidelity & Deposit. 





Dickinson Wins Contest 


Twenty-five or thirty special agents 
and brokers participated in the contest 
for new personal accident and health 
business conducted during November 
and December by the Meeker-Magner 
Company, general agent of the Gen- 
eral Accident at Chicago. Sheldon 
Dickinson won first prize, a gold watch 
and chain, with $1,942 in premiums. 
Horace Lozier brought in twelve appli- 
cations on Dec. 31 and won second 
place with $1,577, passing Carl Grey, 
who had been in the lead for some days 
and closed with $1,510 in premiums. 


American Automobile Insurance Company 


LAWRENCE B. PIERCE, Chairman of the Board 
CHAS. W. DISBROW, President 


Pierce Building, St. Louls, Mo. 
ALL KINDS OF 


INSURANCE ON AUTOMOBILES 


Fire, Theft, Collision, Property Damage 
and Liability >. 


National Fidelity and 
Casualty Co. 
OMAHA 


MEANS “‘The best of everything for both 
Assured and Agent” 











Get the Agency 
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District Agency Managers Wanted 
for Illinois and Missouri 


Money yielding territory open in both states 


Our class “A’’ policy for working men is the most equitable 
plan of Health and Accident Insurance. You can write this 
policy if you never wrote insurance before. 


Clover Leaf Casualty Company 
Write now, to C. Y. ROWE, Secretary, Jacksonville Ill. 
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KANSAS CITY CASUALTY COMPANY 


INCORPORATED 1909 
Cc. J. SCHMELZER, Pres. S. L. LONG, Sec’y. 
CAPITAL $250,000.00. SURPLUS TO POLICYHOLDERS OVER $350,000.00 
Bonds, ae Plate Glass, Steam Boiler, 
General 











3, lic, . Teams, Elevator Liability, Physicians’, 
Dentists’ and Druggists’ Liability and Personal Accident and Health Insurance. 
A clean and ably managed Company. 
New and attractive policies. 
Offers attractive contracts for territory in Missouri, Arkansas, Kansas, 
Nébentias Toren Wetlahon ant othe: Suter : 





ADDRESS AGENCY DEPARTMENT, Kaneas City. 
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PACIFIC SURETY COMPANY 


OF CALIFORNIA 
Established 1885 


All forms of Liability Insurance, including Automobile liabil- 
ity; Plate Glass; Personal Accident and Health. Best and 
most liberal “Death and Dismemberment” policy. 

Liberal Commission and prompt attention paid Agents. Desirable Agents wanted in the State, 


Paciric URETY 
ERFECT WAFETY 


E. P. FATCH & CO., General Agents for Illinois 


2017 Insurance Exchange, 
INSURANCE 


UNION CASUALTY (Company 


Home Office—S. W. Cor. Third and Walnut Sts., Philadelphia, Pa. 
GENERAL AND SPECIAL AGENTS WANTED 


IN EVERY CITY AND TOWN IN THE STATES OF OHIO AND MICHIGAN 


For Southern Ohio and Kentucky apply com "s offices, 314-315 Mercan 
Library Building, Cine ef tush = a 


For Northern Ohio, apply company’s offices, Williamson Building, Cleveland, Ohio, 
Highest Brokerage Paid. Most Liberal and up-to-date Policies Written. 
Mercantile Burglary 




















Residence Burglary 
sneer” |INSURANCE| onc tstes 
Plate Glase Liability Accident, Health 
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The second and third prizes were a 
diamond stickpin and a set consisting 
of cuff buttons and pin to match. 

Mr. Dickinson, who is an Ann Arbor 
man, entered the Meeker-Magner of- 
fice about three years and a half ago 
and has built up a very substantial 
lnusiness of fine quality. 

The contest was so successful that 
the agency is planning another on a 
larger scale to extend throughout the 
year. 





To Cooperate With Architects 

‘The committee of the Surety Under- 
writers Association of Chicago ap- 
pointed recently to confer with archi- 
tects and contractors regarding uni- 
form forms of contracts and bonds to 
be adopted for use in the city, has held 
meetings with the Architects Business 
Association and with some of the con- 
tractors. Several of the architects’ and 
contractors’ organizations already have 
uniform forms which are reasonably 
satisfactory to the surety men, but the 
have not succeeded in getting them uni- 
versally adopted in the city. The surety 
men will undertake to assist them in 
getting these forms, perhaps somewhat 
modified, adopted by those not already 
using them. 


8ST. PAUL BOILER BUSINESS 

Boiler insurance on city school build- 
ings in St. Paul was canceled recently. 
This led to an investigation as to 
whether the cancellation was due in any 
measure to the possibility that the school 
boilers were unsafe. embers of the 
school board declare that the company 
taking the business found it had been 
taken too cheap and therefore cut it off, 
Representatives of the company declare 
that the school board did get a very low 
rate on the business and then demanded 
too much, such as inspection to be done 
at specified times only, and failing in 
that, the board might have it done and 
charged to the company. Because of the 
cancellation the board of school inspec- 
tors has engaged a man to inspect the 
boilers, paying about twice what the in- 
surance company would have received. 


COLLINS HEADS EXCHANGE 

William 8. Collins, assistant to the 
resident manager of the Employers Lia- 
bility at New York, has been appointed 
manager of the newly organized New 
York Casualty Insurance Exchange. He 
has been with the Employers Liability 
in New York since 1890, has the full con- 
fidence of brokers and is regarded as an 
ideal man for the place. The purposes 
of the exchange as stated in its con- 
stitution are: 

1. To promote the interests of all those 
enga: n and affected by the business 
of casualty insurance, and particularly to 
promote the economical conduct of the 
business by the introduction of uniform 
| ae by companies, agents and bro- 

ers. 

2. To assist agents, brokers and other 
producers of casualty insurance business 
by providing a simplified method for the 
promulgation of rates. 

8. To provide means whereby differ- 
ences of opinion arising between compa- 
nies and for producers may be promptly 
and equ adjusted. 

4. ‘Oo promote an exchange of infor- 
mation which may tend to the proper con- 
duct of the business in which the mem- 
bers of the exchange are engaged. 


YOUNG MADE CHICAGO MANAGER 

Collins Young, Kentucky manager for 
the Midland Casualty, has been appointed 
resident manager for the United States 
Health & Accident in Chicago, succeeding 
the late E. W. Tillotson. 


MALLO GETS BIG ONES 
What is said to be the largest admin- 
istrator’s bond ever written in Nebraska 
has just been written for Harry D. Wil- 
son, administrator of the estate of the late 





. Enyart of Nebraska City, b 
H L. Mallo, general agent o the 
and Casualty at Omaha. The bond 
is for on re Mr. Mallo also wrote 


bonds for Albert F. Enyart for $60,000 
and John Enyart for $30,000 in the matter 
of the same estate. Mr. Enyart was an 
old resident of Nebraska City, and his es- 
tate is expected to inventory over half a 
million dollars. 


PLATE GLASS IN NEW YORK 

Plate glass rates in New York may be 
thrown open as the result of the demand 
made by the Metropolitan Casualty that 
it be permitted to protect its business 
against both the nonconference com- 
panies and also conference companies 
which are said not to be observing the 
rules, Outside competition was regarded 
as unimportant, but it has grown to a 
point where the bureau was obliged to 

ve its members more authority to meet 
t, and some of them are charged with 
abusing this authority. 








With Western Companies 





News and Information Concerning 
Casualty and Surety Institutions 











Western Live Stock, Chicago—More 
than a quarter million of dollars has been 
raised by the promoters of this company 
and stockholders will soon hold a meet- 
ing to organize. The company expects 
its license immediately thereafter and 
hopes to begin writing business Feb. 1 
when the live stock Beason opens. 


National Live Stock, Indianapolis—This 
company is preparing to expand its terri- 
tory this year and will enter West Vir- 
ginia, Minnesota, Wisconsin, Pennsyl- 
vania, North Carolina, New i and 
perhaps another state or two. It is now 
operating in the central western states, 
Kentucky and Texas. It is issuing a new 
policy at a reduced rate, gotten out espe- 
cially for the big stock raisers, that makes 
the rates practically the same as the 
London Lloyds. The company increased 
its surplus last year and its business 
gained about 15 percent. The loss ratio 
was somewhat above the normal as the 
management has adopted a liberal policy 
in meeting its claims. 


Ohio State Life, Columbus—The health 
and accident department set a mark of 
$35,000 in gross premiums for the year 
1912. This the company reports has more 
than been accomplished. The monthly 
debit is about $4,000 and the department 
is in good shape to make a record for 
1913. Several new policies will be issued 
early in the year and these added to the 


excellent policies now issued will fully 


equip the agents in the commercial as 
well as in the industrial departments. 
The life department wrote the largest 
amount of business in December of any 
month in its history. 

. . * 

Union Liability, Chicago—An examina- 
tion of the capital and surplus of the 
company was made as of Dec. 30 by the 
examining force of the Illinois depart- 


.ment since the first of the current year. 


The report was filed and approved by 


Superintendent Potter Jan. 6, and the 


company authorized to transact the busi- 
ness of health and accident insurance on 
the stock plan. The incorporators are 
John R. Draper, Herbert D. Draper, Abel 
L. Allen, J. Merki, George 
Schmidt, Philip Schiesswohl, William L. 
Springer and Bruno C. Ross. The total 
capital and surplus of the company 
amount to $148,500. The authorized cap- 
ital of the company is the minimum 
amount required by law, the paid in sur- 
plus amounting to $65,000. A commission 
of 10 percent on the capital and surplus 
was paid for promotion expenses. 





4 
CONSTRUES FACTORY ACT ‘ 
The Indiana appellate court decides that 

a man hired as millwright and general 
utility man ran the engine, looked after 
the machinery and made necessary re- 
airs, having certain control over the 
aborers of the mill, but worked under the 
direction of the secretary of the company, 
is a laborer within the protection of the 
factory act. A dangerous unguarded belt 
comes within the statute and where dece- 
dent was on a ladder working at a shaft- 
ing ten feet above the floor and by the 
slipping of the ladder he fell on the top 
of a horizontal belt, was carried along 
and dashed to death on the floor, 
erred in instructing for defend- 


on its to 
the cour 
ant. Where it was customary to make re- 
pairs without stopping the — os it 
was error to take the case from the jury 
on the ground of decedent's negligence. 


HAS A SCHOOL 


Field men of the Workingmen’s Mutual 
Protective of Benton Harbor met at the 
home office a few days ago for a school 
of instruction. The instruction was given 
chiefly by Messrs. Arford, Edmunds and 
Bowlby of the home office. In the even- 
ing a banquet was served at the Hotel 
Dwan. 








BOOMING BURGLARY BUSINESS 

To boom the burglary business of the 
Fidelity & Casualty President Robert J. 
Hillas has taken personal charge of the 
burglary department. The company has 
resented its agents with renewals of all 
bank burglary policies which were writ- 
ten originally by special agents who were 


‘get-together good time. 





technically trained in safe and vault con- 
struction. With this action charges of 
overhead writing will be withdrawn and 
it is expected that the local agents will 

e = the residence and mercantile lines 
as Well. 





SURETY PEACE DINNER 

New York, Jan. 8—(Special)—About 
150 surety company officials and agency 
managers attended a peace dinner at 
Louis Martin’s. There was no speech- 
making, just a dinner, cabaret show and 
It is believed 
that this marks the end of warring in the 
surety field. 


INSIST ON DIVIDEND 
New York, Jan. 8—(Special)—It is said 
that opposition is found to the consum- 
mation of the deal between the American 
Bonding and Fidelity & Deposit. Certain 
stockholders of the company want to 
know whether they will get the dividend 
to be declared Jan. 14, or whether it will 
go to the purchasers. In the latter event 
the proposition will be anpeess by the 
minority. The dividend will make a dif- 

ference of four dollars per share. 


CASUALTY APPOINTMENTS 
Tilinois 
Aetna Life—J. J. Arney, C. : I - 
erty, Moline; 4 t H in, ‘Shelbyville; neg 
Coard, Jacksonville. 
Amer. Agour Joseph Cichocki, Chicago. 





Cont. Cas.—J. A. Nellis and C. G. Oleson, 
Chicago; D. M. Pankey, Peoria. 
Equit. Sur.—D. S. Myers, Jr., Pontiac. 


CASUALTY NOTES 


The Massachusetts Bonding has begun 
the publication of a company paper, 
called “The Coordinator.” 


General Manager H. C. Thiselton from 
the home office of the London Guaran- 
tee & Accident is in Chicago. 

The Prudential Casualty of Indianapo- 
lis, has appointed Guerin & Williams of 
Newark, N. J., as general agents. 

The Great Eastern Casualty announces 
that it has increased its cash premiums 
collected during last year 331-3 percent. 

The Great Eastern Casualty announces 
that it has turned over its Georgia and 
Florida accident and health business to 
the General Accident. 

The Ocean Accident & Guarantee has 
made O’Kane & Julian of Columbus 
agents for central Ohio and has aban- 
doned the branch office in that city. 


W. S. Cluff, manager of the industrial 
department of the Midland Casualty, is 
spending this week with the St. Louis 
agency, arranging for an increase in busi- 
ness. 


Last week at a luncheon held in Nash- 
ville, Tenn., a committee was appointed to 
draft a constitution for the Nashville 
Casualty & Surety Association and re- 
port at a meeting to be held this week. 

C. Renfrew of Oklahoma City has been 
named as state manager for Oklahoma 
for the United States Health & Accident, 
succeeding R. L. Boone, who left this 
week for the home office of the company. 


The Globe Surety, which reinsured some 
time ago in the Equitable Surety, has 
been allowed to take down its Texas de- 
posit of $50,000, after filing a schedule of 
its bonds issued in Texas and putting up 
a bond for the full amount with the state 
treasurer. 


The California industrial accident board 
has issued a 24-page “memorandum con- 
cerning a plan for applying schedule rat- 
ing to workmen’s compensation insurance 
with a tentative draft of a schedule for 
rating machine shops together with stand- 
ard requirements and rules and regula- 
tions applicable thereto.” 


W. E. Metzger & Son, representing the 
Missouri Fidelity & Casualty at Nash- 
ville, Tenn., have just executed the two 
big schedule fidelity bonds for the Bob 
Taylor Publishing Company of that city. 
One is for over $1,000,000, covering 2,000 
employes and one for $400,000 or $500,000 
covering 100 employes in Nashville. There 
was strong competition. 


The circuit court _at Columbus, Ohio, 
holds the Federal Union Surety of In- 
diana liable for $20,000 to the state of 
Ohio on its bond to the Euclid Avenue 
Trust Company of Cleveland, which failed, 
with state deposits to that amount in 
its hands. The Cleveland bank failed in 
1908. The company’s defense was that 
the state treasurer wrongfully | ene the 
funds in the bank before the depository 





Our $5000—$10000 Combination Policy $24.00 a Year 


Business Men’s Accident Association of America 


It pays, besides full death and dismemberment benefits: 
$25.00 a week as long as totally disabled by accident. 
$10.00 a week for 10 weeks if partially disabled by accident. 
$10.00 for the first week of sickness. 
$25.00 a week for 30 weeks after the first week of sickness. 
Salesmen who can approach Business and Professional men find it both profitable 


received in three 


agreeable us. 30,000 applications 
Address W. We GRANT, Secretary, Keith and Perry Building, Kansas City, Mo. 





act was 5 yy The common pleas court 
sustained this contention, but the circuit 
court overrules it. One of the three judges 
dissented. 


The Equitable Surety of St. Louis at 
the home office last week executed the 
bonds of three contractors for dredging 
work in the Cape Girardeau, Mo., drain- 
age district. Those of Otto Kochtitzky, 
$25,000; S. B. Hunter, $125,000, and Las- 
well Bros., $50,000; the $166,000 bond of 
the Hanan-Hickey Bros. Construction 
Company, as contractors for the steel 
viaduct at Little Rock, Ark., and the 
bonds of the two receivers of the Tennes- 
see Central Railroad appointed last week 
at Nashville, Tenn., each for $50,000. 

At a meeting of the stockholders of the 
Interstate Casualty of Birmingham, Ala., 
last week the capital stock of the com- 
pany was increased from $250,000 to 
$300,000, and the surplus was increased 
by $150,000. The Interstate Casualty has 
purchased the assets of the Industrial 
Insurance & Banking Company of Jack- 
sonville, Fla., for $200,000, increasing its 
capital and surplus by this amount. This 
increase in capital and surplus of the 
Interstate Casualty Company makes it 
one of the strong companies in the south. 


By agreement of parties, judgment for 
$5,000 has been entered against the 
United States Fidelity & Guaranty Com- 
pany in the district court at Oklahoma 
City on the bond of R. A. Ratledge, for- 
mer clerk of the district court of that 
county, who was checked up short in his 
accounts. The company had notified the 
county commissioners of its withdrawal 
from Ratledge’s bond, but within the 
thirty days required for notice the alleged 
shortage occurred. Ratledge claimed that 
the money had been stolen from the vault 
in his office. The county commissioners 
brought suit for $6,307.31, but comprom- 
ised on the $5,000 judgment. 


H. L. EKERN IS DISMISSED 


(CONTINUED FROM PAGE 1) 
one of the most prominent insurance 
commissioners in the country, who has 
made a profound study of insurance. 
Ekern Will Go to Court 


Attorneys for Herman L. Ekern are pre- 
paring a summons to take the case to the 
circuit court. Ekern will resist his re- 
moval by every legal means, it is said. 
The order of removal follows a public 
hearing held in the executive office this 
morning when Ekern and other witnesses 
were examined in the effort to show if 
facts sufficient to warrant removal existed. 
Shortly before noon, the governor decided 
the charges were sustained and the re- 
moval order was served. Friends of Ekern 
are bitter against the governor. They 
say they will see to it that the senate, 
which is believed to be favorable to Sena- 
tor LaFollette rather than to the gover- 
nor, will refuse to sanction the removal. 
The governor’s choice for a commissioner 
is not known. Klem P. Host, and his 
brother, former commissioner Zeno M. 
Host, of Milwaukee, have been mentioned. 








GREAT SOUTHERN FIRE ELECTION 


Louisville, Ky., Jan. 8, 1913.—(Spe- 
cial.— William H. Cox was elected presi- 
dent of the Great Southern Fire of Lou- 
isville at the annual meeting held in 
Louisville Tuesday. He succeeds Au- 
gustus E. Willson, former governor of 
Kentucky, who remains a director. It 
was announced that the choice of a man- 
ager had been narrowed down to two 
men, one a western and the other an 
eastern man. A selection will be made 
and business begun in the immediate fu- 
ture, 





LOUISVILLE BOARD’S NEW RULE. 


A resolution was adopted by the Lou- 
isville board at its annual meeting 
Wednesday under which each company 
is permitted to have two agencies, and an 
underwriters agency is counted as one. 
The resolution also provided that when 
a company reinsures another it is to 
have the privilege of maintaining the 
agency plant of the company reinsured. 
Owen R. Mann, O’Reilly & Poutch and 
Charles T. Johnson were reinstated in 
membership. Howard W. Hunter was 
re-elected president. 





MESSAGES TO LEGISLATURES 

The Pennsylvania legislature, which 
convened Tuesday, heard the message of 
Governor Tener, and adjourned until Jan. 
20. The governor advocated the estab- 
lishment orf a rural credits system as did 
also Governor Pothier of Rhode Island, 
in his message yesterday. In South Da- 
kota Governor Byrne said the insurance 
laws were very good, but suggested that 


,the blue sky law ought to be enacted. 





MISCELLANEOUS NOTES 


The annual meeting of the Western 
Sprinklered Risk association will be held 
in Chicago Feb. 5. 


le Co. . 
1912 wet pipe sprinkler system pronoun 
excellent. The ry Insur- 
onee Association writes the line of $600,- 
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MOTOR INSURANCE NEWS 
REPORTS ON AUTO CLAIMANTS 





Hines Bureau Will Extend Service to 
Companies Writing Any Form 
of Motor Indemnity 





The Underwriters’ Protective Asso- 
ciation of New York, commonly known 
as the “Hines bureau,” will take up re- 
ports on automobile loss claimants. 
The bureau has hitherto confined itself 
to reporting on presen who have had 
fires. Now it will keep track of people 
who make claims under fire, theft, col- 
lision, property damage, and possibly 
liability policies on motor cars. This 
service will permit companies to dodge 
insurance on cars owned or operated 
by those with whom carelessness is 
chronic. 

The bureau is taking the work up at 
the suggestion of the Automobile Pro- 
tective Association of Chicago, the theft 
bureau organized last fall. This bureau 
has received advances from some lia- 
bility companies that have felt that peo- 
ple who sustain frequent losses from 
theft, fire or collision, are not the best 
sort of liability risks. 

Some of the liability companies have 
taken every possible means of protect- 








Onsurance Attorneys 





Frederick A. Brown 
5 N. La Salle Street 
Chicago 





AVERILL & TURNER 
Suite 416 American Central Life Building 
Indianapolis, Ind. 
INSURANCE LAW 


Henry W. Bullock 


ATTORNEY-AT-LAW 
Suites 415-416 Law Bldg., Indianapolis, Ind. 





Corporation and Insurance Law, Life, Liability, E 
nit bdiwmahwGcus. 
Referencee—Fidelity Trust Co. 


W. H. O'Barsn, Auditor of State, Indianapolis. 


NORRIS, McPHERSON & HARRINGTON 
Attorneys and Counsellors 
721-729 Mich. Trust Bidg., Grand Rapids, Mich. 
Special Attention to Fire Insurance Litigation. 


FRED W. KELSEY 


Attorney and adjuster for Prudential Casual: 
Company Boater te Mining District a 
JOPLIN, JASPER COUNTY, MO. 


BURKETT, WILSON & BROWN 
Lawyers 
802 First National Bank Building, Lincoln, Neb. 
General Practice—Special Attention to Insurance Law 


William Otis Badger, Jr. 
Insurance 
Losses 














Atty. for Best’s Ins. 
Reporting Agency 


NEW YORK 


Prominent Chicago Agents 
Members of the Chicago Board of Underwriters 

















FRED 8S. JAMES & CO. 
INSURANCE EXCHANGE, CHICAGO 
Agents for the Connecticut, Fidelity-Phenix, Mechan- 
lcs & Traders , Ct., British America, German 
Alliance, N. B. & M., Calumet, Merchants, N. Y. 
Osage, State Neb., General of Paris, Nat. Surety and 
Cas. Co. of ica. For Surplus Lines, unexcelled 
facilities in Individual Fire Underwriters of St. Louis, 
Boser & Suto Bchabie of England, Legal of Bag 
and, in 
land, Liverpool Victoria (itd), Greshamn of London 
and at London Lio Exclusive Binding 
Contract with Guaranteed Underwriters. 


GRITCHELL, MILLER, 
WHITNEY & BARBOUR 


1535-39 Insurance Exchange, Chicago 





Agents: Phoentx Springfield F. 
& M.; American, N. J.3 of Union; Spring 
$ | eg Ct.; County, Pa. Condens 

: 





ing themselves, watching their insured 

more carefully than any other class of 
insurance companies, and their pursuit 
of still another means of guarding 

against loss is principally responsible 

— Hines bureau entering this new 
eld. 


OFFICE IN INSURANCE EXCHANGE 

The Automobile Construction Company, 
the repair concern owned by insurance 
interests, has opened an office at 963 In- 
surance Exchange, Chicago. 


NOT AT FARM RATES 
The Patrons Mutual Fire of Cadillac, 
Mich., last week decided not to insure 
farmers’ automobiles at the farm prop- 
erty rate. 


NOT USING NEW FORM YET 


The conference form of automobile 
policy which was to be put in use the 
first of the new year will not be em- 
ployed until Feb. 1. All companies be- 
longing to the conference have been noti- 
fied of the extension of time. 


EXAMINE THE INTERINSURERS 
Illinois Department Men Look Into 


Kansas City Concerns—Position 
of Superintendent Potter 











Actuary Graham and Charles J. Flinn, 

securities clerk of the Illinois depart- 
ment, were in Kansas City last week 
examining the financial standing and 
plan of operation of a number of inter- 
insurance exchanges in that city repre- 
sented by Attorney Charles Howell, 
which are applying for a license to trans- 
act the business of employers liability 
{n Illinois. 
_ Superintendent Potter is asking that 
interinsurance exchanges of this kind 
conform to the requirements of the 
bill agreed upon by the insurance com- 
missioners in New York in December 
before issuing them authority to trans- 
act business. 


It will be remembered that the right of 
corporations of various kinds to become 
members of interinsurance exchanges has 
been questioned because the power to do 
the business of insurance is not con- 
ferred upon them by their charters. At- 
torney General Walthall of Texas advised 
Commissioner Gill of that state several 
months ago that private corporations 
could not, without exceeding their charter 
powers, become members of interinsur- 
ance associations. On Dec. 31, 1912, Mr. 
Walthall gave Commissioner Gill another 
opinion on the same subject, completely 
reversing the former opinion, and holding 
that business corporations have this au- 
thority as an incident to their charter 
powers, basing his argument mainly on 
the case of the St. Paul Trust Company 
vs. Wompach Manufacturing Company, 
50th Minn. 93; found also in the 62nd 
Northwestern, 274. It will be noted that 
the proposed legislation specifically con- 
fers upon business corporations the right 
to become members of an interinsurance 
exchange, thus removing all doubt of 
their authority to act as members of a 
reciprocal underwriters’ organization. It 
is understood that the bill regulating in- 
terinsurance concerns adopted by the in- 
surance commissioners will be introduced 
early in the present session of the Illinois 
General Assembly, and that the depart- 
ment will have the assistance and co- 
operation of those interested in inter- 
insurance legislation in its endeavors to 
have this bill enacted into law. 





INSURANCE MEN TO LECTURE 

The Y. M. C. A. of Minneapolis has in- 
stituted a course in insurance, through a 
series of lectures by insurance men of 
the Twin Cities. J. A. Hartigan, former 
insurance commissioner, will speak Jan. 





17 on “History and Development of In- 
surance.” Others who will speak are 
H. W. Allstrom, actuary of the North- 
western National Life; J. E. Meyers, of 
the Aetna Life; . M. Horner, of the 
Provident Life & Trust; C. W. Van Tuyl, 
of the State Mutual Life; Walter I. 
Fisher, manager of the General Inspec- 
tion Bureau; R. B. Tomlinson, Jr., of the 
Travelers; Wirt Wilson, of Wilson & 
Force, managers of the United States Fi- 
delity & Guaranty Company. 


TO CHANGE STANDARD POLICY 








New York Governor Believes Certain 
Provisions Should Be Altered— 
Other Legislation Probable 





Governor Sulzer of New York be- 
lieves, from the number of written and 
oral communications he has received 
on the subject, that certain provisions 
of the standard fire policy should be 
changed. He also realizes that certain 
other insurance legislation needs at- 
tention. To this end he has designated 
William B. Ellison of New York, a 
prominent insurance attorney, to con- 
duct an investigation of all phases of 
fire insurance. Mr. Ellison will have 
numerous hearings and has invited the 
legislative committee of the New York 
Insurance Exchange to attend all of 
these and to submit as much testimony 
and as many suggestions as it desires. 


Changes in the laws are also suggested 
that will attract a larger number of de- 
sirable companies to the state, there be- 
ing an apparent insufficiency as far as 
New York city is concerned. Mr. Ellison 
believes that there should be a revision 
of the present law which prohibits a New 
York broker or agent from placing insur- 
ance in other states in companies author- 
ized there but not in New York. 

Rates and the lack of competition of 
rates will be probed. Charges of unfair 
adjustments will be investigated. The 
workings of various clauses, especially 
the coinsurance clause, will be studied 
carefully. 

The first hearing by William B. Ellison 
was held Tuesday. It was devoted mostly 
to the reading of the appointment and 
discussion of the protest made by Presi- 
dent George R. Branson, of the Williams- 
burgh City Fire, who charged that Ellison 
Was now engaged in prosecuting litiga- 
tion against the companies. Ellison said 
that the charge was “almost entirely 
untrue” and explained that the cases men- 
tioned are the Ampersand hotel suits. 
Ellison stated that he would try to con- 
clude his investigation into the need of 
revision of the standard policy so as to 
report on this point at the present session 
of the legislature and that other things 
might go over until next year. 





MANY NEW YORE BILLS 


Eighteen insurance bills were presented 
to the New York legislature Tuesday by 
the state insurance department. The first 
includes several amendments to the gen- 
eral law. It specifies that surety and 
fidelity companies shall be recognized as 
casualty corporations, requires casualty 
company examinations once in_ three 
years, and permits foreign corporations 
to file blanket bond for fire departments, 
also authorizes superintendent to permit 
life companies to exceed limit set in the 
Armstrong law by 10 percent, the excess 
to be charged to new business of the 
following year. The second gives the de- 
partment authority to revoke licenses of 
foreign insurance corporations. The third 
extends the prohibition ~f publication of 
dividend estimates to all insurance cor- 
porations. The fifth provides for super- 
vision of promotion schemes. The sev- 
enth brings all associations having any 
bearing on rate making under supervision 
of the department. This includes such as 
Underwriters Laboratories, National Fire 
Protection Association, etc. The eighth 
extends supervision to local agents asso- 
ciations, ete. The ninth empowers the 
superintendent to appoint examiners of 





The Highest Class of Surplus Insurance 


FRED. S. JAMES & CO. of NEW YORK have secured the exclusive 
representation in the United States of the following high-class English 
Companies for SURPLUS BUSINESS: 


Central Insurance Co. of London 
Northwestern of Liverpool 


Liverpool Victoria Insurance Corp., Ltd. 


Essex & Suffolk Equitable of England 
Legal Ins. Co. of London 
Gresham of London 


BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 
timate surplus lines at full tariff rates entertained on the heavy er risks 


Only legi ‘ 
after the capacity of the local agents is exhausted.—Your business 
sa Stendard form policies issued without a Warranty 


Companies. 


adjusted and paid through this office. 


pany. Losses 


@ Promptattention. Applications in Central and Western States should be addressed to 
HERBERT DARLINGTON, Insurance Exchange, 175 W. Jackson Bivd., Chicago 


Keep this ¢Ad"'—You may Need our Facilities. 


rate making associations with the same 
power to examine under oath as now SP. 
Plies to insurance corporations. T 
tenth is a bill to license agents and the 
eleventh to license brokers. The twelfth 
requires court officers to accept certificate 
of the department as to solvency of com- 
panies writing court bonds. The fifteenth 
forbids publication of misleading adver- 
tisements. The sixteenth forbids use of 
words casualty, oy. surety, in cor- 
porate titles by other than insurance cor- 
porations. It is announced other bills 
will follow later. 





BARTON ON THE JOB 


Silas K. Barton, the retiring state aud- 
itor of Nebraska, announces that he will 
be right on the job during the coming 
legislative session to see through to a 
finish a large amount of insurance legis- 
lation that he tried to get through two 
years ago, but in which he failed save in 
some minor matters. His program has 
been fully outlined. It is reported that 
William B. Howard, his successor, does 
not share his enthusiasm in all matters, 
and that unless Mr. Barton modifies his 
attitude, a clash is likely to result ere 
the legislature adjourns, 





OHIO FARMERS STATEMENT 
The 1913 annual statement of the Ohio 
Farmers shows assets of $3,112,000, a 
gain of $211,350; surplus and reserve for 
emergencies of $1,253,598, a gain of $52,- 
106; reinsurance reserve of $1,766,625, an 
increase of $135,766. 





BEPORT ON SOVEREIGN FIRE 

The report of the examination of the 
United States branch of the Sovereign 
Fire as of Dec. 31 shows gain of assets 
amounting to over $175,000, partly due to 
remittances from home office of $79,000. 
The examination of Sept. 30 showed lia- 
bilities exceeded assets by $14,222, but 
the last report shows assets exceed lia- 
bilities by $162,121. The underwriting 
experience of the branch as computed by 
the examiners shows loss of 90 percent of 
the earned premiums from Dec. 31, 1910, 
to Sept. 30, 1912. The underwriting ex- 
pense during the same period was 64 
percent of the earned premiums. The 
report shows that the reinsurance con- 
tract between the Franklin Fire of Wash- 
ington, D. C., and the Sovereign under 
date of July 29, was cancelled between 
the companies Dec. 3 

Thos. D. Bichardgon—The Newark Fire 
has elected Thomas D. Richardsc-, treas- 
urer. He tis a public accountant and has 
been in charge of the accounting depart- 
ment for some time. With the exysption 
of two years his whole experienc. has 
been with fire insurance companies in both 
their underwriting and accounting depart- 
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GEORGE C. GILL, Manager 

ILLINOIS 
Cc. Hw. TAYIOR 
1807 Insurance Exc ,» Chicago 
Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 
ILLINOIS AND ADJOINING 
DIMAS NY COlsta@sa HOoe 
ADJUSTMENTS AND ASPRAISALS 
Ruilding Losses a Snecialty 
INDIANA 
Ie HH. ODELA, 
110 Upper Second St., Evansville 


\Aineter of Fire and Tnliand Marine Losses 


IOWA 
GEO. C. NE ™ 
601 Citizens Nat. Bank Bidg., Des Moines 
ANTISTER OF PTRP TAaCRG 
KANSAS 
REN ADJU E 
=. SU STMENT BUREAU 































FTRE LOSSES 


MICHIGAN 


+ Grand 
Long Dist. Phones: Bell 110; 
AN ITTTSTER OF FIRE LO! 


MICHIGAN 





™ 
it. 1279 
SES 





Telephone 700 
ADJUSTMENTS AND INSPECTIONS 
NEBRASKA 


M. FF. PUNKHOUSER 
1611 D Omaha 











ADJUSTER OF FIRE LOSSES 





24 


THE WESTERN 


UNDERWRITER. January 9, 1913. 








Home Fire Insurance Co. 


WHEELING, WEST VIRGINIA 


Cash Capital, $250,000.00 Surplus to Policyholders, $305,661.08 
COMPARATIVE STATEMENT—CASH ASSETS 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 





arisen cern tp eererntee epee LONDON, ENGLAND 
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PITTSBURGH FIRE INSURANCE COMPANY | °22220¢ 12 Capital ¢1,000,000 


Orgenized 1861 1808-11 Commonwealth Building, Pittsburgh, Pa, 
Gapeadarccccccccccccccccccces $200,000.00 Net Sarplus.....cccccccccccccccccs $176,557.54 
Assets, January 1, 1912..... 560,383.49 Surplus to Policyholders.......... 376,557.54 


Licensed to do busines in Pennsylvania, Illinois, Michigan, Ohio and Wisconsin 
R. 3. WILSON, President D. GC. SHAW, Vice-President R. J. McK NIGHT, Sec’y and Treas. 
W. J. R. MAGILL, Ase’t Seoretary JOSEPH H. GORDON, General Agent 
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ItSO Cash Capital, $1,000,000.0 
FIRE AND TORNADO 
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Surplus for Policy 

CAPITAL - $ 300,000.00 

SURPLUS TO POLICY HOLDERS, aunas $3 289,631.94 
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Holders, 
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New Jersey” Fire Insurance Company~ 
NEWARK, N.J. 
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J. W. ROBERTSON, Western General Agent 
1039 Insurance Exchange CHICAGO, ILL. 
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W. H. STEVENS, President JOHE Q. ADAMS, Secretary 
STUART MORGAN, State Agent, Michigan, Detroit 
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E. S. FREEMAN, "State Agent, lowa, Nebraska and Minnesota, Omaha, Neb. 


17456,900.88 
N. T. JULIAN, State Agent, Ohio and West virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Mattoon, III. 
P.P,WIPPELL, State Agent, Illinois and Wisconsin, 2127 Ins. Exchan e, Chicags 
FIRE INSURANCE COMPANY 
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ALEXANDER N. STEWART, President 
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SAMUEL W. SCOTT, Secretary 
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sion Colu mbia Company of Indiana 


Hume-Mansur Building, INDIANAPOLIS 
GEORGE E. FEENEY, President JACOB BUENNAGEL, Treasurer 
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Capital . 


Let us tell you why the agency of this company is a valuable 
asset to any Indiana Agent 


‘Will enter Ohio and Illinois 


EDWARD T. LYONS, Secretary 


HAN OWV HER 


FIRE INSURANCE COMPANY OF NEW YORK 
FIFTY-SEVENTH ANNUAL STATEMENT, JAN. 1, 1912 
Assets, $4,818,188 Liabilities, $2,685,771 Net Surplus, $1,182,412 


Western Department, 1105 Insurance Exchange, Chicago 
C. W. HIGLEY, General Agent _ F. A. HUBBARD, Assistant General Agent 


WESTERN ASSURANCE 





COMPANY OF TORONTO, CANADA 
Assets, January 1, 1912,inU.S. - - - - $2,404,810.30 
Surplus in the United States - - - - < 1,027,308.85 


HON. GEO. A. COX, President W. R. BROCK, Vice-President 


W.B MEIKLE, Gencra!l Manager 
KANSAS CITY 


THE CENTRAL UNION FIRE INS. CO., “sissour: 


Surplus to Policyholders Jan. 1st, 1912 - - $450,000.00 








JOHN G. EDWARDS, President—A. E. PINKNEY, Manager 
P. H. YOUNG, Vice-President—E. R. DURHAM, Secretary and Treas. 





PRODUCING AGENTS WANTED in Missouri, Kansas, Illinois and Indiana 


NORTHERN INSURANCE CO. OF NEW YORK 


1 Liberty Street, NEW YORK 
FINANCIAL STATEMENT, JANUARY ist, 1912 
Capital, $350,000.00 Assets, $1,256,873.77 Surplus to Policyholders, $571,619.77 
RELIABLE AGENTS WANTED IN 
Minnesota, Wisconsin, Illinois, Michigan, Ohio, Indiana and Missouri 
B. CREMER, President ESTABLISHED 1876 CHAS. CREMER, Secretary 


German Fire Insurance Company 


CAPITAL $200,000 


OF PEORIA, ILLINOIS 
January 1, 1912 
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Rhode Island Fire Insurance Co. 
OF PROVIDENCE, RHODE ISLAND 
FIRE AND SPRINKLER LEAKAGE INSURANCE 
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Union Fire Ins. Co. of Paris, France 
Nationale Fire Ins. Co. of Paris, France 
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GROUP PLAN GROWING 
IMPORTANT IN DEVELOPMENT 


More Companies Will Doubtless Take 
Up This New Feature in Life 
Insurance 





It is a question whether every life in- 
surance company in the country should 
not consider the question of taking u 
group insurance. This plan has sud- 
denly come into prominence as fitting 
in a peculiar manner the needs of the 
business at the present time. It is prob- 
ably the most important development 
of recent years, far overshadowing 
partnership and business insurance and 
other developments. It is designed to 
meet the needs of insurance for the 
masses by a method which will enable 
wage earning people to secure insur- 
ance at the lowest possible expense 
rate. 

Meets a Public Demand 

On the one hand the fraternal orders 
of the country with their loose organ- 
ization and unscientific methods have 
tried to furnish this insurance and 
bring their members together by means 
of the social tie. At the other ex- 
treme are the industrial companies, 
which have built up wonderful organ- 
izations to cause people in the lower 
walks of life to provide insurance for 
themselves. A great social service has 
been given by the industrial companies 
in teaching economy and thrift and by 
inculcating the life insurance idea in 
the minds of the masses of the people, 
but this plan has proved expensive and 
it is a question whether some of this 
business can not be handled in another 


way. 
Time Is Opportune 

The time is peculiarly opportune for 
the development of the group insurance 
plan. It is the result of the investiga- 
tion begun by the late Paul Morton, 
president of the Equitable, who years 
ago conceived the idea of bringing 
Equitable protection to the wage earn- 
ing classes. As the result the Equitable 
experimented for some time with va- 
rious monthly payment and other plans. 
The group insurance plan was finally 
evolved and it answers the require- 
ment to a very satisfactory degree. It 
will go a long way toward preventing 
insurance by the state, if that plan 
should ever be seriously thought of, 
and by it the companies will undoubt- 
edly be able to compete with the state 
on a basis of cost. It furnishes an ex- 
cellent substitute for fraternal insur- 
ance, which is proving more and more 

(CONTINUED ON PAGE 19) 
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Kansas City Life Insurance Company 


Annual Statement December 31, 1912 


Ledger assets, January 1, 1912.............02: 
; ' Income 
Premiums—New business ...........eeeeeeeee $ 554,931.61 
EN ic 554 upsaweues odanvedevee 942,510.12 
Total premium income................... $1,497,441.73 
Interest and miscellaneous income........... 215,637.26 
CE hn 05560282 08scevesnnancnnser 
Ee een Pere Fre reer Tre eer Tee 
Disbursements 
SO SE EE co cvnccosdavenrnaee seaecedes $ 158,341.60 
Matured endowments .........+seseeeeeeeeees 69,050.00 
Dividends and surrender values............... 202,117.86 
TOTAL PAID POLICYHOLDERSG..... $ 429,509.46 
Commissions, taxes, rent, advertising, postage, 
supplies, furniture, branch offices, salaries, 
medical examiners and miscellaneous ex- 
POMGS 0nd cb bess cc scccseccsccccccecsvnceees 717,790.93 
WORE GOONER onc ac cccacecseevcsses 
NE 5 based i caceussetnaewsdeeeeevasene 
Ledger Assets 
First mortgage real estate loans.............. $2,278,824.52 
Loans to policyholders ...........+.sseeeeees 455,037.61 
TRGROWRL HTCMEIIM BOCES 2.2 cccccccccccccccces 55,144.73 
FR se cecees VANCE Shae beanee gs enueee 36,260.00 
Cash and certificates of deposit............... 190,617.01 
Agents’ balances and bills receivable.......... 65,850.23 
Due from other companies for reinsurance.... 339.83 
DO TORE DONE 2a csccasiccccsccsees 
Other Assets 
Accrued interest on investments.............. 
Net premiums in course collection and deferred 
ok er ee Pere 
Deduct 
I SE 56050 619 ba ss deren eee OREN $ 61,407.65 
Sy MEE ioib 5 nie-46b5ds seas eceseeueuess< 5,791.77 
Policy loans, deferred and uncollected prem- 
iums in excess Of reserve ........seeceees 26,599.48 
WS eased eas PES Ew hs ces cviveewecsessave 
RN GRE n'a dnc canvckescesiassscves 
Liabilities 
Net legal reserve ............. ese cccccccccees 
Reported and unpaid death claims............ 
Premiums and interest paid in advance...... 
SIS CUNOONE TUS. os cc ce vccvscesscvesdseve 
Mee SOE Be CUD Socccsicncseveecesese 
Pe CE Ciwescevhineowesabernsersbeeese $ 100,000.00 
Surplus assigned for annual and deferred 
A MD aiclinov ne seccnsdessevenss 218,429.99 
CE -UEEE odik bo ceeds cesdcccvcoseeens 201,526.62 
Total admitted surplus assets to protect 
INDE 55.000 00.02600es 6ebedueteses 
DNC Us rae eh ado oeekesasuasieresmenwaew eke 





$2,516,295.33 


1,713,078.99 


$4,229,374.32 


1,147,300.39 


$3,082,073.93 


$3,082,073.93 


$ 50,174.18 
118,312.73 


$3,250,560.84 


$ 93,798.90 


$3,156,761.94 


$2,586,844.00 
16,298.97 
10,662.36 
5,000.00 
18,000.00 


$ 519,956.61 


$3,156,761.94 


Deposited with state of Missouri to secure policyholders. ..$ 2,353,260.52 


ee ED chs coche dsee 050 d06Sb0 bd CNR SRCEOST O08 
EE Ee BOE: voccscccavdnsadoeseddcencecbbeivenseneen 


16,438,305.00 
42,510,554.78 


This successful western company pays liberal commissions to its 
field representatives and has splendid opportunities for good men. We 
make no advances so can afford to pay to producing agencies the maxi- 


mum commission. 


FRED W. FLEMING, 
Vice-president and Secretary. 


J. B. REYNOLDS, 


President. 








BIG LIFE MERGER IS ON 
EAST AND WEST JOIN HANDS 





Missouri State Life Will Take Over 
Legal Reserve Business of the 
Hartford Life 





Hartford, Conn., Jan. 7—(Special)— 
An important move in banding together 
the progressive and promising middle 
west, south and southwest with highly 
honored New England traditions for 
all that is good in insurance is pro- 
posed in the reinsurance or merger of 
the legal reserve business of the Hart- 
ford Life amounting to about $35,000,- 
000, with the Missouri State Life of St. 
Louis, which also closed the year 1912 
with approximately $35,000,000 insur- 
ance in force. 

It is the intention to continue the 
Hartford Life as a separate institution 
for handling the safety fund depart- 
ment’s assessment branch, which has 
some $20,000,000 insurance in force, 
with substantial accumulated assets and 
margin of funds for operating expenses. 

Arrangements in connection with the 
merger have been conducted with the 
cooperation of the insurance depart- 
ments of the states in which both com- 
panies are domiciled, and as it is the 
desire to carry out to the fullest extent 
the possible obligations to policyhold- 
ers of both branches, following the 
compliance with legal formalities 
necessary, Official approval will doubt- 
less be given. 

Will Make Good Sized Company 

Once the details are fully consum- 
mated, the Missouri State will have in 
round numbers, assets $8,000,000, insur- 
ance in force $70,000,000, assets in ex- 
cess all legal policy obligations $1,500,- 
000. The combined institutions will 
have an agency force capable of pro- 
ducing paid business during the pres- 
ent year amounting to at least $30,000,- 
000, combined paid results for 1912 be- 
ing approximately $27,000,000. 

Hoyt to Move to St. Louis 

John G. Hoyt, president of the Hart- 
ford Life, will continue to hold that 
position, but will remove his residence 
to St. Louis, where he will devote the 
major portion of his time to the affairs 
of the Missouri State. 

Thomas F. Lawrence, the capable 
vice-president of the Hartford Life, will 
also make St. Louis his headquarters, 
occupying an executive position with 
the Missouri State Life. 

These two officers, together with E. 
P. Melson, organizer and present presi- 
dent of the Missouri State, will share 
the executive responsibilities and push 
the company to the front ranks of 
American life insurance institutions. 

Have Common Ownership 

As has been well known, the stock 
of both companies has a common own- 
ership, so that the “getting together” 
is what has been expected, and is in 
line with the natural order of things, 
economy and greater efficiency result- 
ing therefrom. That St. Louis is se- 
lected for the home office is due to the 
recognition of wonderful possibilities 
for a life company so centrally located. 
St. Louis is the gateway to the great 
middle west, south and southwest, a 

(CONTINUED ON PAGE 19) 
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SPECIALTY 
SALESMEN 
WANTED!!! 





LIFE SERVICE BOND COPYRIGHTED CONTRACT—Best contract for conscientious 
and persistent insurance salesmen 


1.—GOOD COMMISSIONS 
3.—CONTAINS FEATURES OF A LIFE INSURANCE POLICY 


Over a half million of insurance placed on COPYRIGHTED MONTHLY 
PENSION BOND POLICY, the unique and unexcelled insurance contract. 


THE LA FAYETTE LIFE INSURANCE COMPANY 


LA FAYETTE, INDIANA 


2.—A LIFE CONTRACT 


Managers Wanted for 
Kansas, Kentucky and Missouri 


BERTRAM DAY, President 











UNION CENTRAL MEETING 
ILLINOIS MEN IN THE LEAD 





Agents Gather at the Annual Round- 
Up at the Home Office After 
Successful Year 





Over 200 of the 1,400 agents of the 
Union Central Life qualified for the an- 
nual convention which was held at the 
home office in Cincinnati on Friday and 
Saturday of last week. This was the 
largest agency convention ever held by 
the Union Central and signalized the 
best year the company has had. This 
company is showing remarkable vital- 
ity and energy, surpassing in some re- 
— perhaps all other companies. 

he meeting at Cincinnati this year was 
particularly interesting because it gave 
the agents an opportunity to inspect 
the company’s magnificent new home 
effice building, which is nearing com- 
pletion. 

New Business for the Year 

Reports presented at. the meeting 
show that the insurance written for the 
year reached the splendid total of $46,- 
859,582, of which $6,263,170 was written 
in December. This was paid-for busi- 
ness and represented a gain of $26,000,- 
000 insurance in force, the greatest in 
the history of the company. [Illinois 
led off with $4,837,409, thus winning out 
over Ohio, the home state, in the Ohio- 
Illinois contest, Ohio writing $4,363,755. 
Texas came third with $3,740,000, New 
York fourth with $3,421,600, Georgia 
fifth with $3,139,000. Pennsylvania fol- 
lowed with $2,211,600, and Tennessee 
came next with $2,102,990. The other 
states writing over $1,500,000 were Ala- 
bama and Arkansas, and those writing 
over $1,000,000 were California, Florida, 
Iowa, Kansas, Massachusetts, Michi- 
gan, Minnesota, Mississippi, Nebraska, 
North Carolina and Virginia. The 
Union Central wrote approximately 
$34,000,000 in 1910, $37,000,000 in 1911 
and $47,000,000 in 1912. The Illinois 
agencies wrote over $1,000,000 new busi- 
ness in the month of December, 1912. 

P. F. Huff at the Head 

P. F. Huff of New York stood at the 
head of the list of personal producers 
and he is also said to have written the 
largest amount of personal business 
last year of any agent in the United 
States. The following are the nine 
other leaders in the order named: A. R. 
Edmiston, W. W. Bussey, O. J. Dutton, 
John L. Shuff, R. L. Stephenson, C. J. 
Stern, H. K. Allen, G. W. Taylor and 
W. L. Banks. Mr. Taylor, who stood 
ninth for the year, stood first for De- 
cember. 

President Makes Address 


The meeting opened Friday morning at 
10 o’clock with the president’s annual ad- 
dress by J. R. Clark. Vice-President E. P. 
Marshall spoke the words of greeting, 
while Medical Director Dr. Clark 
Davis gave a review of the medical de- 
partment, Treasurer Louis Breiling spoke 
of the financial results and Counsel Rob- 
ert Ramsey talked of latter day law de- 
partment functions. Allan Watters, su- 


STOCK SALESMEN 
TE Oe 
The International Security 


Company of America 
Forks, N. D. 








perintendent of agents, gave a good talk 
on the outlook for the coming year. There 
was an unusually live set of topics dis- 
cussed and some of the points brought out 
by the various speakers of an educational 
and helpful nature will be reviewed in 
the monthly life supplement issue. One 
of the best papers of the meeting was 
that on “Conservation of Business,” by 
E. H. Andrews of Birmingham. 
Home Office Men Speak 

Three unusually good addresses were 
made by three of the younger home office 
men and showed that the Union Central is 
adopting the right course by picking out 
good material for the younger men at 
the home office. Secretary John D. Sage 
discussed “The Kind of Business We 
Want.” William Muhilberg, assistant 
medical director, gave a splendid address 
on the “Rejection of Risks by the Com- 
pany” and C. Hommeyer, second assistant 
superintendent of agents, made a fine 
talk on “Home Office Cooperation.” John 
L. Shuff acted as toastmaster at the ban- 
quet at the Hotel Sinton Friday evening 
and proved himself to be the equal of the 
best Cincinnati talent. Closing the most 
successful agency meeting of the company 
President Clark gave out the slogan for 
1913, which was “Know Your Business.” 





ASSESSMENT CONCERN TO QUIT 

After thirty-six years of existence, 
during which time it has paid benefits 
of $3,500,000, the Western Commercial 
Travelers’ Association of St. Louis will 
quit business because of insolvency. 
Through the inevitable increase in mor- 
tality and the accompanying increase in 
assessments the membership, which once 
numbered 3,000, has dropped to 328. No 
young blood is being secured and the de- 
ficit is growing rapidly. Since the spring 
of 1910 it has been impossible to pay all 
claims promptly and in full and _ bene- 
ficiaries have been receiving partial pay- 
ments. Some of the older claimants have 
received 90 percent and by liquidation 
now the more recent claims will be paid 
60 percent. The assets are $10,000 and 
the liabilities $38,233. The directors, in 
laying the matter before the members, 
state that the older members who will 


now be unable to get insurance else- 
“where have always blocked any move to 


convert the association into an old line 
company. 





RULES ON PREMIUM PAYMENT 


The municipal court in Minneapolis has 
handed down a decision holding that life 
insurance paid for by stock in an incor- 
porated company or by anything in lieu 
of cash, is against the law and invali- 
dates the policy. The case was one in- 
volving certain insurance upon the lives 
of officers of the Bel-Zora Medical Com- 
pany, of Minneapolis, paid for by $400 
worth of stock in that concern, and a 
note for $167.40 as the first premium pay- 
ment. The note was not paid and the 
insurance company sued. It is stated 
that this ruling, if sustained, will in- 
validate considerable commercial insur- 
ance. 





WIND UP AMERICAN STANDARD 

A petition has been filed in the circuit 
court at Indianapolis by the American 
Standard Life of that city to wind up its 
affairs. It was organized about a year 
ago and is owned by the Columbus Secur- 
ities Company. None of its stock had 
pean sold. The Anchor Life will take its 
place. 





The Cleveland Life Insurance Company 


has quite the best financial and business backing of any of 
the younger companies organized in recent years. AGENTS 
IN SELECTING A COMPANY should carefully study the 
principles back of the management and the character of the 
men who are responsible for its future. 


Write WILLIAM H. HUNT, President 


THE CLEVELAND LIFE INSURANCE CO. 
Cleveland, Ohio 


Life—Health—Accident Insurance 








The Best Company to Work For is one which. 


is making the most rapid progress because, among other good points, it grants 

the most complete protection to policyholders through combinations of Life In- 

surance, Permanent Disability insurance and Weekly Indemnity for loss of time. 
For agencies address 


The Columbian National Life Insurance Company 


BOSTON, 


ArtHuR E. Cuttps, President Witu1am C. Jonnson, Vice President and General Manager 














Opportunity for ambitious young men is of- 
fered by this Company in Managing Agents’ 
contracts involving highest commissions and 


5 renewals, together with salary contingencies. 


_ @ Two new districts to be opened up in Ohio 
- in 1913. We invite correspondence from ex- 
perienced personal writers and organizers 
whose record will bear investigation. No 
others need apply. 

@The record made by our present Agency 


Manegers speaks for itself. 
Address, B. F. REINMUND, coLumsus, OHIO 


' ‘ HARD 
A Combination HS 


sj 





DR. W. O. THOMPSON, President. 








Ordinary Life Commercial Casualty 
Industrial Life Industrial Casualty 


Opportunity grows with growth. That’s what you want. 
A General Agency will be the money maker for the right man and 
we have them to offer. 


Wisconsin National Life Ins. Co. 
OSHKOSH, WISCONSIN 
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The Liberal Life Assurance Company ¢ Indiana 
| : SPECIAL OFFER 


We will issue in at or to individuals, our FIVE HUNDRED DOLLAR SPECIAL 
ICIPATI 


NON-PART 


RATES AND VALUES 
Annual Premium, $7.85 
Ceases at age 67 
GUARANTEED VALUES FOR TWENTY YEARS 
CashorLoanValues Paid-upLifePolicy ExtendedInsurance 


Age 35 $500.00 Insurance 


NG TERM AND LIMITED PAYMENT LIFE POLICY 


COST OF INSURANCE FOR TWENTY YEARS 
Premiums Paid vee SOROS $157.00 
Cash Value at end of Twenty Years - - - 653.50 
COST FOR PROTECTION IN TWENTY YEARS 103.50 
NETANNUALCOST - - - §.18 


We will accept members in stan who ha ed the Loyal Order of M a th two with- 
cel sted told. aie linen you ie pm heh de PENT Y FIVE én MORE, 


Liberal Contracts and Territory open to Men of Ability. Write at once for further information. 
LIBERAL LIFE ASSURANCE COMPANY, Anderson, Indiana 


ARTHUR H. JONES, President 


W. H. HINTON, Secretary | 
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District 
Managers 





Men. information. 





Favorable attention is essential to a successful canvass. 
have the Policy Contracts which Secure Attention and Hold the 
prospect and which will Interest him until you get Action. 

We want a few District Managers; men can who produce and 
Local Agents, 2teanize # local agency force. 


600 Stockholders and thousands of good leads through them 


Our system of handling young men who are desirous of engag- 
Inexperienced ing in the Life Insurance business is unexcelled. Write for 


We 





Company, : 


Conserbative Life Insurance 


: of Indiana 





HEAD OFFICES, 


- SOUTH BEND 





J. W. FITZ GIBBON, 





Vice-Pres. & General Manager 
SOUTH BEND, INDIANA 


J. G. A. BOYD, Supt. of Agents 
618 Hume-Mansur Bldg. 
INDIANAPOLIS, INDIAN. 











FACTS OF PRUDENTIAL 


INTERESTING RECORD GIVEN 





Some of the Features of Company Are 
Portrayed in a Review of 
Its Progress 





In view of the reported proposed 
mutualization of the Prudential some 
facts given out at the home office as 
to the progress and service of the com- 
pany are of interest. The statement is: 


In insurance circles it is gerierally 
stated that the year that has come to a 
close has been a very successful one in 
New Jersey, marked by large increases 
in business and conditions which have 
generally caused great satisfaction among 
the officers and managers of the compa- 


nies. 

President Forrest F. Dryden of the 
Prudential has stated that as far as that 
company is concerned, the year has been 
one of signal success, the Qo! show- 
ing larger increases in both industrial and 
onlinary departments and greater indi- 
vidual results per agent than in 1911. The 
efforts of the companies today are de- 
voted to a continual reduction of the ex- 
pense rate, and in this respect the Pru- 
dential reports the lowest industrial ex- 
pense rate and the lowest agency ex- 
pense-cost per $1,000 of paid-for business 
than ever before shown in the history 
of the company. 

Percentage of Lapsed Policies 

The percentage of lapsed policies has 
decreased with the Prudential a feature 
which is specially gratifying to that com- 
pany, as a result of the constant effort 
of the Prudential to so conduct its busi- 
ness as to show the greatest persistency 
of business. In other words, the waste 
that is represented by the lapsed policies 
both to the company and the re olders 
is being eliminated more and more every 
year. his, of course, reflects credit, not 
only upon the management of the com- 
pany itself but as well upon the intelli- 
— of the policyholder, who, appreciat- 
ng the value of life insurance, makes 
every effort to keep his policy in force, 
the lapse of which would endanger the 
interests of those whom life insurance 
is designed to protect. 

The broad general principle of pre res- 
sive conservation whch characteriz the 
company under the leadership of the late 
Senator John F. Dryden is being main- 
tained by the present management, and 
in every essential respect the high stan- 
dards of the company have been advanced. 
The just and considerate attention to the 
interests of Prudential policyholders has 
been maintained, and many additional 
features of general value to the commu- 
nity have been incorporated in the com- 
pany’s plans during the past year. Among 
these have been the distribution of in- 
formation on methods of prevention of 
diseases and the preservation of health, 
such subjects as the care of children, the 
treatment and prevention of consumption, 
the treatment of conditions affecting the 
eye, ear, nose and throat and many other 
subjects of general interest having been 
dealt with in a simple and effective way 
for the neral . In this connection 
it should be remembered that the statisti- 
cal department of the Prudential com- 
Piles and has given out to the public 
many valuable statistics upon questions 
affecting health, accidents and mortality. 

Pension Pian in Effect 

During 1912 the Prudential company 
Put into _ the pension plan or “Ser- 
vice Retirement System” for the benefit 
of the industrial field staff and the home 
office employees, excluding officers. This 
Plan provides for the retirement of em- 
Ployees who have attained the age of 
65, after 25 years’ continuous service with 
the Prudential. It is now working out 
the details of a service disability allow- 
ance system for the field force, although 
the company has always made provision 
for the care of agents who had served 
faithfully and honorably for many years. 
The new system will be much more com- 
prehensive. 

During 1912 the Prudential raised the 
minimum weekly wage of its female em- 
Ployees. ‘All these features are along the 
feneral line of practical welfare work, 
welding more closely all parts of the or- 
ganization. 

Since its organization in 1875 the Pru- 
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dential has paid over $24,000,000 in com- 
pensation to its Newark employees. It is 
probable that 10,000 people depend upon 
the employees of its home offices for their 
livelihood. 


Many Policyholders in Newark 

It is an interesting thing to know that 
in the city of Newark the number of Pru- 
dential policies in force average two to 
every three residents of the city, and yet, 
in spite of that, or perhaps because o 
that fact, the company continues to show 
a normal increase in its business in this 
~~ year after year. 

ome indication of the immense amount 
of detail work transacted in the home 
offices of the company may be gleaned 
from the fact that every week over 40,000 
an eg for new insurance and re- 
vivals are received from the field staff in 
the United States and Canada. 

The company pays over 400 claims per 
day, a large percentage of which are paid 
within 24 hours of the time of death, it 
being the rule of the company that claims 
should be paid immediately upon receipt 
of due proofs of death. The immense im- 
portance of this feature of the company’s 
work in pursuance of which thousands of 
claims and other payments to policyhold- 
ers amounting to over $27,000,000 were 
promptly paid during the last year can 
best be appreciated by those families that 
have been the beneficiaries. When insur- 
ance money is most needed it is the 
promptness with which it is received that 
makes it a double blessing. 

Mail Department Record 

One of the most interesting departments 
of the Prudential home office is the com- 
pany’s mail department. Its Newark 
postage bill is over $95,000 a year. This 
department is in fact a post office of no 
mean size. It has an organized system 
for the collection and delivery of mail 
through the various beildings and has 
incorporated every modern labor-saving 
device which is valuable in the handling 
of the office mail of the pg 

Every year over 500 tons of literature, 
supplies, etc., go from the Newark office, 
by freight or express, to the company’s 
branch offices in the United States and 
Canada. 

During the current year the company 
has placed in operation many improve- 
ments and valuable features in connec- 
tion with its policies. A decrease in 
the cost of ordinary insurance was ef- 
fected with no reduction in values or 
benefits. In the industrial department ad- 
ditional benefits, amounting to many hun- 
dreds of thousands of dollars, were cred- 
ited to industral policies. 

President Dryden looks forward to the 
a of these achievements dur- 
ng 3 





Connecticut Mutual Meeting 

Over two hundred general agents and 
officials of the Connecticut Mutual Life 
gathered at Hartford Thursday, Fri- 
day and Saturday of last week for the 
annual business conference. “Some of 
the results in 1912” was the subject of 
President John M. Taylor’s address. 
The address by Vice-President Henry 
S. Robinson was an exposition of the 
new policy which the company is about 
to put on the market. hat general 
agency work is a calling, not merely a 
business, was pointed out by Griffin M. 
Lovelace, superintendent of agencies. 
Among the other speakers of the ses- 
sions were Edward N. Coleman, Daven- 
ort, Ia.; H. Everett Farnham, St. 
) hy Mo.; Henry T. Saunders, Cin- 
cinnati; W. W. Winne, Denver, and R. 
O. Miles, San Francisco. The banquet 
was held Friday night. 





New Form of Dividend Scale 

The Mutual Life of New York is this 
year issuing its scale of dividends in a 
new form. It shows the amount of 
additional insurance that will be given 
for the dividend and calls the dividend 
itself a cash value. This idea is carried 
out for every age on every form of 
policy and it is thought that it will be 
responsible for a large increase in the 
amount of insurance purchased by leav- 
ing dividends with the company. 


The Provident Life 





OF PHILADELPHIA 


and Trust Company 





Insurance in Force (Paid-for Basis)..........ccccscsesessscsceesecsecesccccssvecessesesenees $R68,319,008.08 


Assets (market value December 81, 1911) .......cccccccccccccccccceccceccccee 


evecces soccececes + 4 O,013,066.96 


The new endowment policy of the Provident may be converted at maturity into a 


joint 


monthly income as long as either insured or beneficiary shall live. 


J. Thomas Moore, Manager of Insurance Department 


ce of the Company, Philad 


Pa. 








THE 


National 


Progressive 
Life 


NSURANCE COMPANY 
ODD FELLOWS TEMPLE 


CINCINNATI, O. 








True to its name, it has the most 
PROGRESSIVE POLICIES ever offered. 


A few Good Districts yet open in the Ordi- 
nary Department. 

Any young man experi 
get to the top at once. 
or resigns. Get all there is in it for yourse 
Correspon dential. 


as a solicitor only, can 
"t wait till your manager dies 
I Write at once. 

c 


JOHN F. RUEHLMANN, Sec’y. 











The Conservative Life Insurance Company 


Wheeling, West Va. 


Otto Schenk, President 


Clem E. Peters, Secretary and Treasurer 


Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 


you. Ask for details. 





THE WABASH LIFE 


A. L. WARD, Pres. 


DANVILLE, ILL. 


S. W. INNS, Secy. 


Some of the “Richest” territory in the 


West now opened for contract. 


@ Let us 


have your selection as soon as possible. 


Address, N. H. MACQUEEN, Vice-President and Director of Agencies 
A strong Company, writing the policies agents like to sell. 











The Old Colony Life Insurance Co. 


of CHICAGO, ILLINOIS 


Not so large but that every agent in the field 
receives the strong personal co-operation that 
is sO necessary to the upbuilding of an agency. 
Our agents know us and we know them. If 
you would become a cog in this great “Personal 
Co-operation” machine in Illinois, Michigan 
or Wisconsin, write direct to the Company, 
OLD COLONY BUILDING, CHICAGO, ILL. 











THE WESTERN UNDERWRITER. 





wn 

















4 


THE WESTERN 


UNDERWRITER. January 9, 1913. 








FIGURES FOR THE YEAR 
EXCELLENT RESULTS SHOWN 





Kansas City Life Is One of Early 
Companies to Get Out a De- 
tailed Exhibit 





Life insurance men are interested in 
the new financial statements of com- 
panies. Among the earliest to make a 
detailed exhibit is the Kansas City Life, 
one of the stanch and stable western 
companies which is a credit to the 
business. During the year it added 
$138,000 to surplus, $93,000 of which 
was added to participating policies and 
$46,000 to general surplus. Its net in- 
crease in insurance in force was $9,- 
221,000. Its mortality ran 45 percent 
of the expected and it earned a fraction 
over 6 percent on its investments. 

The year treated the company hand- 
somely. Its total premium income was 
$1,497,442 and its total income $1,713,- 
079. It paid policyholders $429,509 and 
its total disbursements were $1,147,300. 
The admitted assets are $3,156,762. Its 
dividend surplus is $218,430 and its un- 
assigned surplus $201,527. Its new 
business last year was $16,438,305, mak- 
ing the amount in force $42,510, 555. It 
has $2,358,261 deposited with the state 
to protect policyholders. 

The two main factors in the man- 
agement who are chiefly responsible for 
the building of this company are Pres- 
ident J. B. Reynolds and Vice-Presi- 
dent and Secretary Fred W. Fleming, 
who rank high in the life insurance 
and business world. 

Continental Life’s Record 

The Continental Life of Wilmington, 
Del., made a good record last year. It 
started at a point that it takes new 
companies as a rule five years to reach 
in the way of net earnings. It has been 
able to pay good policyholders’ divi- 
dends and in additien earned 1 percent 
on its capital the first year, 8 percent 
the second, 18 percent the third, 25 
Bh the fourth, and 30 pertent. the 

t 

Its insurance in force is $9,232,314, as- 
Sets $522,004, capital $127,140, net sur- 
plus $140, 592, new premiums $73,528, 
renewals $162, 965, total income $259,- 
557, excess over disbursements $130,- 
680. President Philip Burnett can be 
congratulated on the showing. 

Mew York’s Life Figures 

The detailed statement of the New 
York Life shows new paid for busi- 
ness $198,381,400, amount in force $2,- 
169,798,993. Its assets are $719,657,050 
and its reserves for dividends and con- 
tingencies $108,249,071. Its new pre- 
miums were $8,084,606, renewals $76,- 
155,251, total income $118,984,934, paid 
policyholders $57,922,557, policy loans 
$27,763,908. The new business is ex- 
clusive of $13,000,000 of increase in 
amount in force by way of miscella- 
neous additions during the year. The 
company paid $11,436,686 in dividends 
last year. 

Tilinois Life Figures 

The Illinois Life gives approximate 
figures. Its outstanding insurance is 
over $64,000,000, assets nearly $10,000,- 
_ 000, income over $3,000,000, it paid pol- 
icyholders $900,000. 

The Pittsburg Life & Trust reports 
paid-for business amounting to $20,028,- 
983, which gives it over $96,000,000 in 
force. 

The Reliance Life paid for $13,538,706 
new business and has $37,195,068 in 
force. 

The Provident Life & Trust’s new 
business was $42,754,939. The pre- 
miums were over $10,000,000. It has 





SALESMEN WANTED—Ideal Health and 
Accident Insurance on the a Cost’? 


weekly for 200 weeks hecscnte 
and $20 weekly for one year for Ill- 
ness. Big mon jucers. 
Address, J. R. 4% Fd cretary, 
CENTRAL BUSINESS MEN'S ACCIDENT ASSN., Dayton, Ohie 








cash values after three 


S. M. Cross, Secretary 





The College Educational Policy 


des for college or technical training, issued only by The Columbia Life at ages from 1 month to 12 years. Rates very 
= age 1 for $400 of Eadowment payable in four ennyal instalments, maturing at ogo 1 _ ORR $19.46 

> SR ee FRA ey $17.98 QU Si 6 05. din id cn eH ucewe ses Ohece 15.50 

SE orks S edhe rains faenssckaabaere ne. MUM cies peectukesandassah dwiens aden 14.45 

on ee provide the failure of the policy by reason nS ee ee ee resulting in cessa 
Sen of premium e1 Gompeay will for « gral pad moma. 066 0 cides to the policy abeol ee ees e payments to the 
in 

ay “ Slant in a premium for this guarsates wil be $8.84. at issue and seven and that of the parent or guardian 
other at A, te anata in eS Tod of eight yours By taking two policies, for two children, one maturing at 17 and the 


payments. No medical 


Address THE COLUMBIA LIFE INSURANCE COMPANY 





Sold Exclusively by The Columbia Life 


examination required. Write for circulars and sample policy. 


CINCINNATI, OHIO Felix G. Cross, President 

















in force $281,691,052. Its insurance as- 
sets are $79,040,797, and its net surplus 
$3,614,696. It carries as a liability $3,- 
695,281 additional reserve necessary to 
put all policies on the 3 percent reserve 
basis. 

The Standard Life of Pittsburgh re- 
ropes in new business in force $8,250,000. 
ts assets are $600,000 and net surplus 
$38,000. 

The Hartford Life’s new business 
was $14,000,000. December business 
was $1,848,474. 

The Northwestern Mutual wrote over 
$150,000,000 of new busines last year, 
and now has approximately $1,240,000,- 
000 in force. Over $20,000,000 was 
written last year in the state of New 
York alone. 

National of Vermont’s Results 

The National Life of Vermont’s 
new business for 1912 on an _ issued 
basis is $22,633,000. On the paid for 
basis it will run slightly over $20,350,- 
000. Its paid-for issues in 1911 were 
$18,074,900. The company discontin- 
ued the issuance of non-participating 
insurance on and after Jan. 1, 1913. 

The Fidelity Mutual wrote approxi- 
mately $13,000,000 paid new business in 


"1912. 


The Security Mutual Life of New 
York’s paid-for new business, including 
additions, for the year 1912 will ap- 
proximate $7,000,000. 

The Pacific Mutual Life states that 
the amount of new business issued on 
the paid-for basis for 1912 will approx- 
imate $20,750,000. Corresponding fig- 
ures for 1911 are $19,702,114. This 
company plans to enter Florida, Mary- 
land and the District of Columbia, al- 
though its operations in these states 
will be confined chiefly to the accident 
department. 

Other Companies Report 

The Atlantic Life of Richmond, Va., 
paid for $10,500,000 last year. 

The Home Life’s new paid-for busi- 
ness will be about $14,200,000. 

The Fort Worth Life of Texas states 
the amount of paid-for business writ- 
ten in 1912 will be about $1,500,000. 

The Travelers reports over $40,000,000 
new life insurance, a gain of over 
$9,700,000. The total income of the 
company was $24,000,000, gain $2,375,- 
000. 


The Scranton Life’s new business 
written during the year just closed is 
SS $3,000,000. 

he Southern States Life of Georgia 
estimates its new paid-for business for 
1912 at $3,500,000. 

The final figure on new business in 
1912 for the John Hancock Mutual Life 
was $50,400,000. This is more than 
$5,000,000 in excess of the figure given 
out the last day of the year by the 
company. The Chicago general agency 
wrote $645,000 more in 1912 than in 
1911. 





Appoints District Managers 

George R. McLeran, general agent at 
Chicago for the Home Life of New 
York, has appointed two district man- 
agers in northern Indiana. Pontus 
Heintz of Gary will handle Lake and 
Porter counties and David Cole of La- 
Porte will handle LaPorte, Elkhart and 
St. Joseph counties. 





The German Mutual Life of St. Louis 
is planning a heavy increase in its agency 
force this year, with a view to adding 
$1,000,000 new business in 1913. 





Come to the Northwest 


We have a few good Districts open in Minnesota 
and The Dakotas. Real Home Office co- 


operation furnished. 


The Minnesota Mutual Life Insurance Co. 
E. S. ALBRITTON, Supt. of Agencies ST. PAUL, MINN. 


Bankers’ Life Company 


DES MOINES, IOWA 
Organized 1879 








SATISFACTORY RECORD FOR THIRTY-TWO YEARS 





A Good Company for Policy Holders, therefore a Good 
Company for Agents to Represent. 


THE SAME BRIGHT STORY! 


UR new business for the first ten months of 1912 was far 
larger than for the same months of 1911. Each month 
wasagain month. Reasons: Unexcelled policy contracts, 

satisfying dividends, low net cost, agents that stick, Massa- 
chusetts prestige, and a nation-wide reputation for proper 
treatment of policyholders. 

We occasionally have a general agency opening. 

Good opportunities for district agents. 


Massachusetts Mutual Life Insurance C0., sexmcrauaassacauserrs 


——« —— 1851 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE; NEW YORK CITY 


PROOF OF PUBLIC CONFIDENCE 
This Company has more i ing business in force in the United States 
than any other Company, and for each of the last sixteen years has hed more new 
insurance accepted and issued than any other Com i 


THE DAILY AVERAGE BUSINESS DURING 1911 
g1,524288 per day Yn New invarance insu 6.498 per dav fo Nembe: of issued and revived for 


Polictes 
44 per day in payments to Policy- 
addition to Reserve. $128,468,73 per day in Increase of Assets. - 


AGENT-BOOSTERS are 
BUSINESS PRODUCERS 

200 BOOSTING pe tea 
Come In 


eeENDING IN PROS. 
HAMMOND, INDIANA 


YOU MAY BE 


EMPLOYEES LIFE ry CASUALTY COMPANY 
Satisfied to go on where you are, but that is because 


CAPITAL, $100,000.00 
_ u are not in touch with Public Savings pro: a? Your 
ture will begin when you write for informa - 


PUBLIC SAVINGS INSURANCE CO., oF AMERICA 
HOME OFFICE: Indianapolis, Ind. 




















H. THOS. HEAD, Pres. 














Since its organization in 1875 the Pru-! ing dividends with the company. 


January 9, 1913. 


THE WESTERN 








UNDERWRITER. 


wn 








TO MAKE SOME CHANGES 


WILL LIBERALIZE POLICIES 
Connecticut Mutual Life to Use New 
Form of Contracts After Feb. 1 
—Most Important Features 





After Feb. 1 new and more liberal 
features will be introduced into all 
forms of policies issued by the Con- 
necticut Mutual Life. The delay inter- 
est charge on premium payments will 
be dropped. Now all Connecticut Mu- 
tual contracts provide that on. 
ers pay interest at the rate of 5 per cent 
per annum when grace is taken in the 
payment of premiums. The 31 days of 
grace will hereafter be extended to the 
payment of installments on the first 

ear’s premium; hitherto insurance 

apsed temporarily when a policyholder 
failed to pay his second, third or fourth 
quarterly installment or second annual 
installment of the first premium on or 
before the date that it became due. 

Where beneficiaries elected to take their 
settlements in monthly installments they 
received each month one-twelfth of the 
regular annual installment. Under the 
old contract they lost eleven months’ in- 
terest on the twelfth installment each 
year, ten on the eleventh and so on. Now 
an interest credit will be given. It was 
held before that this interest earning did 
not pay more than the cost of the extra 


bookkeeping entailed in making payments 
monthly. 

Formerly the company collected the 
first year’s. interest on loans in advance. 
This collection will not be made here- 
after until the end of the year and the 
rate will be 6 instead of 5 percent. Be- 
cause of the lower rate of interest 
charged by the Connecticut Mutual in the 
past policyholders have borrowed on their 
Connecticut contracts before they have on 
contracts in companies that charge 6 per- 
cent, a condition which discriminated 
against the Connecticut Mutual. 

New policies will also provide that pre- 
mium loans will be made automatic on 
request of the policyholder. 

These are the important changes in 
the new contract. 


Had Over $1,000,000 in Premiums 

C. J. McCary & Co. of Chicago, gen- 
eral agents of the Penn Mutual, re- 
ported $1,047,000 in premiums to the 
company last year. The new business 
was about $4,000,000. The agency has 
stood second on the list in the United 
States since August, the home office 
agency being the only one ahead of it. 


Visit Kansas City Association 
Members of the Kansas Association 
of Life Underwriters will be the guests 
Thursday night of this week of the 
Association of Life Underwriters of 
Kansas City, Mo., in a meeting and 








banquet at the Baltimore hotel in Kan- 

ity. An invitation extended to the 
Kansas association through President 
H. O. Garvey, by Joseph R. Gant of 
the Kansas City association, has been 
accepted. In the official invitation sent 
from Kansas City it was promised that 
James V. Barry of New York would be 
an attraction at the meeting. A large 
number of the members of the Kansas 
association expect to take advantage of 
the invitation. 


Sims Was Let Out 

News that Jefferson D. Sims, for- 
merly state manager in Kansas for the 
Commercial Life of Indianapolis, has 
been removed by his company recently 
has become public. The removal oc- 
curred soon after the Kansas insurance 
department took Sims to task for his 
scheme of selling insurance through a 
“Teachers’ Institute of Life Insurance” 
he had inaugurated. Sims’ license re- 
cently has been cancelled and the To- 





‘peka office of the company has been 


closed. 

Sims attempted to sell life insurance, 
it was developed, through an organiza- 
tion of the teachers of the state, ap- 
pointing the teachers as agents and 
offering special inducements to them 
if they purchased insurance from him. 
A prerequisite to employment as an 
agent of the company is said to have 
been a policy in the company. Sims 
advertised an offer to pay the railroad 
fare of all persons who would come to 
Topeka and talk over the agency prop- 
osition with him. The insurance de- 
partment made an investigation and 
at once ordered the practice discon- 
tinued. Later Sims was called to Indi- 
anapolis, it is asserted, and was dis- 
charged. 

Mr. Sims has gone to Indianapolis, 
where he is in charge of the stock sales 
of the Home Protective Life. 


GIVEN DIAMOND RING 

ents and officers of the Farmers & 
Bankers Life of Wichita, Kas., presented 
James P. Sullivan, secretary-actuary and 
manager of agents, hts a handsome dia- 
mond ring worth $250 The engraving 
reads: “To Jim from His Friends, pores. 
mas, 1912,” and “K. K. M. I. K. _" 


The init stand for the com Me slo- 
n, “Keep Kansas Money in sas for 
sas,” which was originated by Mr. 


his efforts. Mr. Sullivan has made the 
Farmers & Bankers a $6,000,000 company 
in twenty months’ time. 





BOOK OF INSURANCE STORIES 

“Life Insurance od gy is a little 
book of stories adapted from actual ex- 
periences, illustrating the sources of suc- 
cess, has been published by the Rough 
Notes Company, Indianapolis. It was 
written by John arden, author of 
“Psycholo A Soliciting” and “Romance 
of Solicitin It is handsomely bound 
in soft brown leather and sells for $1. 








INSURANCE IN FORCE 


Reserve Value 





FIFTH ANNUAL STATEMENT 


CONTINENTAL LIFE INSURANCE COMPANY 
WILMINGTON, DELAWARE 
December 31, 1912 


EARNINGS 
Net Earnings for 1912 after payment of Policy Dividends 


Sache $ 38,982.06 
Premium on Stock Issued during the Year...................e0000- 3,450. 
TAPE es CREED TO GUM. o0. sc cccccccccccesess $ 42,432.06 
ASSETS 
Real Estate Mortgages, first liens ............-.cceeecceeeceeececes 244,003.45 
sh CE ake teh h a cunts sendaxsecktetnndes 177,737.34 
SE ahh dite dc audhicibhcheStinnes aberipiiedir<cabeesdnaiiiavns 54,662.87 


Loans and Other Liens on the Company’s own Policies within their 


shiek: dah ABSA Ee aie BEER oe pall ads thdaiccwabes 45,600.53 

I i a5 hes ok Gerah adeedtcedaanies bSulvess eaveeseva ten $ 522,004.19 
LIABILITIES 

Tins od bnads su pkees ech 6apdele be eghabdealinesascd $ 242,053.79 

gE ieee Fan SR, AERIS ay Ra ESI cr 12,218.49 

See a s\. Loti aadinond maces ce ontaa ate $127,140.00 

INS I EE SE i eee 140,591.91 

ASSETS IN EXCESS OF POLICY LIABILITIES ................ 267,731.91 
See ee ee Fhe ee eee $ 522,004.19 

FIVE YEARS’ RECORD 
YEAR INSURANCE EARNINGS 
SR KaGhiischseacinnaswitithademontces teks tae ro 040 one _ 























Man Wanted 


TO EMPLOY AGENTS 
IN ILLINOIS 





Opportunity 


KNOCKS FOR THE 
MAN WHO CAN DE- 
LIVER THE GOODS 











The Franklin Life Ins. Co. 
SPRINGFIELD, ILL. 
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Guarantee Fund Life Association 
OMAHA, NEBRASKA 


Organized January 2, 1902 














Assets, January |, 1913 - - - $1,030,964 .66 
Reserve Fund, January |, 1913 - - 837,095.52 
Securities with State Department, January |, 1913 481,337.50 


Policies provide death, disability and old age benefits, 
and are incontestable after two years from their date. 


We Excel in Three Important Respects, viz.: 


1. LARGEST RESERVE FUND of any Association, without regard 


to age or volume of business. 


2. LOWEST MORTALITY of any similar institution of equal age 


and volume. 


3. MOST EFFECTIVE ORGANIZATION, as results easily show. 


Attractive commission and renewal contracts will be made with men of 


character and the ability to produce the best class of business. 
Licensed in seventeen States. 


Look Up Our Record and Write Us 


an iatetemeied 


If you are not selling our T. O. 
policy we are both losing money. 











Assets, about .. . . $ 2,500,000 
Insurance in force about . $35,000,000 























| INTERNATIONAL LIFE, St. Louis, Mo. 
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A. J. CONOVER, President 


THE GEM CITY LIFE INSURANCE COMPANY 


HOME OFFICE, DAYTON, OHIO 


Operating in Ohio, Indiana and Michigan only. 


with successful local agents who are capable of broader work. Will give 
exclusive territory as general agent in both Life and Accident Departments. 
opportunity with a young Company in a splendid financial condition. 
Inquiries will be treated strictly confidential 


H. R. STAPP, General Manager 
We wish to get in touch 


A splendid 











INTEREST IN THE REPORT 


PROVIDENT SAVINGS CLASS 





Results of the Old Yearly Renewable 
Term Policies Shown in Postal 
Life Examination 





The examination of the Postal Life 
of New York by the New York depart- 
ment brings out some interesting infor- 
mation regarding the yearly renewable 
term business of the Provident Savings 
Life, which the Postal reinsured. There 
is in force $5,584,090 of this class. The 
report says: 


From 1883 to 1888 the Provident issued 
various forms of yearly renewable term 
policies. These policies in many respects 
resemble assessment policies. They pro- 
vide for a “death fund” and a “special 
reserve” or “guaranty fund.” Some of 
the earlier policies provide for “calls” 
upon the policyholders to meet death 
claims, and the correspondence in some 
of these cases serves to show that this 
assessment idea was carried out in the 
dealings with the policyholders, 

Plan Was Changed 

Beginning with the year 1888, the plan 
of the yearly term policies was changed. 
The general theory of these and subse- 
quent issues which were known as “level 
rate” or “Y. R. T.” policies was that heav- 
ily loaded renewable term rates were to 
be charged. Any portion of such gross 
rate, less a specified maximum expense 
charge (usually $4.00 on $1,000 insurance), 
was applicable in settlement of death 
claims. The amount necessary to meet 
any current year’s mortality expense was 
called the “death fund.” The balance, if 
any, was to be deposited as a surplus or 
“guaranty fund,” so called, to keep level 
the otherwise necessarily increasing year- 
ly renewable term rates. 


Provisions as to Bate 


This class of policies provide for a 
early renewal of the policy at an increas- 
ng rate of premium as the age of the 
insured increased. The policy, however, 
contained modifying provisions to the 
effect that in the event of the experience 
of the company showing that the mor- 
tality cost of any one year was less than 
the insurance portion of the premium for 
that year, this excess over the actual cost 
should be deposited in a surplus or guar- 
anty fund to be used as credits in suc- 
ceeding years to keep level, if possible, 
the otherwise increasing premiums. 

It is evident that it was the intention 
to base this excess on the maximum pre- 
mium collectible in each year, as it should 
not matter to the company whether all of 
such premium were paid by the policy- 
holder in cash, or part in cash and the 
balance from funds carried forward from 
previous years’ favorable experience. As 
a matter of fact, the company did take 
into its premium income, until the year 
1910, the maximum premium at attained 
age, the ene ! fund being charged with 
the credit on the premium necessary to 
make up the difference between the cash 
collected and the maximum premium. 

What Was Done in Practice 

In practice, the Provident seems to have 
allowed a greater amount of credit than 
was justified by its mortality experience 
and to have collected a smaller cash 











Good Places forMen Who Work 











UNION MUTUAL LIFE INSURANCE CO. 


PORTLAND, MAINE 
FRED E. RICHARDS, President 


Address ALBERT E. AWD: 














premium than was _ sufficient to cover 
the mortality cost of the year for which 
it was collected. This practice resulted 
in excessive charges against the surplus 
or guaranty fund or an overdraft against 
such fund from other funds of the com- 
pany. 

The mortality experience on these pol- 
icies for the year 1911-12 has been within 
the maximum insurance portion of the 
premiums. 

The company’s position is that the ex- 
perience of each policy, since its issue, 
should be calculated; that the mortality 
cost for each year should be set up 
against the cash premium actually col- 
lected for that year; that the resulting 
surpluses or deficiencies from each year 
should be applied, the one against the 
other; that the net surplus or net de- 
ficiency thus obtained through a series 
of years should be the starting figure 
from which future calculations under the 
policy should be made. 

Twenty-five P t G ty Fund 

A schedule is filed with this report, 
giving the renewal provisions in the par- 
ticipating yearly renewal term policies 
issued from 1883 through 1899. 

The first of these policies, that of 1883, 
provides for a special reserve fund which 
may be used— 

(1) To make good any possible defi- 
ciency in the death fund; 

(2) To lessen mortuary payments 
(premiums); 

(3) After ten years, on the surrender 
of the policy, “the full share of the ac- 
cumulated reserve fund thereon may be 
applied to the purchase of paid-up insur- 
ance in this society.” - 

The “mortuary call” policies of 1883-4 
provided for twenty<five percent of the 
insurance portion of the premium to be 
deposited or invested for a guaranty fund 
“additional to the capital as a further 
protection to policyholders.” The full 
share of the guaranty fund thus provided 
for, after ten years, might be applied as 
designated in the policy. 

The mortuary policies of 1886 and 1885 
are similar in essential details. 

The “mutual” policies of 1887-8 are 
radically different from the foregoing. 
These forms provide that twenty-five per- 
cent of premium shall be deposited or in- 
vested “as a guaranty fund.” “The sur- 
plus amounts thus contributed” after ten 
years are to be applied, etc. 

The Y. R. T. forms 218, 219, 225 and 224 
of 1888-9 are essentially similar, differ- 
ing only in the provisions as to applica- 
tion of the “surplus of amounts thus con- 
tributed.” 








May Get Southern Business 
The International Life of St. Louis 
which recently took over the Great 
Western Life, is now negotiating for 
the Tennessee Life of Nashville, Tenn., 
and the life business of the Georgian 
Life. There is about $5,600,000 of busi- 
ness in both companies. The Interna- 
tional believes it has a good chance 

of getting both these companies. 





Phoenix Mutual Meeting 

The third annual convention of the 
field men of the New York and New 
England districts of the Phoenix Mu- 
tual Life will be held at the home office 
in Hartford, Conn., Jan. 21-22. The 
theme of the convention will be “Con- 
servatism as a Means of Increasing In- 
comes.” The opening address will be 
delivered by President John M. Hol- 
combe and the other speakers will in- 
clude a number of company officials and 
field men. 





A question as to the amount due T. T. 
Forman, of Lexington, Ky., on a 20-pay- 
ment life policy in the Mutual Life of 
New York, has been raised by him in 
a suit which has been filed in the circuit 
court at Lexington. Mr. Fodman was 
paid accumulated dividends amounting to 
$518.28, and claims that the amount he 
should have received is $996.08. He says 
that he believes the defendant’s figures 
regarding the dividends which have ac- 
cumulated are incorrect. 





Citizens Union Life Insurance Co. 
1106 Engineers Building CLEVELAND, OHIO 
Chas. P, Wickham, Fr., President and General Manager 

This company is in the process of organization and the stock is being placed on 
basis that will assure the success of the company after it starts writing business. There 


is room for more stock salesmen who can p stock at a fair margin of expense. We 
employ only high-class men whose references are first-class. No stock is soid through 


misrepresentation. 
Address the President 


COMMON SENSE 


The agent who is making good money, is grow- 

ing in business and in favor with his people 

and the G. N. L. I. Co., has planted himself 

upon the solid rock of success KEEP YOUR 

EYE ON HIM! WATCH HIM GROW! 
A Few Openings For Good Men. 


JOSEPH STOUT, President. 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 

















OVER $2,000,000.00 INSURANCE IN FORCE 


WANTED—A FEW MORE STOCK SALESMEN 
OF PROVEN. ABILITY 


ONE OF THE BEST PROPOSITIONS EVER OFFERED 


The McKinley National Life Ins. Co. 


Mahoning Bank Building, Youngstown, Ohio 


SIX STOCK SALESMEN to present a high grade 


proposition that is backed by the substantial interests of the 
great Industrial Center. 


“A Life Pension for You’’ 


A new idea in life insurance 

that is to self-interest. 
Best seller in the market today. 
Write for the booklet. 
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en a Pesan olicy, 
containing Penn Matual Values, makes an Insur- 
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of interest of all members. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 
and values increased to full 83% reserve. 


Procrastination is the thief of time 





The Fidelity Mutual Life 


INSURANCE COMPANY 
L.G.FOUSE, Pres. PHILADELPHIA 

















Western Life Indemnity Company “Gi. 
Gen. Geo. M. Moulton, President J. L. Mitchell, Genl. Agency Manager 
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FRUGALITY NECESSARY 


COMMENT ON NEW COMPANIES 





Deputy Starkey of Colorado Tells of 
Blue Sky Law—No Guaranty 
of Value 





Edwain Starkey, deputy commis- 
sioner of Colorado, recently delivered 
an address before the Denver Life Un- 
derwriters Association on the Blue 
Sky law. His comment is of interest 
to all life men, as they are frequently 
asked to advise purchasers as to the 
value of prospects of insurance stock 
investments. He said in part: 


It must be understood that this state 
supervision does not and cannot mean a 
guaranty of investment or of profit. 

ith the facilities placed at his dis- 
posal, the individual must make up his 
mind to buy or not to buy, on his own 
judgment and upon his own responsibility. 
It is not proposed to burden the state, 
through its supervising official, with the 
responsibility of deciding for the pros- 
poesere investor whether this or that ven- 
ure will be a profitable one; it is not the 
intention of the act to compel a state of- 
ficial to place his stamp of approval on a 
project, without the right to cancel or 
revoke; it is not the plan that a certificate 
shall issue over the seal and signature 
of a public official, to be taken as prima 
facie evidence of high commercial value, 
stability of investment, and future 
profits. 


Should Give Discretionary Power 


Members of the legislature of this and 
other states should see to it with care 
that the act is wisely worded, to the end 
that the supervising officials be given 
reasonable discretionary power, and that 
they be not required to issue some mean- 
ingless document or certificate, armed 
with which the stock salesman can go 
forth and use it as an argument that “the 
— , positively guarantees your invest- 
ment. 

We of the insurance department of 
Colorado feel the need of the. Blue Sky 
law, and contend that all insurance com- 
panies incorporating in Colorado, or en- 
deavoring to sell stock in this state 
should be under the supervision of this 
department during the _  stock-selling 
period. 

Misquoted and Distorted 

Stock is sold, at varying increases over 
par, by the stock salesman, who is not 
required by law to be licensed, and is 
therefore not directly amenable; figures 
and statistics are often misquoted and 
distorted; the purchaser is frequently led 
to believe that immediate and large re- 
turns will be realized; he is, perhaps, in- 
duced to purchase a large amount of 
stock, making a small cash payment, and 
giving his notes for the balance, upon 
the promise that the profits from his 
share in the business will retire the notes 
in a short time. 

Commissions paid for selling the stock, 
and other expenses incident to the pro- 
motion of companies, equal from 30 to 50 
Percent of the total amount received from 
the stock purchasers. 

The company starts off in high glee—at 
the top of the ladder instead of the bot- 
tom, in so far as salaries and expenses 
are concerned; and the purchaser of the 
highly embossed certificates of stock in 
due time receives notice from his local 
banker to call and take up certain notes 
which have been discounted with him. 

Some Economy Needed 

An insurance company, when just start- 
ing, is not unlike any other commercial 
venture. The same careful, conservative, 
business-like management must be admin- 
istered, in addition to the particular sci- 
entific, actuarial care it requires. 

do not mean to compare the business 
of insurance, especially life insurance, 
with mercantile enterprises; yet there are 
certain fundamental principles underlying 
the origin and successful operation of all 
social and economic institutions. The 
Same economic problems which face your 
grocer must be met, in principle at least, 
by the president or manager of your life 
insurance company. The same character 
of frugality must be practiced by any in- 
surance company—especially in its in- 
cipiency, when its success is all in the 
future—as is commonly employed by any 
successful commercial venture. 

There is room in the growing west for 

the organization of other insurance insti- 
tutions, if founded on a proper basis, and 
it is hoped that by applying the “Blue 
Sky” remedy, promotion expenses may be 
so limited, and the whole proposition of 
romotion of new companies so standard- 
zed and aatoguarses, that investors may, 
in time, realize fair returns and insur- 
ance companies so conducted that they 
will furnish real indemnity to their con- 
stituency, and merit the respect and confi- 
dence of the public. 





WERE THEY COMING OR GOING? 

One evening this week, at the depot 
eight life insurance agents were counted 
at a given minute, and all had been work- 
ing his line that day in Keosauqua. Keo- 
Sauqua seems to be a fertile field in the 
insurance line.—Keosauqua, Ia., Indepen- 


The 
been 


We 
an 


Old Style General 


Experience is a Good Teacher 


history of the life insurance business proves that the permanently successful agencies have NOT 
built up on large first year commissions with salaries and advances against renewals. 


THEY HAVE BEEN BUILT ON 
Continuous and Non Forfeitable Renewals 


are anxious to talk with men who already have records for successful work. To such we will give 
t’s Contract that zs a sure enough contract—one we cannot cancel 


arbitrarily. First look up the record of the LINCOLN LIFE. Then if you think the New York Insurance Press was right 


when it said ‘‘The Lincoln Life is in the 


ARTHUR F. HALL 
1st Vice-Pres. and Gen. Mgr. 


hands of men who know how,” 


La Ge 


FORT WAYNE, INDIANA 


write (confidentially if you desire) for our proposition. 


WALTER T. SHEPARD 
3rd Vice-Pres. and Mgr. Agencies 














Our plan is a boon to the General 


The Columbus HM 











Writes—Life, Health, Accident 


JUNIQUE AGENTS’ CONTRACTS 
BRIEF, EXPLICIT, SAFE, LIBERAL, VESTED RENEWALS 
YOU NEVER SAW ONE LIKE IT 


Agents 


THE SMALL PRODUCER gets the only square deal ever offered him 


Ohio, Michigan, West Virginia and Kentucky Agents who are alive to op- 
portunities will write for a sample copy 


utual Life 





“| 
Entering New States 
after 
Five Years’ 
Successful Operation 
in Ohio 





Jusurance Company 


COLUMBUS, O. 

















SILLS VISITS DETROIT 


ATTENDS BIG LOCAL MEETING 





President of National Association 
Speaks on Publicity Move—Mem- 
bership Passes Hundred Mark 





Twenty-three new members were 
elected and twent -two more applica- 
tions for membership were received by 
the Detroit Life Underwriters Associa- 
tion at its meeting and banquet at the 
Pontchartrain hotel Monday night. 
The latter will bring the membership 
above the hundred mark. which Presi- 
dent H. Wibert Spence, manager of 
the Mutual Life, has been aiming at 
for the last three months. The exact 
figures are 103. 

Attracted by the excellence of the 
program, Neil D. Sills and James V. 
Barry being the headliners, almost the 
entire membership of the association 
was present, and in addition about fifty 
of the Michigan agents of the Mutual 
Life, who were holding their annual 
meeting in the city and attended as per- 
sonal guests of Presidence Spence. 
Some of them are nonresident members 
of the association. 

Mr. Spence presided as toastmaster. 
Mr. Sills in his address spoke in part 
as follows: 

Next Convention a Great One 

The object of the National Association 
of Life Underwriters is to advance the 
best interest of the cause of true life in- 
surance. The National organization is now 
in its twenty-fourth year, and is made 
up of seventy local associations in the 
United States and thirty-five in Canada, 
and has thousands of members. The gain 
in membership last year was 23 percent, 
but figures can hardly measure the in- 
crease in beneficial influence. The next 
annual convention of the national body 
will be held in Atlantic City in Septem- 
ber. It is evident now that this conven- 
tion will be by far the largest we ever 
have had, and the program is going to 
be full from start to finish of valuable 
information for the field men. 

Movement for Nonpartisan Publicity 

The National Association of Life Un- 
derwriters, at the annual convention last 
October, passed a resolution on publicity, 
education and conservation. This is the 
most important forward step taken in 
years. The object is to get all of the 
life companies to participate in a non- 
partisan campaign of publicity and make 
the advertisements of a constructive, edu- 
cational nature. Forty of the best uni- 
versities of this country are now teach- 
ing insurance, and a great work along 
this line is being done by the local asso- 
ciations. Some of the members of the 
Cleveland association gave a course of 
lectures on life insurance last year be- 
fore the students of the Western Reserve 
University. In November the secretary of 
the Rochester association delivered two 
lectures on life insurance before the 
students of Rochester University. Three 
of the members of the Syracuse associa- 
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INSURANCE COMPANY iowa 


legal reserve company organized under 
deposit law. It has just gotten outa set 


of modern and liberal policies that appeal to the public. 
Choice territory in Iowa is now open and direct contracts 
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Gain in Cash Assets, 
1911, over 25 Per Cent. 


Life Association 


Home Office. MONMOUTH, ILL. 
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Pension Mutual Life Insurance Co. 
Pension Life Bldg, 
1901 Fifth Ave. PITTSBURGH, PA. 





3 GOOD POLICIES 


1—19 Pay-Premium Saving Policy 
2—Whole Life, Premium Reduction Policy 
3—Paid-Up Addition—20 Pay Life Policy 


As well as all other regular forms 


Central States Life 


ST. LOUIS, MO. 


Capital $300,000 Deposited with State 
1300 Stockholders Sworn to Boost 


HOWARD C. BOONE 


J. A. MeVOY, 
President Becretary 
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ADVANCEMENT 


Awaits men who connect with us and show that they can 


DO THINGS 


We have just closed a splendid year and we want 


YOU 


a producer. 


Communicate with Arthur O. Main, Gen’l Mgr. of Agencies 
The Commercial Life Ins. Co., Indianapolis, Ind. 
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tion now are preparing a course of lec- 
tures to be delivered before the students 
of Syracuse University. A life insurance 
man of Denver is now delivering a course 
of lectures before the students of the 
University of Denver. Many other asso- 
ciations have plans about completed for 
similar work. The superintendent of the 
public schools of Richmond has arranged 
to have four of the life men of that city 
deliver some lectures on life insurance 
before the students of the high school. 
The same thing is being done in Harris- 


burg, Pa. 
String Good for Kite 


Insurance today reaches and touches 
mearly every home. If the business and 
laboring men knew more about the old 
line life insurance, they would carry more 
and leave their families in much better 


As a boy I was very fond of flying 
a kite, and I imagined sometimes that I 
could almost hear the kite, when it got 
far up in the air, say, “If you wouldn’t 
hold me down by this string I could go 
up higher and higher and soar around and 
have a good time.” But a gust of wind 
once came and broke the string that was 
holding the kite and in a few minutes 
the kite came tumbling to the earth and 
was dashed to pieces at my feet. So it 
is with us in our insurance profession. 
The very things that are holding us 
down, as we think, are the things that 
are keeping us up. 

I feel sorry for the crooked man, and 
often think how far up he might reach 
if he were only straight. We have the 
greatest business in the world. Why not 
prove to be the greatest men? The in- 
surance man has unquestionably grown 
with the great business he represents, for 
the strongest men in business life today 
in each community are to be found among 
the general agents, managers and agents 
of life insurance companies. 

Every insurance man is now directly 
or indirectly reaping the benefits of the 
-association’s good work. The local asso- 
eiations have developed a friendly and 
cooperative feeling among the field men 
and have helped to elevate the business 
to a profession. The best insurance men 
‘of the community are members of the as- 
sociation of life underwriters. 


James V. Barry, assistant secretary 
of the Metropolitan Life, followed Mr. 
Sills and the third notable speaker was 
Norval A. Hawkins, commercial mana- 
ger of the Ford Motor Company, who 
gave an instructive talk on business or- 
ganization. 

At noon President Spence enter- 
tained President Sills and Mr. Barry 
and the executive committee of the as- 
ee at luncheon at the Fellowcraft 
club. 





SILLS VISITED CINCINNATI 


President of the National Life Under- 
writers Association Tells What 
Is Being Accomplished 








Cincinnati life men are coming to 
‘look forward to “ladies night” as one 
of the most pleasurable events on the 
year’s program. President Neil D. Sills 
of the National association was the 
chief speaker at the January meeting 
of the Cincinnati_association, Tuesday 
night. James V. Barry, assistant secre- 
tary of the Metropolitan, City Solicitor 
Allen Bettman and J. L. Shuff, of the 
Union Central were the other speakers 
‘on the program. 


A rather elaborate program was pre- 
pared in honor of the ladies. The even- 
ing began with a reception, which was 
followed by the banquet. Mrs. Rendigs 
was the soloist. 

No one has ever succeeded in reporting 
a speech of Mr. Barry's. The stories 
come too fast. “Jack” Shuff can also tell 
a few, and the two of them kept things 
evened up. 

President Sills spoke of the work of 
the National association, laying particular 
stress on the subject of life insurance 
publicity. He told of the work being done 
in some of the other cities of the coun- 
try, the introduction of courses of in- 
surance in the universities and high 
schools, and newspaper education of the 
public on life insurance subjects. In sev- 
eral cities local life men are preparing 
courses of lectures to be delivered before 
the high school students. President Sills 
pointed out that in educating the chil- 
dren, the educational matter is reaching 
the bosom of the family, and the topics 
talked on before the children are dis- 
cussed around the fireside. He also 
pointed out that the business men of the 
city would be effected favorably by the 
fact that the agents of the city are able 
to deliver lectures upon their subject. 

Mr. Bettman spoke very interestingly 
of the health conditions in Cincinnati, 
which are acknowledged as not of the 
best. He told of the campaign for better 
housing conditions and a general raisin 
of the standard of living in the congested 
districts. 

In spite of a disagreeable rain, the ban- 
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@ Although less than two years old, the business written by the DETROIT LIFE will exceed 

Five Millions before January 1, 1913. 4 If you can write life insurance, and can show us that 

you have made good, we can offer you an unsurpassed 

chigan. This contract will include li 
sions, together with office and traveling expenses. If you are ambitious, here is the place for you. 

A POINTER—Only about 10% of the insurable population of Michigan carry Old Line Insurance. Write to me. 


Correspondence held strictly confidential. 


DETROIT LIFE INSURANCE COMPANY 


REAL HELP FOR THE AGENT 


WE have just placed a contract for advertising that will reach one out of every 

three farmers in Ohio, the most prosperous State in the Union. Direct leads 
will be secured for agents to develop. All your time can be devoted to closing business. 
We can use a few more live men—real producers—in this work. 


The Toledo Life Insurance Co. 


601-619 Nicholas Bldg., TOLEDO, OHIO 


Force of the Detroit Life at Once 


cy contract covering some of 
first year and renewal commis- 


M. E O'BRIEN, President 











quet and meeting were well attended, 
about seventy being present. President 
Williams of the Western & Southern, 
President Jesse Clark and Vice-President 
Marshall of the Union Central attended 
the meeting. 





Sills Visits Grand Rapids 

The Grand Rapids Association of 
Life Underwriters held a dinner meet- 
ing Jan. 4 at the Peninsular club, the 
speakers being President N. D. Sills 
of the National association; J. V. 
Barry, former commissioner of insur- 
ance in Michigan, and H. W. Spence, 
president of the Detroit association. 

The following new members were 
admitted at the meeting: Frank G. 
Dean, A. H. Meinke, W. H. Visner, B. 
H. Banninga, A. C. Anderson, John 
Jacobs, C. Ten Broek, R. W. Hallett, 
R. D. Wilson, J. R. Rankle, Thomas 
Gray and W. A. Watts of Grand 
Rapids; C. D. McGibeny of Kalamazoo, 
John S. Vander Loan of Muskegon 
and C. C. Otis of Cadillac. 





Pickell Entertains Agents 


The annual banquet of the Michigan 
agents of the Massachusetts Mutual 
Life was held at the Cadillac hotel, De- 
troit, Monday evening. The guests of 
honor were President William W. Mc- 
Clench and Vice-President William H. 
Sargeant of the company. Charles W. 
Pickell, manager at Detroit, was the 
host and toastmaster. 





Has an Antitwisting Law 

For the purpose of preventing “mis- 
representation, twisting, and embezzle- 
ment,” by insurance companies or 
agents in Oklahoma, Commissioner P. 
A. Ballard has prepared a bill which 
he will have presented to the legisla- 
ture and ask that it be made a law in 
that state. 





Great Southern’s Business 
The Great Southern Life of Houston, 
Texas, reports $6,797,203 for new paid- 
for business last year, and the amount 
of insurance in force at $14,828,826. 





Amicable Life’s Year 
The Amicable Life of Waco, Tex., 
reports new paid for business amount- 
ing to $9,015,955 last year. This gives 
it $12,674,411 in force. Its assets are 
$1,369,389. The company began busi- 





ness in April, 1910. 








There Is Only One Thing Ails Grow Up and 


Flourish With Us 


THE MISSOURI STATE 
LIFE INSURANCE CO. 
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27 Millions in 1910 
15 Millions in 1906 


4 Millions in 1902 GROWING PAINS! 

















YOU Mr. Life Insurance Man— 
a =6—r WAKE _—(UP 


@ Write a Live Wire Contract.  Incontest- 
able after two years. Total permanent dis- 
ability for either sickness or accident. 


A MODERATE PRICED PROTECTION ON THE RESERVE FUND PLAN 
Good Agency Contracts for Producers 


Merchants’ Life Association, Burlington, Iowa 
OVER ONE MILLION ASSETS 























THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in 
this country (not doing business in New York), wishes to 
contract with live General Agents in the following states: 

Arkansas, Colorado, Indiana, Iowa, Illinois, Kansas, 
Michigan, Minnesota, Missouri, Nebraska, Ohio and 
Oklahoma. 

Liberal contracts to the right men. Address 177=Q, 
care THE WESTERN UNDERWRITER. 
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CLOSES BIG GROUP POLICY 
PROCTER & GAMBLE CONTRACT 





Well Known Soap Concern of Cincin- 
nati Insure Employes to the 
Amount of $2,000,000 





The second largest group life insur- 
ance policy was written in Cincinnati 
last week by the Equitable Life of New 
York through Special Agent Isidor 
Rauh on the employes of the Procter 
& Gamble Company, manufacturers of 
“Ivory Soap.” The plan provides for 
insurance for every employe of the 
company and automatically covers new 
‘ employes. ls 

The principal cost of the line is borne 
by the company and the cost to the 
employe amounts to about the compen- 
sation for ten minutes of his time each 
week. The insurance already asranene 
for amounts to something more than 
$2,000,000, which will probably be in- 
creased from time to time. _ 

This is the third group insurance 
policy placed in Cincinnati within the 
past month, the others covering the 
employees of the Mabley & Carew 
Company and the Globe-Wernicke 
Company. 

Suicide Clause Been Eliminated 

The group insurance department is 
under the special charge of Henry L. 
Rosenfeld, assistant to the president, 
and W. J. Graham, at the home office. 
One interesting feature regarding the 
Equitable group policy is that the sui- 
cide clause is eliminated. This action 
was taken on account of an experience 
in connection with a group policy of 
Montgomery Ward & Co. of Chicago. 
A man who had been in the employ of 
the company for twenty-five years com- 
mitted suicide and although the policy 
contained the regular suicide clause the 
policy was paid, as it was felt that it 
should have been paid because it had 
not been applied for voluntarily. In 
the policies now issued the suicide 
clause is omitted. 

Highly Business 

Group insurance is a highly specialized 
business. 

Only agents who have been specially 
posted are permitted to solicit it. Many 
applications are turned down. A concern 
which has a record for strikes and labor 
troubles is not usually eligible. Certain 
classes ef industries are prohibited. A 
concern which shows an inclination to 
quibble and contest technical points would 
not be considered. Neither would insur- 
ance be solicited from a concern which 
might not be expected to act in entire 
good faith with the company and manipu- 
late the policy in such a way as possibly 
to work a selection against the company. 
Business houses of doubtful financial re- 
sponsibility would probably be barred. In 


_ force. 





short, these policies are issued onl 
the most careful individual study 
selection. 
When Employe Leaves Concern 

The question whether a policy may be 
continued after an employe has left the 
concern will naturally be asked. The an- 
swer is that it will not be if he takes 
service with another concern, but it may 
be continued should the concern for any 
reason wish it. In case of permanent re- 
retirement through old age or disability 
the policy will .quite likely be kept in 
In the nature of the case the 
insurance company can afford to solicit 
such policies only from concerns of the 
highest caliber, as virtually its only con- 
trol is in the matter of apportioning divi- 
dends. Both the company and the agent 
presenting it must be specially equipped 
by study and investigation to prevent 
abuse of the group insurance plan. 


Equitable of Iowa Meeting 

Officers, field superintendents and 
general agents of the Equitable Life 
of Iowa will meet at the home office in 
Des Moines Thursday and Friday of 
this week. Organization work will be 
the subject under discussion. This 
meeting will have special interest to all 
as it is the first since J. C. Cummings 
became president and since H. S. Nol- 
len came to the company. It is expect- 
ed that the company will this year take 
a number of progressive steps. 


after 
and 


Scruby Joins Team 


Horace E. Scruby, former guard on 
the University of Chicago football 
team, member of the “second All- 
American team,” and shot putter of 
note, has left his athletic ways to join 
the Majestic agency of the [Illinois 
Life in Chicago. He will endeavor to 
capitalize his name, acquaintanceship 
and football training in the chase of ap- 
plications. 

The same agency has also secured 
James W. Edmunds, who was formerly 
an agent in London, Eng. for the Scot- 
tish Equitable Life. Of late years Mr. 
Edmunds has been a construction engi- 
neer with D. H. Burnham & Co., Chi- 
cago architects, and now desires to 
have work that will not necessitate 
travel. 





Columbus Election Held 


Neil D. Sills, president of the Na- 
tional Life Underwriters’ Association, 
was the guest of honor at the second 
annual meeting of the Life Underwrit- 
ers’ Association of Columbus held at 
5 p. m. Wednesday in the Chittenden 
hotel. Officers for the ensuing year 
were elected and a banquet followed. 
The executive committee recommended 
the adoption of this amendment to the 
by-laws: “The annual dues of each 
resident member of the association 
shall be $5, payable semi-annually in 
advance on Jan. 1 and July 1 each year; 














Capital - - - $449,000 








fag only Company in the United States Writ- 
ing Regular Life, Monthly Payment Life 
and Monthly Payment Health and Accident. 


Your Time Is Your Capital 


You Lose No Time When You Work For 
THE 


Ohio National Life 


OF CINCINNATI 


The Third Largest and Strongest Company in Ohio 


OHIO IS GOOD ENOUGH FOR US 
Important Districts in Ohio Still Open 


| WRITING A STEADY, CONSERVATIVE BUSINESS 


Net Surplus - $214,000 




















INCORPORATED AS A STOCK COMPANY BY THE STATE OF ILLINOIS 


Capital Stook #62826,000 





Home Office Building, Cass and Ohio Stréets 
CHICAGO, U.S. A. 





The only Life Insurance Company that invests the full reserve 
from premiums, in the states where business is written. 


Issues all forms of non-participating life policies. 





Union Life Insurance Go. 
OF CHICAGO 
HOME OFFICE 


1220 Stock Exchange Building 


S. W. Cormer La Salle and Washinéton Streets 


Live Men of Ability cam secure the best contracts offered by an) 
sound, conservative company to men who can deliver the goods. 


& For GENERAL AGENCY Address, THE HOME OFFICE 


STOCK SALESMEN 


Million Dollar Illinois Company 


Business Men and Bankers Endorsement 
High Grade Producers—territory ready 
The most attractive proposition today 


MERCHANTS NATIONAL FIRE INSURANCE CO. 
1001 National Life Bidg., CHICAGO 


Can You Write Life Insurance— 
Can You Write Accident and Health Insurance— 
Can You Write Monthly Life, Accident and Health Insurance— 


if the forms of contract are up-to-date and issued by a progressive 
Company with the Management behind the Agent? 











If so, write the PHILADELPHIA LIFE, North American Bldg., today. 
STOCK SALESMEN to assist in placing the $1,000,000 capital stock of 


The Marquette National Fire Insurance Company 
throughout the United States. Leads furnished. 


E. W. ZINSER, General Field Manager, Peoples Gas Building, CHICAGO 


HOME COMPANY FOR HOME PEOPLE 


Backed by men of character, business ability and wealth, with low administration expenses and a high 
- < —_—_ from investments, the security behind the policy contracts is given increased and unusual 


CAPITAL $250,000. STATE DEPOSIT $100,000 
STRAIGHT PROPOSITION TO PRESENT—NO ESTIMATES 


FIRST NATIONAL LIFE 


And Accident Insurance Company 
PIERRE, SO. DAKOTA 


Mr. Insurance Producer! ! 
We Can Appreciate You! ! 














We Have a Company for the Agent. 
Salable, Attractive Policies. 


MAJESTIC LIFE ASSURANCE COMPANY 


INDIANAPOLIS, IND. 


Every Officer of the Company is an Insurance 
Producer and had Years of Experience in the Field. 





Address the Company 








ponent 


10 


THE WESTERN 


UNDERWRITER. January 9, 1913. 








and for nonresident members the dues 
shall be $2 per annum, payable in ad- 
vance on Jan. 1.” 


LETTER ON TENNESSEE LIFE 
Former Assistant Secretary Addresses 


Stockholders on Condition of Com- 
pany and Management Expenses 











I. F. Archer, former assistant secre- 
tary of the Tennessee Life, whose res- 
ignation took effect Dec. 31, has ad- 
dressed a letter to stockholders in re- 
gard to the financial standing of the 
company and the proposition for merg- 
ing it with another company. In the 
letter he states that the cash receipts 
of the company from all sources since 
the beginning of organization were 
$512,333, from the following sources: 
Capital stock at par, $184,700; premium 
on stock, $85,664; interest on loans, 
$37,267; premiums, $204,712. 

Disbursements are given as follows: 
Death claims paid, $24,000; commissions 
for selling stock, oot, 736; commissions on 
life business, $80,0 These items, to- 

gether with the ne stock at par and 
reserve at $67,000 make a total of $383,- 
467, and except for management expenses 
would leave a balance of $128,866. Instead 
of having a balance above capital and re- 
serve, however, the company, it is stated, 
is impaired to the extent of $37,000. 
Added to the balance stated, this gives a 
cost of management of $165, 866 tor four 
years, or $41,467 a year. 

The letter asserts this is double the 
amount necessary to have put on $6,000,- 
000 of good business, whereas the com- 
pany has only $2,500,000 in force. It is 
asserted the company has only five pro- 
ducing agents. 

The removal of the president is urged 
and the stockholders are warned that if 
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CONSULTING 
ACTUARY 


Hume Building 
INDIANAPOLIS, IND. 





_ F. CAMPBELL 


CONSULTING 
ACTUARY 


856 Peoples Gas Building 
Telephone Randolph 1530 


CHICAGO, FLL. 


_ 3. HAIGHT 


Consulting 
Actuary 


Hume Biddg. 
INDIANAPOLIS 


J. McCOMB 
@ Ex-Insurance Commissioner of Oklahoma 
ATTORNEY AND COUNSELOR 
ACTUARY 
Colcord Buil 
OKLAHOMA CITY 
The Law of Insurance A Specialty 


a. H. NITCHIE 


1219 Association Building 
Telephone 19 S. La Sallie St. 
Central 739 CHICAGO 


qgece J. PORTER 


CONSULTING 
ACTUARY 


INSURANCE ACCOUNTANT 
(Ordinary and Industrial) 
2433 Glenwood Avenue 


TOLEDO, OIO 


Consulting Actuary 


A well known actuary (officer of a Life In- 
surance Company) can give oo yrenn 
Services to two Companies which desire 
close, personal relations on lines similar to 
See Se srentas hoese alien athuary. 
Authoritative Advice on ents for 
Home Office Efficiency, on the System of 

Accounts, on Insurance Practicein Gon- 


gral and on the more usual duties of tie 
Actuary. Address &M, care The Western Underwriter 




















it is decided to consolidate with another 
company, the deal should be made with 
one of sound financial standing and not 
with one in yen worse condition than the 
Tennessee Life. 

Propositions for the merging of the 
Tennessee Life with other companies have 
been made in several quarters and will 
be considered by the stockholders late 
this month. It is said the Volunteer State 
of Chattanooga, Independent of Nashville 
and the International of St. Louis have 
all made offers. President Massey Wil- 
son of the International was in Nashville 
last week and stated that he had offered 
better than an even exchange of stock. 





Good Fellowship the Keynote 

Good fellowship was the keynote at 
the annual meeting of the Life Under- 
writers’ Association of Nebraska, held 
Saturday evening last at dinner at the 
Paxton hotel in Omaha, a series of in- 
formal speeches and kindly acts taking 
the place of a regular program. 

Officers elected for 1913 are Gerdon 
W. Noble, of the New England Mu- 
tual, president; Tom S. Kelly, of the 
Travelers, vice-president; Charles N. 
Anderson, Germania, secretary; Fred 
B. Dale, Aetna, treasurer. The new 
executive committee consists of Charles 
E, Ady, National, chairman; Charles 
Z. Gould, Penn Mutual; Bascom H. 
Robison, Bankers’ Reserve; Franklin 
Mann, Northwestern Mutual, and 
George T. Blandford, Mutual Benefit. 

One of the unique events of the 
evening was the election to member- 
ship of the five principal officers of the 
Bankers’ Reserve Life of Omaha, they 
being President Bascom H. Robison, 
Vice-President Robert L. Robison, Sec- 
retary Ray Wagner, Treasurer 
Walter G. Preston and Superintendent 
of Agencies John A. Dempster. 

Short and informal talks were given 
by Bascom H. Robison, Franklin 
Mann, John Steel, Gerdon W. Noble, 
Charles E. Ady, Charles Z. Gould and 
several other members. 





Gets Better Quarters 

Charles S. Shaw, Chicago manager 
for the United States Life of New 
York, will remove from 1314 First Na- 
tional Bank building to rooms 419-20 in 
the new Westminster building, as soon 
as the offices in the latter structure 
are finished. Since Mr. Shaw took 
charge he has led nearly every month 
all other offices in the western depart- 
ment which extends from the Alle- 
ghenies to the Rockies. 





Illinois Life Agents to Meet 


The agents of the Illinois Life in its 
home state who have qualified on 1912 
business, will hold a meeting in Chi- 
cago Friday and a banquet will be 
given in the evening. The company has 
for some years made a careful cultiva- 
tion of Illinois and has a splendid 
agency force. 





Bokums Go to State Mutual 

Norris H. and R. D. Bokum, Jr., sons 
of the late R. D. Bokum, general agent 
of the Mutual Benefit Life, who have 
been with General Agent George Pick 
since the death of their father, have 
gone with Everts Wrenn’s agency of 
the State Mutual Life of Massachusetts 
in Chicago. 





Pavey is Chicago Manager 

President Hamilton of the Federal 
Life announces the promotion of E. 
M. Pavey, for several years one of the 
agency superintendents of the company, 
to be city manager of Chicago with 
offices at the home office of the com- 
pany. 





Held Conference on Rebates 


Another conference with life insur- 
ance men was held in Louisville last 
week by Commissioner Matt C. Clay 
of Kentucky. The purpose of the con- 
ference was to discuss the alleged re- 
bating which was reported to be going 
on in the city last month. It is said 
that the Kentucky state laws would 
permit the assured who accepted a re- 
bate of his premium to be prosecuted, 
as well as the agent, and while this 





“American Central Life Insurance Company 
INDIANAPOLIS 


Indiana’s Oldest and Largest Non-Participating Company 
Established 1899. 


INSURANCE IN FORCE 
OVER THIRTY MILLIONS 


OVER TEN MILLIONS WRITTEN 
DURING 1911 


For an Agency Connection with this PROGRESSIVE COMPANY 
Address HERBERT M. WOOLLEN, Vice-President 














FOUR STATES LIFE 


THE QUESTION OF THE DAY 











life insurance is not so much the age and size of the company, 
but the POLICY CONTRACT, the NET COST and LIBERAL 
CONDITIONS. 


WE HAVE THEM ALL. 


IN NEED OF EFFICIENT FIELD MEN. ADDRESS HOME OFFICE. 
TEXARKANA, : 2 > ARK, 


GERMAN-AMERICAN LIFE INSURANCE COMPANY 


OMAHA 


THE PROGRESSIVE LIFE COMPANY OF THE WEST 
Are you a winner? 
If you can and will make good, we can place you in productive territo: 
Address the Home Office. 


THE PEORIA LIFE INSURANCE COMPANY 


Peoria, Illinois 
A Growing Western Legal Reserve Stock Company 


We are developing new territory all the time and have 
excellent opportunities for salesmen. We train and de- 
velop our men and make them make money. We have 
good contracts to offer now in Iowa, Illinois and Kansas. 


























The Guaranty Life Insurance Co. 


DAVENPORT, IOWA 


ie Special Coupon—20-payment and 
Life, Health, Accident 20-year End. policies. 


GOOD AGENTS WANTED 


We Are Now in Our 
Magnificent New Building 


We have the most liberal policy contracts with every ap- 
proved selling feature, including double indemnity if death 
results from an accident, and total disability clause that is 
simple, plain and broad. A company that has in its fifth 
yor more than $1,000,000.00 in assets and will this year 
ead every other old line, legal reserve life insurance com- 
pany in its Home City. Good reliable agents that want a 
clean proposition are requested to write today for territory. 


JAMES R. DUFFIN, Pres’t GEORGE G. SUMMERS, Secy 


INTER-SOUTHERN LIFE !NSURANGE 
LOUISVILLE, KY. 
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will probably not be done, it will assist 
in securing evidence regarding the mat- 
ter to be uncovered, 





WOMEN’S AGENCY MAKES GOOD 


Exceeds Its 1912 Allotment—One 
Woman Gets Three Prizes—Cupid 
Competes With Manager 








The women’s department of the 
Equitable Life of New York at Chicago 
more than made good on its 1912 allot- 
ment of $250,000. The total paid for 
business was $266,140. Miss Edna P. 
Strohm was the largest single producer 
and Mrs. Millie K. Alexander was a 
close second. During the last six weeks 
prizes were offered for the one produc- 
ing the largest amount of business, for 
the one producing the largest amount 
of premiums and the one securing the 
largest number of applications. Mrs. 
Alexander won all three honors and 
was given silverware. 

Miss Ada C. Sweet, manager, and 
Miss Sara Frances Jones, associate 
manager, are looking for a much larger 
production this year. A great deal of 
the time of 1912 was spent in organ- 
izing and drilling the recruits and weed- 
ing out material. Now the agency has 
six real producers. 

Miss Sweet has discovered that as a 
manager she has some competition that 
men in similar positions do not have. 
And it is competition which no one 
cares to go against. It can’t be met. It 
is that furnished by Dan Cupid and he 
constantly threatens to decimate the 
ranks. 





Mutual Men Gather 


Perhaps the most interesting session 
of the half hundred Michigan agents of 
the Mutual Life, who held their annual 
meeting at Detroit Monday and Tues- 
day, was the one which took place 
Tuesday afternoon, when the agents all 
arrived ahead of the boss and were se- 
dately grouped around an ominous 
looking, bulky object in the center of 
the room, when he showed up. Before 
Manager Spence could retreat they 
closed in on him and presented him 
with the aforesaid bulk thing, in honor 
of the million dollars a month goal 
just reached. 

It was a wardrobe trunk, with hang- 
ers for an even dozen suits and com- 
partments for collars, ties and other 
needfuls—but Mr. Spence looked in 
vain for one suitable for applications. 
The business sessions of the Mutual 
Life men occupied two full days and 
closed with a banquet at the Pontchar- 
hte at which Manager Spence was 

ost. 





American Bankers’ Convention 

The American Bankers of Chicago 
will hold its agency convention at the 
home office the week of Jan. 20. A 
program of music will be given Wednes- 
day evening of that week at the Vir- 
ginia Hotel and a banquet will be 
served the following evening. 


MICHIGAN 
STATE LIFE 


Detroit 





Frederic Apps, - President 


Salary and Commission 
to personal producers in 
Ohioand Michigan. Renewals. 


Address 
HOWARD C. WADE 











Western Life Companies 





Report of Their Activities and 
Progress 











Bankers Reserve Life, Freeport, Il.— 
The association will have a meeting of 
its Illinois agents in Decatur, Ill., on Jan. 
24. <A suitable program is being prepared 
and there will be talks by the various 
representatives present. A permanent or- 
ganization of agents will be effected. The 
association has just closed the most suc- 
cessful year of its history and the out- 
look for 1913 is especially bright. 

* - * 


Lafayette Life—The company has just 
closed the most successful year in its 
history. The following is a brief report: 
Received applications.......... $2,684,811 
Issued business 
Paid-for business 
Business in force Dec. 31, 1912. 
Net gain over Dec. 31, 1911 


states: 
Missouri, Arkansas, Nebraska, 
Michigan and Kentucky. It contemplates 
opening up Illinois and Ohio during the 
year. 


2 - * 

Indianapolis Life—The company issued 
$2,000,000 last year and has $5,750,009 in 
force, a gain of $1,300,000. Its death 
losses were 20 percent of the expected. 
It may apply for admission to Ohio. 


Register lLife-Annuity, Ia.—Its 
business last year was $1,700,900. 


Northwestern WNational Life—Its ap- 
proximate new business on a paid-for ba- 
sis for the year 1912 was about $7,900,000. 
It is making an increase in dividend scale 
for 1913 of 25 percent, | 


new 


Meridian Life, Ind.—It wrote approxi- 
mately A 903,060" for paid-for business 
during 1 The year has been a very 
satisfactory’ one from all standpoints, 3 
the beginning for 1913 looks very bright 
It expects to increase its business some- 
what, but without increasing its field. 


Qld Colo one tbs com- 
a paid "fer tne shearly $2,500,000 of ne 
usiness in 1912 and at six o'clock on the 
last day of the ¥ had but nine policies 
outstanding. ith the advantage of a 
‘substantial surplus, created by the recent 
reduction in stock, the company expects 
to materially better its record in 1913. The 
stock which was originally sold at $12.50 
now stands the holders about $17.50 a 
sis 0D and has a book value of more than 


= . s 
cen Life, Salt Lake City—Its new 
usiness for 1912 will be approximately 
$3. 100,000. It is at present negotiating for 
entering Texas and Oregon. 


od 7” 

G tee Fund Life, Omaha—This as- 
sociation had its most prosperous year 
in 1912. Applications were received for 
$20,486,000 of new business of which 

:794,000 was received in December. 
The best record during the final month 
was made by M. Robertson of Iowa 
who wrote $94,000. 
The losses during 1219 were small, being 
but $3.70 for each $1,000 at risk 

The assets now amount to i, 030,965. 
Of this amount $837,096 belongs to the 
reserve fund, $179,417 to the mortuary 
fund and $14,452 ~ fhe expense .fund. 


Commercial Life, a 
ing the seepanate business last year 
Arthur O. Main, general manager of agen- 
cies, says: “The Commercial Life began 
1912 with a very small agency force but 
we have been successful in building a 
splendid agency during the past year and 
the amount of business written was about 
$1,000,000. Of course, this does not sound 
big to any one not knowing the circum- 
stances, but considering the fact that we 
had nothing to begin with at the be- 
ginning of 1912 we feel that with such a 
splendid force we can write as much busi- 
ness as we care to write during 1913. I 
wish to state that the business written 
during 1912 is all written for 100 cents 
on the dollar and for the most part cash 
with the application.” 

- - 


Reserve Loan Life—It received during 
the year applications for $9,645,470. The 
policies issued amounted to $8,283,413. 
This is an increase over issued business 
in 1911 of $813, 999. 


Mid-Continent Oxkla.—It 
statement shows —— $379,550, vcapital 
$279,125, not surplus $38,287, new busi- 
ness $1,775,924, premiums $55, 914, total 
geome $964 653, total disbursements $117,- 


> 7 * 

Columbus Mutual Life, 0.—Its new an- 
nual statement shows life premiums $126,- 
124, accident premiums $55,960, total in- 
come $207,383, excess over disbursements 
$74,975, assets $306,119, capital $118,100, 
net surplus $55,193, ingurance in force 
$3,519,134, reserve. $124,7: 


Western ee Life—The new state- 
ment shows assets $1,037,373, capital 


$200,000, net surplus $145,745, new _busi- 





Superintendent of Agencies 





ness $4,912,774, amount in force $15,123,- 


Come to Us 





and renewal. 





We want some hustlers to work in some 
of the best territory in the Middle West. 


WE HAVE POLICIES THAT SELL 


Attractive commissions both first year 
If you are going to make 
a change get in touch with us at once. 


MERIDIAN LIFE 


INSURANCE COMPANY *: Indianapolis, Ind. 
































A GENERAL AGENCY 











is open in the 





STATE OF ILLINOIS 


For one of the best Old Line Companies in America 
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No long sermon 
is needed 


More than two million of them 


ness day. 





to prove the stability of our Policies. INSURANCE 


force—hundreds more written every busi- 











@ Wisconsin ranks high as a 
wealth producing state. Yet 
there are fewer life companies 
operating in Wisconsin than in 
any Northern state. 


@ Men who are doing moder- 
ately well elsewhere should be 
able to do vastly better in an 
almost unoccupied field. 


q Operating in Wisconsin only. 


nsurance 
Home Office, Madison, Wis. 


WILL BUY: 


U.S. Annuity & Life 

Am. Bankers Ins. Co. 

Am. Life of Illinois 

Central Life of Ilinois 
National Fidelity & Casualty 


WILL SELL: 


Detroit Nat’l Fire 
Central Nat’l Fire 


DUDLEY A. TYNG & CO. 
Ground Floor, 29 S. La Salle Street 





CHICAGO 





W. D. WYMAN 
President 





LIBERAL CONTRACTS TO 
PRODUCTIVE AGENTS 


If unattached and interested, please fill out the 
blank below and mail this to address given and a 
proposition for an agency, if in authorized terri- 
tory, will be submitted. 


W. S. WELD STATE EXPERIENCE 
GE can prennvecoetvouvesmecion 
Agencies REFERENCES... 








Scranton Life 








NEW POLICIES 


NEW RENEWAL CONTRACT 
Both Worthy An Inquiry 


SCRANTON, PENNA. 


Insurance Co. 
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883, premiums $461,679, total income 
$519,219, total disbursements $326,156. 


Michigan State SLife—It finished its 
fifth year of business Dec. 31, with total 
insurance in force of $9,234,416. In 1912, 
$3,590,809 was written. In that 


he total assets are $667,016.61, 
and the surplus $255,699.45. 


Southern National Life, Louisville—The 
annual meeting of the company will be 
held Jan. 21, when it is expected definite 
decision on the project to erect a twenty- 
five-story office building at Fourth and 
Market streets in Louisville, will be made. 
The site upon which it is proposed to 
erect the building has been purchased. 
The Southern National Life wrote about 
$4,000,000 of business in 1912, the largest 
volume ever recorded by the company. 
Most of this, it is stated, was written in 
Kentucky and Georgia. q 


Continental ite, Utah—In 
statement in a Sa 


in this company, em- 
that it will be merged 

y, 
declare 


signing the statement were tring- 
ham . 8. McCornick, Frank J. Hagen- 
barth, H. C. Edwards, H. N 


Toledo Life—Dr. R. S. Walker was 
elected secretary of the company last 
week, taking the place of former Secre- 
tary Hann. Wo further officers were 
selected although it is expected that a 
president wil) be selected by Jan. 21, at 
which time aiso the annual report wili be 
ready for the stockholders. Mr. Tillman 
is at present acting as president of this 
concern. 


GROUP RISKS GOOD FEEDERS 


Much Additional Business Written on 
Individuals Who Are Covered 
by Employers 


The Equitable Life of New York 
has found that writing insurance on 
groups results in considerable addition- 
al business being secured from the in- 
dividuais covered. When a group is 
taken all of the data which makes 
soliciting easy is secured, the people 
written are convinced of the value and 
need of protection and they become fa- 
vorably inclined toward the company 
issuing the group policy. The ac- 
quaintance and prestige secured through 
the writing of these groups has been 
of material assistance to agents. 

Placing a group ar is a big job 
and some agents have thought the re- 
muneration not commensurate with the 
work. There is considerable value, 
however, to the advertising gained 
through such work and with the easy 
individual business that follows the 
group plan is coming into strong favor 
with the agency end of the company. 


Would Exempt Life Policies 

At the instance of the Cleveland As- 
sociation of Life Underwriters, Attor- 
ney A. V. Cannon is preparing a bill 
for introduction before the Ohio legis- 
lature, which convened this week, that 
will exempt all life insurance policies 
in cases of bankruptcy. It will be sim- 
ilar to the laws now in force in the 
state of Washington and the District 
of Columbia. Considerable trouble has 
been encountered on several occasions 
in relation to policies intended for the 
protection of families and the agents 
feel that they should not be left to 
the mercies of creditors in case of busi- 
ness failures. 














Credits for Insurance Work 


When the regular course of lectures 
is opened at Western Reserve Uni- 
versity, Cleveland, the Cleveland As- 
sociation of Life Underwriters will 
hold noon meetings on the days the 
lectures occur, in order to entertain the 
speakers. The list of speakers has not 
yet been entirely completed, but it is 
understood that it contains some very 
able life insurance men. The univer- 
sity is arranging to adopt certain text 
books on life insurance work and 
students in economics who take the 
course will be given credits for the 





study and the examinations. It will 
thus become a part of the curriculum, 
but at the same time the lectures will 
be in the hands of the association and 
open to its members. 


TWO MORE WEGNER CASES UP 


Trials Set for Monday—Suit Against 
Wayman to Be Heard Later 
in January 


Two rebate cases brought by A. C. 
Wegner, a Chicago agent, are set for 
trial before Judge illiams of the 
municipal court next Monday morning. 
One names the Des Moines Life, Man- 
ager George F. Lust and the solicitor, 
Frank Hoyt, as codefendants. Another 
names the National Life of Des Moines, 
an assessment company, as defendant. 
The recipient of the alleged rebate was 
in each case Goggin, who has been the 
buyer of a number of contracts which 
have brought on rebate suits. 

Wegner’s suit against the former 
state’s attorney, John E. Way- 
man, is expected to come up the latter 
part of January. Wegner is attempting 
to recover half. of the $793.93 fine which 
was assessed against the Hartford Life. 

No new cases are to be filed until an 
understanding can be reached with the 
new state’s attorney, Maclay Hoyne. A 
conference between Hoyne and some 
interested insurance men was post- 
poned and until this is held nothing 
will be done by Wegner other than to 
gather testimony. 











Wegner Sues Wayman 


A. C. Wegner, who has prosecuted a 
great many rebate suits at Chicago, 
has brought suit against former States 
Attorney Wayman for $409, on a 
charge of failure to turn over half of 
the penalty of $793.95 assessed against 
the Hartford Life in one of the suits 
brought by Wegner. Wayman claims 
to have turned in the whole penalty to 
the county treasurer, while Wegner 
claims one-half should have been paid 
directly to him. 





Anchor Life Sold 

The Amalgamated Insurance Corpor- 
ations has sold the Anchor Life of In- 
dianapolis to the Columbus Securities 
Company, of which Samuel Quinn is 
manager. The Amalgamated owns a 
number of Oklahoma companies and 
President Will H. Latta and Secretary 
L. H. Oberreich will probably remove 
to Oklahoma City and devote their at- 
tention to the management of those 
companies. 





Gregory Need Not Answer 

Judge Quarles, sitting in the circuit 
court at Louisville, ruled that W. H. 
Gregory, president of the Central Life 
of Louisville, need not answer certain 
questions regarding the financial af- 
fairs of the company asked by him by 
attorneys for W. L. Hopkins, who re- 
cently filed suit for a receiver, until the 
plaintiff had filed an answer in court 
meeting the charges of the Central 
Life that the petition for a receiver was 
not brought in good faith. The court 
held that until it had been enlightened 
as to the truth or falsity of this state- 
ment it would not pass upon the matter 
of requiring Mr. Gregory to answer 
the questions. They related to an al- 
leged loan made by the company to 
Mr. Gregory with property in Ala- 
bama as security. This, it was alleged 
in the petition, was not sufficient. 


Plan Insurance Lectures 


Following out the idea of President 
Neil D. Sills of the National Associa- 
tion of Life Underwriters, former 
President E. W. Thompson of the 
Kansas association is urging a move 
in the near future to have lectures on 
life insurance delivered to high school 
students. The matter is attracting the 
attention of various members of the 
Kansas association, and is also inter- 
esting educators in Kansas to the ex- 
tent that it is believed likely that ar- 
rangements will be made in the near 





future for lectures of this character. 
The lecture courses on insurance are 
planned to be given at all the important 
colleges and schools of the state. 

So little actually is known about life 
insurance by the general public that it 
is believed, not only by insurance men 
but by others as well, that the educa- 
tion of the public would result in gen- 
eral good. 


SPECIAL CONTRACTS BURDEN 
President Day of Lafayette Life Ex- 


plains Purpose of Changing to the 
Stock Plan 











The argument on the application for 
an injunction to restrain the officers 
of the Lafayette Life of Indiana from 
changing the company from a mutual 
to a stock basis, was heard last week 
at Lafayette. The company questions 
the jurisdiction of the court. Presi- 
dent Bertram Day says the proposed 
change is necessary, in order to com- 
pete on an equal footing with other 
companies in various states. He says 
the agents are handicapped by special 
contract policies issued in the early 
days of the company and for several 
years these have been a heavy load for 
the company to carry, making neces- 
sary larger premiums for participating 
policies than other companies charge. 


It is largely to get rid of this burden 
that reinsurance of the company in a 
new company of the same name is pro- 
posed. The company will then be ena- 
bled to pay a larger dividend on partici- 
pating insurance, the special contracts 
making it impossible to pay regular divi- 
dends equal to those paid by companies 
selling participating insurance. He says 
that companies which have sold special 


contracts, discriminatin among their 
policyholders, are therefore not mutual 
companies. 


The insurance officials of the state have 
endorsed the change and leading actuaries 
give opinion that the step is the only 
feasible one before the company. Divi- 
dends will continue to go to the holders 
of special contracts, the only change be- 
ing that on future business the policy- 
holders will be relieved of the burden of 
paying the dividends on these contracts, 
which are for ten years, and if now 
terminated the holders will lose only on 
three years’ business. Mr. Day says it 
was a mistake to issue special contracts 
and the officers are endeavoring to cor- 
rect the error. Under the new plan the 
company will be able to do business in 
~ nos of Illinois, from which it is now 

arred. 


J. Abrahamson Has Resigned 


J. Abrahamson, superintendent of 
agents of the Old Colony Life, has re- 
signed. He has done most excellent 
‘work and has been able to secure a 
fine body of producers. Mr. Abraham- 
son is a hard worker and is conscien- 
tious in his labors. 





Travelers to Double Capital 

It is now officially announced that 
the Travelers will double its present 
capital of $2,500,000 at the annual meet- 
ing Jan. 22. The proposition for the 
stockholders is the issuance of 25,000 
additional shares at a par value of 
$100. 





Wrote Large Number of Policies 

W. F. Perrin, of Batesville, Ark., 
aged 26 years, wrote more than 200 pol- 
icies for the Mutual Life of New York 
during the year 1912, aggregating more 
than $500,000. He wrote $350,000 of 
this amount between Sept. 15 and Dec. 
31. He has gone to New York to join 
other agents in a reception to be ten- 
dered them by the officers of the com- 
pany. 





Bankers’ Agents Meet 

About 100 agencies of the Bankers 
Life of Des Moines were represented at 
a meeting held last week at the home 
office. The meeting lasted three days 
and a school of instruction was held. 
The meeting concluded with a banquet 
a evening at the Chamberlain ho- 
tel. 





Entering Several States 


The New World Life of Spokane 
which is now entering the various 


. Clarence Hurd. 





states and was recently licensed in 
Iowa, has heen licensed in Pennsyl- 
vania and New Jersey. It has prepared 
its papers for seeking admission to 
Indiana. 





“NIGHTRIDING” IS UNLAWFUL 

The Tennessee supreme court has held 
that “nightriding” is an unlawful pur- 
suit. The Volunteer State Life had a 
policy on a man living in Montgomery 
county, Tenn., the policy providing that 
it should be void if the insured came to 
his death while engaged in an unlawful 
pursuit. The insured went out one night 
with a band of whitecaps or nightriders 
in a raid on the barns of independent 
tobacco growers and was killed when the 
party was fired upon from ambush. The 
lower court held that nightriding was 
not unlawful and gave judgment against 
the company, but this was reversed. 





EXPECT MANY APPLICATIONS 

The regular monthly meeting of the 
Cleveland Association of Life Underwrit- 
ers will be held at the Statler hotel Mon- 
day, Jan. 13, when President Neil D. Sills 
of the National Association of Life Un- 
derwriters will be the guest of the even- 
ing and the principal speaker, following 
the luncheon that will be enjoyed. The 
extension committee has been doing some 
lively work and it is very probable that 
a large number of applications for mem- 
bership will be forthcoming as a feature 
of the meeting that will be pleasing to 
President Sills. 





MYSTERIOUS NEW COMPANY 


There is a mysterious new mutual life 
company being organized in Michigan. 
It seems to have been kept under cover, 
for direct information as to its name and 
the promoters is not obtainable. The 
fact of its exisience became known last 
week through the conversation of a cou- 
~ of unknowns on a railroad train, over- 

eard by a fire company special ent. 

There are twenty-two men working on 
the promotion in the state. Organization 
seems to be planned on a large scale. 
The center of activities seems to be, for 
ee present, in Kalamazoo and Battle 

ree! 


The premium scheme is based upon the 
actual mortality rate in the district of a 
general agency, ag 15 percent. 

Part of the plan is to base the rates 
in each state or district on the mortality 
in the territory, plus 15 per cent for ex- 
penses. 


LIFE APPOINTMENTS 
‘Wisconsin 
Central—William Callison, Superior; Frederick 
Bullwinkel, New Holstein; R. E. Malone, Canton. 
Guardian—G. W. Morrison, Fennimore; L. 
Rockwell, Downing; Oscar Hassel, Wilson. 
orth Amer.—L. H. Flasch, Kenosha. 
ah W. Mutual—F. W. McAnnany, Racine; 





B 
Wisc. Natl—C. C. O'Dell, Wild Rose; G. H. 
Dobbins, Fremont; John Woodhouse, Corliss. 

Aetna—A. C. Janney Richland Center; D. 
P. Wight, Madison; A. V. Simon, Ladysmith. 

Lang | Harmer, Plum City; = 
Pierce, Montello; M. H. Hanson, Almond; W. 
H. & V. Hockenberger, wee. 

Guardian—Benjamin Jelinck, Milwaukee. 

New Engl. —— Stock, Milwaukee. 

N. W. Mutual—Harold Stafford, Madison; 
Union Grove. 

Old Line—W. A. Clohisy, Eagle. 

Travelers—A. L. Holmes, Oconto Falls; P. 
P. Pullen, Evansville. 

Wisc. Natl. Life—J. H. Irwin, Cumberland. 

Minnesota 

Union Cent.—A. W. Uhl, Crosby. 

Home—I. O. Arosin, Minneapolis. 

Mutual, N. Y.—Edward Engson, Luverne; H. 
J. _Blenker, yom f 

National, Vt.—H. C. Lyon, Hutchinson; Ed- 
win Brickson, Adrian. 

Penn at di Roberts, Keewatin; A. F. 
Bremiker and E. Silverstein, St. Paul. 


Michigan 

Prov. L. & T.—G. H. Beach, Detroit. 

Surety Fund—W. H. H. Cooper, Flint. 

Security Mut.—R. C. Dunckel, Lennon; Fred 
Hargreaves, Harbor Beach.; M. Lovejoy, 
Brown — 

Aetna—G. R. Angell, Fremont; A. C. Kerr, 
Ashland, Wis. 

Bankers Life—L. L. Hook, Adrian. 

Cleveland—W. P. Coler, Ann Arbor. 

Conn. Mutual—James Couchman, Flint. 





Detroit—H. J. Andrews, Capac; Sam Schorr, 
Detroit. 

Fidelity Mut—E. M. Yeager, Saginaw; C. 
Weinberg, Detroit. - 

Great North. Wis.—J._W. Bogart, Detroit. 

Lincoln Natl.—George Siciotte, Sparta; E. L. 
Shinnick, Big Rapids. 

Mich. State—F. G. Tifft, Grand Rapids; D. 
N. MacDougall, Lapeer; C. Cook, Grand 
—_ M. P. Stroud, Lansing. 

Mutual, N. Y.—F. O. Gardner, Pentwater. 

Northern, Mich.—F. A. Miller, Ironwood. 

N. utual—Donald MacQueen, Pt. Huron. 


Peninsular—Irving Lam’ August Pagels 

and Ernest Scholz, Detroit. 

Preferred—F. i. Diamondale; E. 
rm, lamazoo; enry Wurz, t. 


Joseph; W. H. Marshall, Potterville. 
Amer. Temperance—Frank Stafford, Allegan; 
Noah French, C. P. Hull and C. A Rader, 


Grand Rapids; Mrs. E. A. Ferguson, Kalamazoo; 
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Mich. Stately JP eeeee, Sighs. Adolph Lotz, Eudora; B. ©. Wolfe, Topeka. 
Mutual, N. Y. Hall, adiliae. National, Vt—L. E. Foulson, Hutchinson. 
Mut. Benefit—M. = Peck, 'H ab bbardston. New York—T. W. Talbot, ‘Otta awe; 
National, Vt.—Thomas McKittrick, Buffalo, | White, . % citys C . Wilson, Tribune. 
y. Prov. L. iph peegree fos Pre 
‘Northern, Mich.—S. B. Mullen, Lansing. Farmers & Bankers—H. W. —— redzicts; 
North Amer.—Edwin DeLonge, Detroit. C. A. Stapleton, Salina; J. K. Barcla 
W. Mutual—E. E. Gaudette, Bessemer; | ber; I. A. Burvell, Kansas chy: A . B. aon 
Charles Pratt, Goodeile. F Topeka; W. H. Myer, Attica; . Zimmer, 
Old Colony—Vernon King, Holland. Hutchinson; Edwin Royse, ‘iimites Clarence 
Old Line—M. F. Bouman, Muskegon. Booze, Paola; N. L. Wilson, Beloit; "Bert Grif- 
Pacific Mut.—B. J. Abbott, Saginaw. fee, Marysville; H. O. Turner, Agricola; D. F 
3 Mut.—L. ea ™~ raverse City; } Brenizer, Simpson. 
yy. 7 a Mus! egon; . C. Van Norman, Tilinois 
ren apids. Aetna—O. R. Hedden, Robinson; George 
age 1. Weelesy. Sg om sa, Pett, & 4 Staniey, Goreville; Worth- 
Security Mut.—Floyd Bilbrough, Lennen. “Bankers, Ia-—-W. Van Middlesworth and B 
Union Cent.—W. G. Abbott, etroit. O. Fritsch, Chicago; udson, Montrose; 
Indiana W. T. Carr, Trenton. 
Amer. Cent.—H. a Henry, Marion. Colum’. Natl.—J. M. Stryker and J. H. Top- 
Commercial 0. i Souder, Knightstown; J. ving Chicago. 
Jackson, W. Knott and S. Gerking, uitable, Ia.—W. P. Haney, Oregon. 
Muncie; H. M. Tomilton, Crawfordsville. uitable, N. Y. Teaith fe Forest Abeel, 
Conservative—Ford Goodale and J. R. Robi- | McClain Reinhart, S. J. Barrett and S. P. 
Wad Metz; George Toth, South Bend; L. R. _amenovien, Chicago; . F. Arnold, Gales- 
ie, Lagrang 
~ Rea 3 Titter, Indianapolis. _ * Fund—W. F. Briggs, Rockford; D. G. 
ioometene A. Legeman, Evansville. Cahoon, Chicago. 
Ldncain— Her — er, Fort Wayne. Hartlord—Geor e Bumiller, Chicago. 
N. Mutual—F. O. ellen, Berne. Home, N. Y.—J. H. Bouton, Pecatonica. 
Biel hieJerome Swiha Rochester. Intermediate—A, Tourtlotte, Evansville, Ind. 
Union Cent—J. 0. Kautz , Knights Temp. & Mas. Mut: Aid —B. A. Dum: 
Wisc. Natl.—f. ve Zolman, Greaw, J._E. | set - Jaycox, Rockford; J. A. 


Martin; A. Porteous, Clinton; H. Randolph, Siersen Springfield. 


Fort Wayne. Mut. —s ’R. Boswell, Carthage; C. E. 
righ sen Ohio Byerly, incy; M. Overland, Chicago. 
A Ri Y Mass. ~ 4 H. Kelso, Mattoon; H. L. 
eh ce “Ey Lasbu oungstown. Price, Tuscola; C. E. Harris, Chicago. 
ers, I jy, bury, Cleveland. | Mich. Mutual—G. G. Stratherny, Decatur. 
Conservative, W ae . ~- Sea Mo. State—Adam Brush, Steeleville. 
nt. Assur.—F. C. Dielman, Napo! Mut. Benefit—S. L. Strauss, Chicago 
Equitable, N. Y.—H. E. Rhinehalt, Paulding. Mutual, N. Y.—A. S. Dayidson, Shelb: ville; 
Germania—C. G. Farling, Findla A hater s Ga Camp Point; Re Hawkins, sori 
p Mass, Mutual RG. enkel, Cincinnati; C. ee Heckert, St: Elmo: Hal teal 
Shafer and H. H. Stickney, Springfield. Gira; W. A. = ibinson, Liberty; Ww 
Bitch State—F. E. Kleinhans, Medina; Rus- | Shade, Decatur; E. J. Murphy, Chicago; F. BR 
a —— | wr mga M. L. Gardner and A. — Chatsworth. 
\ rdner, q an" York—F. C. Weber, Alton; Wool- 
pet. Rae Le Stake ; Lakeside. Ur i, whey 
inion Mut.—, rick, Justus. —— W. Mutual—J. H. De Viney, Cutler; E. M. 
National, Vt.—W. B. Fletcher, Nashport; C. | Frazier, Noble; , 3 Briclansior, Milwaukee, 
E. Glassford, Lake View. Wis.; E. C. Ferguson, East St. Louis; W. D. 


Travelers—H. H. Smith, Toronto; N. B. | Fortner, Bethany. 


1913 Dividends of John Hancock Mutual Life 


ORDINARY LIFE 

















-———— Issues of Issues of. 
Age Prem. 1912 1911 1910 1909 1908 Prem: 1907 1906 1905 1904 1903 
"(CSS ses $19.63 $2.50 $2.55 $2.60 $2. 65 $2.70 $21. 14 $4. 00 $4.05 $4. 15 $4.25 $4.35 
SE aeaGapa par 25.88 2.95 3.05 3.15 3.25 3.35 27.63 00 5.25 5.40 
Ne Sidlva in cites 36.86 3.90 4.05 4.25 4.45 4.65 39:02 &80 &85 et} 7.85 7.60 
ial haknechs 57.37 6.30 6.65 7.00 7.40 7.80 60.83 10.60 11.00 11.40 11.85 12:30 
Issues of—, -———\——_Issues of-——_——__,, Issues of. 
Age Prem. 1902 1901 Prem. 1900 1899 1898 1897 1896 Prem. 1895 1894 
ee ae ie $21.14 $4.45 $4.55 $20.20 $4.30 $4.40 $4.50 $4.60 $4.70 $19.80 $4.45 $4.60 
__ SER eee ie 27.63 5.55 5.70 27.30 6.85 6.05 6.25 6.45 6.65 26.50 6.20 6.45 
EE oes tags 39.02 7.85 8.15 39.70 8.95 9.25 9.55 9.85 10.20 38.00 9.20 9.55 
SBasckcscacan 60.33 12.75 13.20 61.90 14.60 15.10 15.60 16.05 16.50 69.40 14.90 15.35 
Age Prem. 1893 1892 1891 1890 1889 1888 1887 1886 1885 1884 1883 1882 
ea $19.80 $4.75 $4.90 $5.05 $5.20 $5.40 $5.60 $5.80 $6.00 $6.20 $6.40 $6.60 $6.80 
Dai okas 26.50 6.70 6.95 7.20 7.46 7.70 7.95 8.25 8.55 8.85 9.15 9.45 9.75 
ite dss 38.00 9.90 10.25 10.60 10.96 11.30 11.70 12.10 12.50 12.85 13.20 13.55 13.90 
aaa 59.40 15.80 16.25 16.70 17.16 17.55 17.95 18.35 18.75 19.10 19.45 19.80 20.15 
20-PAYMENT LIFE 
cI ssues of. ~ — Issues of ———_——___,, 
Age Prem. 1912 1911 1910 1909 1908 Prem. 1907 1906 1905 1904 1903 1902 
25 SE Shee $28. 8.55 $3 $3. 15 $3. 25 $3. 35 $3. 3.45 $3. 3.55 $3 $30. 0.05 $4. 4.80 $5 $5. 90 $5. 165 $5. 30 $5. 45 $5. 60 
Same ee ret ret ree is S10 535 $1:09 736 7:80 788 $10 $40 $70 
Chis: dant 62.85 6.65 7.00 7.40 7.80 — Lecape 11.00 11.40 11.80 12.20 12.60 13.00 
Issue of I of ————__, c7—Issues of—, 
Age Prem. 1901 Prem.’ 1900 1899 1898 1897 1896 Prem. 1895 1894 1893 
EE $30.05 $5.75 $28.10 $5.70 $5.85 $6.00 $6.15 $6.35 $27.30 $5.85 $6.05 $6. 265 
Sig iuscoesecn 36.62 6.85 35.40 7.15 7.40 7.65 7.90 8.15 34.25 7.40 7.65 
eed nbipaciseis 7.09 9.00 47.10 9.90 10.20 10.50 10.75 11.00 45.20 9.70 9.90 10:10 
ies steadionnus 65. 81 13.40 67.20 14.80 15.10 15.35 15.55 15.70 64.05 13.15 13.05 12.75 
20-YEAR ENDOWMENT 
c————_ Issues of. Issues of-——_—_—_—__,, 
Age Prem. 1912 1911 1910 1909 1908 Prem. ‘1907 1906 1905 1904 1903 1902 
tear $48. 48 $4. 55 $4. 75 $4. 95 $5.15 $5.40 $49.98 $6.90 $1. 15 $7.40 $7.65 $7.95 $8.25 
Thuan 0.14 5.35 6.60 61.88 7.25 7.50 7.75 8.06 8.35 8.65 
SRE b4:63 S18 540 ees 5.90 6.15 56.70 8.25 8.55 8.85 9.15 9.45 9.75 
Ae 67.07 6.95 7.30 7.70 8.10 8.50 aes 11.30 11.70 12.10 12:50 18.8 13.20 
Issue of ————_ I ssues of —_——__,, -—Issues of —, 
Age Prem. 1901 Prem. 1900 1899 1898 1897 1896 Prem. 1895 1894 1893 
SEs $49.98 $8. 85 $48.60 $9.40 $9.70 $10.00 $10.35 $10.70 $46.75 $9.40 $9. 75 $10.15 
NB Ro83 51.88 51.00 9.85 10.15 10.45 10.75 11.05 48.50 9.15 9.45 9.70 
a rut 56.70 10:08 57.00 11.30 11.55 11.80 12.00 12.15 58.35 9.10 9.15 9.10 
edeusks 70.02 13.50 71.70 15.05 15.25 15.35 15.36 16.20 66.05 9.95 9.40 8.50 





RELIABLE AND ENERGETIC AGENTS WANTED 


BANKERS ACCIDENT ASSOCIATION 
Home Office, East St. Louis, Illinois 
Noted for Promptness and Liberality im Settlement. Writes Approved Forms of Health and Accident Insurance. 


The Illinois Insurance Department in its report of examination of this company in June last gave the 
remarkab of this company’s settlement of claims: 

siways Seon solformiy fair and prompt In settlement, There were no complaint as o the amount paid 

ways been ‘ormly pt in settlement. There no complaints as amount p 

fs ts Che custom 00 ound 6 Jot. Itty yy, --R- - 


Agency Openings for Reliable Men. 


MIDLAND CASUALTY COMPANY 


“SQUARE DEALING” OUR MOTTO 


The fairest agency contracts, the highest possible commissions and 
the most liberal policy contracts, both commercial and industrial, 
backed by a deposit of over $100,000 with the Illinois Department 
and capital and surplus of over $200,000. 


Licensed in Ilinoi ——_ West Virginia, Pennsylvania, Kentucky, Minnesota, Mississ- 
ippi, Texas, Colo ennessee, California, New Jersey, Missouri and South Dakota. 
ier enti Combany GAAS colliding tnciaensenten Gatiemetity tawoed Binds. e 


HOME OFFICE, 901 Insurance Exchange, CHICAGO 


COMMISSARY INSURANCE 
ABSOLUTELY NEW 
Appeals to merchants and should be sold by every general Insurance Agency 


ROYAL CASUALTY COMPANY 
Insurance Exchange Building, Chicago 


NOTICE —ceiul operation we are 
to Stock Basis. Excellent proposition 


to Stock Salesmen. R. B. Beson, President, 
622 Metropolitan Bidg., Minneapolis. 











































The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 


BE. M. TREAT, Presidert 
415 Locust St., ST. LOUIS, MO. beer tase ——— YORE 
OFFICES IN ALL PRINCIPAL CITIES 
J. F. HALLWEGEN, General Agent, » 1140 Marquette Bidg., CHICAGO _ 























Salary and Experienced 
Commission ‘oe Pe ob wonine s_planagement 
any experience Indiana oncconnney snow 


Indiana Casualty Company 
WM. A, KEHOE, Seoy-Treas. South Bend 


SECURITY CASUALTY CO. 
INDIANAPOLIS 
W. Morton Harriott PRESIDENT E. E. Gairrits MANAGER 


A Company up to the minute in its methods, ideas and policies. The 
CAPITAL OMly stock company confining itself to Industrial Health and Accident 
$125,000 Insurance. This means service to the agent and patloynetier. 


National Accident Insurance Company 
of Lincoln, Nebraska 


Does a larger casualty business in Nebraska than any other company. 
DESIRABLE CONNECTIONS FOR GOOD MEN 


WANTED ‘Quatirien” FIDELITY MAN 


To take general charge of home office department in new 
company. Give references and salary expected. Address 


























NOTE—Premium rates changed in years 1908, 1901 and 1896, 
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Editorial Comment 


clares that however visionary the 
state life insurance plan of Wis- 

consin may be, the illustration used by 
Commissioner Ekern to present the 
factors of the premium, thus showing 
how it is employed in paying for in- 
surance, can well be adapted to the 
regular companies to show the basis of 
net cost. This office believes that ul- 
timately companies will find it to their 
advantage to make an analysis of this 
kind in order to portray to the policy- 
holder’s mind a clear and comprehen- 
sive plan showing the cost according 
to the experience of each company. 

This office takes first the net pre- 
mium at a given age and adds the load- 
ing to show the gross premium. Then 
the annual saving from loading as re- 
turned in a dividend is shown. This 
then first gives the expense salvage. 

Then the following headings are 
given and the figures worked out for 
each: 

End Portion to Saving Re- % Interest 

of Cover Cost turned in Allowed 


0": of the general agencies de- 


Yearof insurance Dividend Policyholder 
% Interest Cash Held Cash Divi- 
Put in to Credit to dend Re- 
Dividend Policy in turned to 

the Reserve Policyholder 


Adding the saving in loading, the 
Saving in cost of insurance, and the in- 
terest put in dividend gives the cash 
dividend returned to the policyholder 
at the end of each year. The year’s re- 
sult is found by taking the premium 
plus the interest earned on the net, 
which will give the total receipts. Then 
to get the disbursements, add the fol- 
lowing: management expense net, in- 
surance cost net, dividend returned and 
cash held in reserve. This should equal 
the premium plus any interest earned 
on it. 





THE REAL PROBLEM 


An ~¥}! man remarked the other 
day that if he were asked to get $100,- 
000 in new business in two weeks’ time, 
he could guarantee that he could pro- 
duce the goods. He would know just 
where he could close that much busi- 
ness on a pinch. 

“But,” added he, “if I were asked to 
go out and get a first-class new agent 
and were given thirty days within which 
to produce the man, I could not safely 
guarantee that I could get him. In 
other words, the big problem is not in 
getting business but in securing men.” 

The comment of this agency man 
needs to be seriously considered espe- 
cially in view of the fact that there are 
so many likely men seeking good posi- 
tions. Why is it that they shun life 
insurance? 

If the figures that Darby A. Day, Chi- 
cago manager of the Mutual Life, gives 
as the percentage of failures of men 
who enter the field and fail, be correct, 


, it is a sad commentary on the business. 


Mr. Day opines that 98 percent of those 
that start gradually leave because they 
have not made good. With such a 
record in life insurance, is it surprising 
that men hesitate to take up the rate- 
book and enter a vocation where so 
many are tried and so few are chosen? 

We believe with Mr. Day that the 
agency end of life insurance offers its 
greatest and most difficult problem. In 
our opinion here is the finest oppor- 
tunity for a study of the principles of 
conservation. Thousands of dollars 
are spent in training these new men, in 
financing them, in getting them started. 
Aside from this is the time spent on 
them. 

It is our belief that one of the chief 
causes why there are so many failures 
is that too little attention is given the 
apprentice. He is made to be his own 
boss before he is capable of mastering 
his work. He is thrown on his own 
resources too soon. There is too little 
cultivation, teaching, instruction and 
testing. He needs personal help and 
encouragement for a long time after 


he starts. The average general agent 
has not the time to devote to careful 
and painstaking training. 

Mr. Day was correct in calling atten- 
tion of the companies to the need of a 
deeper study of this problem. The of- 
ficials and agency leaders owe it to the 
men that are induced to enter life in- 
surance. They owe it to the policy- 
holders and stockholders and to the 
reputation of the business. 





BEST AVERAGE AS INVESTMENT 


Perhaps the greatest argument for 
life insurance is that it furnishes a 
safe channel for the surplus wealth of 
the world, money that would otherwise 
be spent for needless luxuries, invested 
in losing ventures or worthless secu- 
rities, or actually wasted. An enlight- 
ening series of articles could be writ- 
ten on “life insurance versus automo- 





ing for the future by a life insurance 
investment. Does some one fall heir to 
a sum of money? Along with the get- 
rich-quick promoter or the man with a 
doubtful business proposition comes 
the life insurance man with his same 
reminder of the future contingencies 
and dangers of life and of the need 
to provide for the dark days during 
the sunshiny ones. 

Many life insurance agents will 
themselves admit that life insurance “is 
not an investment,” but statistics 
would doubtless prove that it is the 
best form of investment and has pro- 
duced the best average results of any 
class, not excluding savings banks or 
business ventures. It is insurance in 
two ways. In the first place it not 
only spreads the produce of the fat 
years over the lean years, providing 
relief when it is most needed, but by 
its very system it insures against the 
weakness of human nature—it insures 
so far as any system can insure that 
the insurance will be there when 
needed. 

How little insurance there would be 
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zation over $12,500,000.00. 








‘NORTHWESTERN NATIONAL 
LIFE INSURANCE. COMPANY | 


Minneapolis, Minnesota 


DISTINCTIVELY Westem Mutual 


Has openings for live general agents, under direct 
Office—Guaranteed Renewals 
—in Iowa, South Dakota, North Dakota, Montana 
Policy contracts are liberal and up-to-date. 
Real producers desiring to build a business on a per- 
manent basis will be given an unlimited opportunity 


and the strongest backing and co-operation possible. 


Paid to policyholders and beneficiaries since organi- 


Insurance in force $30,000,000.00. 


at 
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biles,” “life insurance versus ‘get rich 
quick schemes,’” etc. 

The life insurance agent in his cease- 
less activity catches many a dollar that 
would otherwise go to some useless 
extravagance, worthless investment, or 
worse. When all is said, life insurance 
is the great American institution. It 
typifies more than any other enterprise 
the optimism, idealism, prudence and 
forehandedness that underneath seem- 
ing carelessness and extravagance 
characterize the American people. 
The life insurance agent is a militant 
missionary representing these forces, 
seeking out the surplusage of wealth, 
and turning it into conserving chan- 
nels. He presents altruism on a cold- 
blooded business basis and by his per- 
sistence and ingenuity makes it stick. 
Does the farmer find himself at the 
close of the season with a profit in the 
shape of a little ready cash? Instead 
of taking a trip “to town” and blowing 
it in, some agent comes along and in- 
duces him to buy a policy. Do the 
papers announce the promotion of a 
young man to a higher salaried posi- 
tion? Before he has a chance to buy 
an automobile or take a larger house 





he is shown the advantages of provid- 


if premiums could be paid any time 
and in any amounts, if a policyholder 
could make his insurance accumula- 
tions as he does those in his savings 
bank, when he pleases? When he 
takes out a policy he enters into a 
contract with the company, but to a 
far greater degree he makes a contract 
with himself. The company goes 
through the form of receiving and car- 
ing for the premium but the policy- 
holder orders his ways of living, sets 
himself to work, makes his plans to 
conserve his resources and to accom- 
plish a certain result. With a saving 
deposit or other investment there is no 
such obligation. So that when the 
average man comes to look over his 
affairs and see how he has come out he 
finds that he has saved that for which 
at some time in the past he had ac- 
cepted a definite obligation, his life in- 
surance, his home, his interest in his 
business, but little else. 

These observations are induced by 
an article in the Travelers’ Record 
referring to the estimate placed by 
Postmaster-General Hitchcock upon 
the amount lost last year mostly by 





small investors in get-rich-quick con- 
cerns. This amount is no less than 


$120,000,000. This amount would have 
paid the premium on over $4,600,000,- 
000 of life insurance. 


GETTING SUGGESTIONS 

Life insurance companies who keep 
in touch with their live and thinking 
general agents can learn much of value 
to the home office. The men in the 
field are in touch with the actual con- 
ditions, and are in competition with 
other companies, therefore, they find 
the forces that are strongest in busi- 
ness production. While some general 
agents want their companies to include 
in their contracts everything that they 
meet in other companies in the way of 
competition, yet the discriminating gen- 
eral agent is able to discern really the 
valuable features of competitors that 
have some lasting value, which means 
a larger service. 

Some companies that are living more 
or less in the past have found it very 
desirable to get suggestions from gen- 
eral agents in the way of improvements 
in their blanks and policy forms, as 
well as their literature. A few com- 
panies seem to look with indifference 
on any suggestions made by the field 
men, while others regard such sugges- 
tions of the greatest value. 

Very frequently some of the pro- 
gressive companies interrogate their 
agents about the different phases of 
company administration, and embody 
in pamphlet form the best ideas that 
come from these communications. A 
few weeks ago one of the eastern com- 
panies asked its general agents for 
views on the best plan of adding to 
the insurance of old policyholders. It 
desired to know what were the most 
effective measures employed to keep 
old policyholders interested, causing 
them to take additional insurance. The 
symposium of information thus secured 
was published, resulting in a splendid 
educational document for all the field 
force. 








MISSING OPPORTUNITIES 

Edward Wolverton and J. L. Grady, 
agents of the New York Life in Wyom- 
ing, called on one of Mr. Grady’s 
neighbors a short time ago. They ex- 
plained what they were about, and re- 
ceived the reply: “I’m mighty glad 
you've called. My wife and I have 
been hoping for some time that you 
would, as we need some insurance. In 
fact, I would have called on Mr. Grady 
myself except that I hardly felt ac- 
quainted and feared he would consider 
me forward and intrusive.” They wrote 
the couple for a joint life policy, with 
a good-sized premium, and when they 
left the couple followed them to the 
door, thanking them for what they had 
done. Which only goes to show that 
the man who thinks it necessary to go 
far afield in search of business is often 
missing something which is right un- 
der his nose. . 


WORK OF THE AGENT 


In point of time and as an initiator 
force the agent’s work is fundamental. 
He creates a demand. What before 





was not, he calls into existence, and 


out of the somewhere into the here he 
brings the fruits of his labor. Like 
his prototype, the pioneer, he often 
has to toil in advance where the stones 
are sharp and the brambles thick, blaz- 
ing a path that in after years other 
men make into a broad highway. His 
is the noblest of all occupations. He 
is a teacher of men. His work stands 
for construction, not destruction. He 
builds for the future, and when man- 
kind shall have grown wise enough to 
permanently hang up its bruised arms 
as monuments, the laurel wreaths 
which now are given to destroyers who 
have wasted and consumed the most, 
shall be fittingly bestowed on those 
who have taught the mutuality of all 
men’s interests, the benefits of cooper- 
ation and the care and protection of 
helpless women and children—L. K. 
Passmore, vice-president Penn Mutual 
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VIEWS IN A SYMPOSIUM 


FITTING THE POLICY TO THE 
POLICYHOLDER 








Discussion of Interesting Topic at Life 
Presidents’ Meeting in New York, 
Last Month 





“Fitting the Policy to the Policy- 
holder” was a subject which proved of 
great interest at the sixth annual meet- 
ing of the Association of Life Insur- 
ance Presidents in New York in De- 
cember. The formal papers and some 
of the discussions in the symposium 
were given last month. The remarks 
of other speakers on the subject are 
given herewith. 





PRANK O. AYRES 
Pourth Vice-President Metropolitan Life 





The title of this topic, fitting the 
policy to the policyholder, almost 
brings us into the establishment of the 
tailor whose business it is to fit his 
customers. The man of the establish- 
ment is the man who can make the fit, 
he is the man who can adjust matters, 
and the goods he has to cut to the 
general figure. He can make one slop- 
ing shoulder look as square as the 
other; he can make that man a real 
handsome subject for sight. 

Make Permanent Customers 

But he must do it. He must fit his 
customer, he must see to it that he is 
taken care of. It is the general busi- 
ness in all lines of trade. We find not 
only in the tailoring establishments, but 
in the department stores, and in all 
lines of trade where goods are sold, the 
purpose is to suit the people. And for 
what purpose? That those customers 
may stay as customers and not go else- 
where; that those people may be so 
pleased with what they have bought in 
the first instarice that they will come 
back again. 

Same in Insurance 

So it is, I believe, in the insurance 
business. We ought to see to it that 
policies do fit the policyholders. If we 
can establish that principle among the 
agents, that they should study their 
work and study the prospective policy- 
holder so that he may get the fit that is 
suited to him, he will become a per- 
manent representative of that company, 
a booster for that company, and one 
who will return when he seeks to add 
to his insurance and increase his line. 

I believe it is true that every com- 
pany sees well into this axiom, the 
axiom of the fitness of things in the 
treatment of policyholders. It is 
brought out in instructions to agents. 
Agents are told as to how they should 
conduct their work; instruction books 
are given them in which suggestions 
are made, and advice is given as to how 
they should operate with policyholders. 
It is the desire that the policyholder 
should get what he wants, and there 
should be no misfits. 

One Policy Men 

The company itself, so far as it is 
concerned, cares naturally not what 
plan is issued, provided all other things 
are equal, and there is a good risk to 
pass upon, and provided the man him- 
self is satisfied with what he is ob- 
taining. 

It is quite true that in the field there 
are men who are one policy men. They 
are carried away, for some reason or 
other, with one style of contract. They 
have studied it and they believe in it, 
and they are enthusiastic about it, and 





because they believe in it, they think 
everybody else ought to believe in it, 
and so they become one policy men. 
These men, after selling insurance for 
some little time, will find that the pol- 
icyholders are not pleased, and the pol- 
icyholder, having carried away a misfit, 
will not come back to that same agent 
looking for an increase of insurance. 
Paying for Over Fifty Years 

I was talking with a man not long 
ago who had passed the 70-year mark. 
He had an old life policy that he had 
carried for over fifty years, and he was 
bemoaning the fact that he did not 
have one of the limited payment plan, 
because he had been paying for this 
policy over fifty years. There was a 
misfit, but was it the fault of the agent, 
or the fault of the man who made the 
selection? He had taken out a contract 
in the days when we did not have the 
different forms or plans to offer. Tak- 
ing it out as a young man, he would 
have an opportunity today of selecting 
some plan whereby he would have been 
done .with payments within a reasonable 
time. But he had to take what was 
given him, and that was given him 
which was most in vogue in those days. 

Forms Have Multiplied 

Since those days, contract forms 
have multiplied until today they are 
almost numberless and the rate book of 
any company becomes a volume in it- 
self. So that they have the opportunity 
today to select as never before. Now 
there is the chance for the thinking, 
clever, up-to-date insurance agent to 
make that selection that was not pos- 
sible a few years ago. And that means 
that the business in itself has grown 
so that all those measures became 
necessary. It has grown to such an ex- 
tent in the methods of the companies, 
in the treatment of the policyholders, 
in the treatment of the different plans 
and ways and means of reaching the 
purposes for which they were Insured, 
that the insurance agent must become 
today a real professional man in order 
properly to handle the work that is in 
hand. 

Broad FPield is Offered 

He must not only be familiar with 
the old plans of straight life insurance, 
the limited payment plans, the endow- 
ment and the limited forms of endow- 
ment, but he must know how to adjust 
the income contracts that have become 
so popular. There again we find the 
opportunity to fit the policyholder with 
what to most people appears to be the 
ideal form of protection. . But that is 
not far enough, and today the agent 
must not only be fitted to take hold of 
the regular plans, endowment plans, 
income contracts and so on, but he 
must go further afield than that and 
he must be prepared to get in touch 
with corporations, to get in touch with 
business firms, to get in touch with 
those up-to-date later ideas of group 
insurance, blanket contracts. in which 
a broader field of protection is offered. 

Makes Work Easier 

Years ago no such suggestion was 
made because it had not worked up to 
that idea of protection such as is of- 
fered today, as corporation insurance 
and allied propositions. All this means 
that there is a tremendous field and a 
growing field not only for our busi- 
ness, but for the men who are con- 
nected with it. Not only for the com- 
panies that are associated in conven- 
tion here today, but for the field men 
who would grow and for the field men 
who would increase their line of work 
and their line of commission. ‘ 

As to the agent himself, in fitting the 
policy to the policyholder he makes his 
work easier, he makes his work more 
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pleasant. The agent quite naturally 
would follow along the line of least 
resistance, and where he follows along 
the line of least resistance he must se- 
lect that plan which in itself is pleas- 
ing that he may the more readily at- 
tract the policyholder to him and se- 
cure the application, which is the ob- 
jective point. 
Policyholders Standpoint 

From the policyholder’s standpoint, 
he must himself feel the benefit of this 
selection of plans. It is quite true that 
oftentimes they don’t know what they 
have been carrying; they are too apt 
to rely too readily on the agent who 
suggests the plan. Many a man 
scarcely knows what he has in the way 
of an insurance policy. If the pros- 
pective policyholder is to rely upon the 
agent, so much more is he going to 
watch the attitude of the agent who 
makes the business, and take what he 
has to offer, the more it makes the 
agent a permanent, stable, and con- 
tributing part of the permanency of any 
insurance company. 
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I was sitting in my office week be- 
fore last and an old friend came in 
and said, “I am thinking of taking 
more insurance.” He was 61 years of 
ago. I knew him when he was a lo- 
comotive engineer on a railroad 35 
years ago in Nebraska; I know him 
now as superintendent of the railroad. 
I know he has gone through some 
hard times, and I asked him about his 
income. He said he was on easy 
street, doing nicely. He took a small 
policy with us, five, ten or twelve 
years ago, and he said in these words 
that please any life insurance man, 
that he wanted to take some more in- 
surance. 

Asked for Right Policy 

He said: “Harley, what kind of a 
policy do you think I ought to take.” 
I thought it over for a minute and I 
said, “Ed, how would you like to have 
a policy that would leave your wife 
$1,000 a year for 20 years?” I know 
his wife, I know his family; I know 
he loves his wife, and when a man 
loves his wife you can talk to him 
about life insurance for her. When 
he is thinking only of himself you 
talk to him of some other kind of life 
insurance. To make a long story 
short, I sold him $10,000 instead of 
$20,000, payable $500 a year for 20 
years. I sold him a nonparticipating 

olicy. I didn’t think that was the 
Best pr for the company, but I 
thought it was the best policy for him 
as he was 61 years of age. He went 
in and was examined and went out 
and has been happy ever after, and 
I have been pleased myself. 

That is one instance of fitting the 
policy to the man, which I believe was 
really the best policy that I could 
offer him. 

Writing in the Right Spirit 

I say to our agents when they go out 
into the field, “You are making a good 
living writing life insurance. You make 
more money than any preacher, and 

ou have a bigger income than some 

usiness men. When you write a man 
a policy for life insurance and you 
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turn away and look out toward the 
west so that he will not see you smile, 
you haven’t the right spirit. But when 
you can write him a policy and say to 
yourself, “I have done something for 
him,” that is writing him in the right 
spirit. The first thing to do is to find 
out what he needs, find out whether he 
loves his wife and children, and find 
out whether he wants it for them or for 
himself. Talk to him about the best 
policy, the policy that is best adapted 
to him, and you will find it the easiest 
to write and get your money quickest. 
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Mr. Cox asked me to say a word 
concerning the type of policy which 
should be fitted to the bachelor between 
40 and 50, who had ample means and I 
believe still possessed parents. Now 
in the solicitation of life insurance, 
every man who has carried a rate book 
and endeavored to convert a prospect 
into a premium paying policyholder, in 
order that he might earn a commis- 
sion and add to the sum total of life 
insurance outstanding, has of course 
used with the man of that type this 
argument, that no matter if he had 
ample means, he was not keeping his 
money in a safe deposit vault where it 
was perfectly safe and he could go 
occasionally and look at it and remove 
enough for current necessities; but 
even if he were not actively engaged 
in business, in manufacturing or in 
trading, he was engaged in investment 
operations, and he was putting his 
money occasionally into this or that 
where time alone would bring it back 
with the interest or the usury which 
he might expect. 

Protect the Estate 

Any man who is putting his money 
into enterprises of that character and 
tieing it up so that it cannot be taken 
out immediately or to the best ad- 
vantage if he should unexpectedly die, 
to such a man you can readily make 
the suggestion that he should carry a 
goodly line of life insurance which 
should be payable immediately in cash 
in the event of his death and which 
would enable his estate to meet any ob- 
ligations which he may have con- 
tracted to meet himself, expecting to 
live, and to enable his successors so 
to handle his property as to get the 
best results from sums temporarily tied 
up in investments from which they 
could not promptly be withdrawn. 

Providing for Relatives 

Also every life insurance man who 
has met prospects of that type has 
talked with the prospect about pro- 
viding either for relatives, distant rela- 
tives or those who are needy and to 
whom he would like to leave money by 
will, cousins or nieces or old friends or 
old dependents of his mother’s family, 
such as nurses, and even providing for 
charities or churches, by doing it 
through life insurance, through a policy 
which would be paid at once and with- 
out question in the event of his death, 
rather than doing it by will, where in 
the event of the administration of his 
estate the sums passed to charities or 


dependents would be subject to taxa-: 


tion. Those thoughts along those 
lines or arguments along those lines 
are familiar probably to every man who 
has had occasion to solicit a well to do 
man without family, with no immediate 
dependents. 
Reversionary Annuity 

I want to speak particularly of a 
form of policy which can be adapted 
to those cases, a form which is seldom 
used; and in all my experience I have 
only run across it a comparatively few 
times, although it has been used to 
good advantage. That is the reversion- 
ary annuity. That contract is of little 
or no value and of no salable quality 
in presenting it to man of forty, if the 
annuity is to be payable to a beneficiary 
of about his own age, for on account of 
the youthfulness of the beneficiary the 





cost of such a policy would correspond 
to the cost of a continuous installment 
policy and it would not be as attractive 
as a continuous installment policy. But 
take a man of 40 to 50, who has ac- 
quired means, most of those men I pre- 
sume even as you and I or most of 
us, have come from some quiet countr 
town where perhaps today there is still 
living a white haired mother or father, 
who has reached the later years of 
life, and perhaps is steadily going about 
still at accustomed duties; parents who 
have pride in their son, who look for- 
ward to his expected visits home, and 
to whom he may be giving some de- 
gree of financial assistance and support. 
Make Handsome Provision 

A man in the position of a bachelor 
between 40 and 50 with ample means 
can make very readily and very easily 
and at very slight cost to him an ade- 
quate and even handsome provision for 
his parents through the form of a re- 
versionary annuity, a contract under 
which he pays the premium while liv- 
ing, which stands canceled in the event 
of their death prior to his death, and 
a contract under which, should they 
survive him, should some accident 
happen to terminate his life at an early 
age and his parents still live, they 
would receive an annuity for life. I 
have seen that contract used, adapted 
to cases of that kind, and seen it most 
useful. 

Despise Small Commission 

I want to make two comments on 
that subject, one from the agent’s 
standpoint and one from the company’s 
standpoint. I have seen many agents 
who in discussing such a contract have 
brushed it by with impatience and who 
say if you sell a man an annuity of 
$1,000 the commission is small and the 
premium is only about half what it 
would be on life insurance and there 
is not anything in it for us. I say to 
that agent, in answer, that if he is to 
be the specialist and trained adviser, 
the man in whom the applicant or pub- 
lic is to have confidence, to whom the 
public is to go when it needs insur- 
ance advice, that he had better in cases 
like that and in all cases forget the 
question of what the rate of commis- 
sion is or the amount of premium on 
which that commission is to be cast, 
and find out the policy that fits the 
policyholder and sell him that policy. 

He may make little or nothing out of 


it, but he has shown to his clients, he 
has shown to the others with whom he 
comes in contact that he realizes the 
need of the man who is providing for 
that need whether he is doing it at 
any great profit to himself or not. And 
‘in many a case where a life insurance 
agent has shown thoughtfulness with 
the needs of his prospect, and which 
has not brought any immediate return 
in-commission, something has come up 
five or ten years later, after he has won 
the confidence of that prospect or 
policyholder, and the man has come 
back to him when he has gone into 
some business transaction and where 
he has wanted more protection, he has 
come back to that first agent who gave 
him good advice in the beginning and 
said here is a line of $100,000 or $200,- 
000 I want you to place. 
Get Good Will and Confidence 

The life agent in the field who is go- 
ing to do the best for himself and the 
best for his company, has to work to 
get the good will and confidence of the 
public, and he can only win as the doc- 
tor wins or as the lawyer wins, by 
giving sound advice and good service 
and having first in mind the interests of 
his clients, or patients, rather than the 
interest of his pocketbook. 

Our distinguished friend from New 
York, Mr. Ayres, in speaking this 
morning, said that the company did 
not care what form of policy was is- 
sued, all things being equal. A good 
limitation, and he did not mean that 
‘the company did not care what form 
of policy was issued because the com- 
pany of course does care. 

Want Policies that Persist 

His company and every company 
cares to haye the form of policy issued 
which does fit the case, the form which 
the man will maintain so long as he 
pays the premium, the form which will 
not lapse or be surrendered in a year 
or two, but result in the policyholder 
carrying that policy as long as he 
needs the protection, and carrying it 
with satisfaction, with a kindly feel- 
ing both toward the company and 
the agent who sells the business. 

Those of us who have labored in the 
field have seen it as agents, those of 
us in the home offices have seen com- 
ing from the field glaring cases where 
a policy is not fitted to the applicant’s 
means. Only recently an application 
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came to our office for a ten thousand 
dollar policy on a young printer who 
was getting $23 a week. Of course, 
the agent had not adapted that to the 
needs of the applicant, and the policy 
incidentally was not issued. 
Will Find it Pays : 

There is one thing the agents and 
the companies will find, that is, if the 
companies on their part will insist upon 
engaging and maintaining in their serv- 
ice agents who have a close recognition 
of the needs of the public, who care 
for the public welfare and who attempt 
to adapt their policies to public needs, 
we will get on our books a better busi- 
ness, a business more persistent, and 
which will give better results in every 
respect, and the agent, if he will forget 
the momentary commission, if he will 
forget the relation between premium 
and policy, and the relation between 
commission and the premium he is col- 
lecting, and if he will approach every 
case and attempt to adapt to that case 
the policy best fitted to that case, he 
will find in the long run that he is do- 
ing more business, that he is more 
trusted by those with whom he comes 
in contact, and that he is taken in the 
community where he lives the place 
of the trusted officer of many of its 
citizens. 
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I am much interested in this subject, 
and my interest arose from the fact 
that going around the country and 
falling in with life insurance men and 
particularly life insurance solicitors, I 
found that they were not giving very 
much consideration to the question of 
fitting the policy to the policyholder. 
They had specialties in some form of 
insurance, and I brought the question 
to their minds by saying “What ques- 
tions do you ask a man when you are 
trying to write a policy?” Of course 
they all mentioned income; that seemed 
to be the thing primary in their minds, 
how much money did the man have; 
and they seemed to work on the theory 
of getting that money, and all they 
could get, and getting it as a rule on 
the most expensive form of policy. 
They were not asking, it seemed to me, 
enough questions in regard to this 
matter. 

Prospects not Frank Enough 

So I do not know but what maybe, if 
we could bring about a discussion of 
this matter, we could bring it home to 
the minds of the agents to a greater 
extent than it has been. I realize 
many of them have given it serious 
consideration, and it will incidentally 
bring it home to the minds of the 
policyholders themselves, that they 
ought to tell the agents a good deal 
about their circumstances before they 
reach a decision as to the kind of 
policy they should take. I do not be- 
lieve there have been enough inquiries 
made, and I do not believe prospects 
have been frank enough in dealing with 
the agents when they make application 
for insurance. 

Some things have not yet been 
brought out that I think should have 
been specifically mentioned; and one 
of the most important questions, I 
think, is to consider what insurance a 
man now has, and the kind of insur- 
ance he now has, before you answer 
the question as to what he should have. 

Had to Fight for Policy 

That question was brought home to 
me by my own personal circumstances. 
I was pleased at Mr. Johnson’s refer- 
ence to the annuity policy for an aged 
parent, because I had an experience 
along that line not many years ago, in 
trying to get an annuity policy for my 
mother, who was, at that time, in the 
seventies. Do you know, in order to 
get such a policy from the companies, 
I had to almost fight for it. I made 
inquiries of several different companies, 
and I found every company except one 
tried to switch me on to some other 








kind of insurance, and that one issued 
it almost with regret, apparently. Of 
course the premium was low, to cover 
my particular case, and yet the com- 
panies did not seem to want to issue 
it, and they tried to issue other kinds 
until I said in desperation, It is this 
or nothing, and then I finally got it. 
Case for Term Insurance 
Reference was made to the question 
of term insurance today. I know that 
all of us deplore the issuance of term 
insurance in unnecessary cases, but can 
we not conceive of a situation of a 
man who is already insured, perhaps 
with paid-up insurance, perhaps with 
endowment insurance soon to mature, 
perhaps with a considerable amount of 
whole life insurance; a man who has 
children, several of whom are about 
to enter college, and he has perhaps 
ten years ahead of him that he must 
see them through, after which they 
‘may be reasonably expected to be self- 
supporting, and being insured and pay- 
ing premiums about up to the limit. 
Is not there a case where term insur- 
ance may well be issued to that man, 
he knowing just what he is getting, and 
that at the end of ten years he will 
have no insurance on that policy, even 
assuming it is not a renewal term 
policy? 
Agents Wanted to Change 
I had expected some people would 
stand here and argue that a whole life 
policy is almost the right thing for 
any man. Some insurance men have 
said it to me. It can be made a paid- 
up policy, or surrendered into an en- 
dowment policy. We have a variety of 
policies. We have not as many as we 
used to have, but we have had a va- 
riety of policies, and why? Was it 
to fit the policyholder or the agent who 
wanted to change to some newer form 
of policy when he was meeting some 
other agent in competition. 
Consider the Psychology 
I think there is another question 
which should be mentioned, and that 
is the psychology of this question. I 
do not believe we, as insurance men, 
sufficiently consider the psychology of 
the business in which we are engaged. 
Why is it, for instance, that a man 
will take a 20-payment life policy and 
pay it up and leave it paid up and 
think he has got something that is 
well worth while, and is glad to have, 
when he would not, at that attained 
age, walk into an insurance companv 
and take out a single premium policy? 
Is there any particular difference? 
One is paid up and has a cash value of 
two or three or four thousand dollars 
in his policy, say. Most of us who 
have had the experience of struggling 
for twenty years to pay up a policy 
know we would not surrender it ex- 
cept as a last resort. When you think 
it all over, is it not a question of the 
psychology of the thing? And I think 
perhaps we ought to understand that 
we can well give more thought to what 
we may term this scientific side. We 
must educate ourselves and our agents 
broadly and deeply on this question, so 
we will not only understand the terms 
of the policy we have to offer, but also 
the psychology of the matter and how 
to approach the man we have to ap- 
proach, and understand how the hu- 
man mind works in such circumstances. 
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Two or three years ago I attended a 
convention where the topic of discus- 
sion was how can we best serve the 
interests of our policyholders. And it 
seemed to me the answer to that was 
not how we can best insure somebody 
in the future, looking at him as a pros- 
pective policyholder, but how can we 
best serve the policyholder that is to- 
day and has been for years a policy- 
holder? 

We have heard a great deal about 
insurance which insures. It is a happy 
catch-phrase, but what is this insur- 





ance that insures? What is it that 
carries out the wish or the thought 
that impels a man to make an applica- 
tion for a policy? What is it that 
every man assumes that he has done 
when he gives an agent an application, 
submits to an examination and pays his 
premium? 
Give Permanent Protection 
To my mind the policy that is best 
fitted to the policyholder and his bene- 
ficiary is the policy which will give to 
them the permanent protection which 
he had in his mind when he listened to 
the pleadings of the agent or followed 
his own judgment to a conclusion. To 
make it a permanent and a persistent 
and positive provision, I believe it is 
the thing for life insurance companies, 
and more particularly life insurance 
agents, in these days, when we are ar- 
riving at something like a general serv- 
ice in insurance, to sell the kind of 
policy which will give them possibly an 
immediate provision of a comparatively 
small amount, but which will insure a 
permanent positive life income as long 
as they may live under every circum- 
stance. Every man knows what I re- 
fer to. It seems to me it is the duty 
and obligation of insurance officials, 
agency directors and company superin- 
tendents to educate their agents along 
that line. 
Income Insurance Necessary Form 
We shall some time come to the 
point where life income insurance un- 
der one form of policy or another will 
be the necessary form of life insur- 
ance. Because certain companies in 
this state are today face to face with 
the question of how they can do two 
things: First, carry out their obliga- 
tions towards their agents in providing 
them with opportunities to sell life in- 
surance; and, in the second place, to 
perform the functions of their institu- 
tions, and sell something which is in- 
surance; in other words, the life in- 
come policy of today which is meeting 
with so much general favor, is in all 
truth and effect a survivorship annuity 
policy. And I assume there are several 
companies that will have to be driven 
to the point of selling this; the same as 
Mr. Cox spoke of carrying and the 
‘same as I know Governor Hughes car- 
ried on his own life for the benefit of 
his parents. As to the life income or 
continuous installment feature, it can 
be applied to all forms. 
Need Most for the Money 
I take issue with the 20-payment 
policy plan. Most of you seem to be 
in favor of the 20-payment or limited 
payment policy. I think during the 
producing and wage earning years of 
a man’s life, from 25 to 45, there is no 
reason he should burden himself with 
an additional or extra premium on the 
theory that when he is 45 he shall have 
it paid up. I believe at 45 most men 
are far better able to pay a large pre- 
mium than in the early years when 
they need the greatest protection and 
the most insurance for the protection 
of their interests. Aside from our 
Jewish life insurance public, the appli- 
cants almost always who consider en- 
dowment insurance, I believe the young 
man of 25, 30, 35 or 40 ought to carry 
the most insurance he can get for the 
least money. That may be an ordinary 
life policy, it may be what is an equiva- 
lent almost, a 30-payment life policy. 
Drummed 20-Payment Life 
I never quite understood why it is 
you gentlemen in the home offices of 
life insurance companies have drummed 
this 20-payment life policy into us until 
it almost becomes a matter of regret on 
the part of the general insurance public 
that there was nothing else to buy. But 
the 30-payment life or ordinary life 
policy, if you allow the dividends to 
accrue and with interest, becomes in 
effect a paid up policy. But the time 
a man needs the most insurance is in 
the early years when he is raising a 
family, where $8,000 is better for him 
to carry in protection for his family 
than, say, $5,000 of a limited payment 
or 20-payment life policy. 





Questions & Answers 











Question—Can you tell me what divi- 
dends the Fidelity Mutual Life will pay 
in 1913 on its quarter century income 
policies issued in 1912 at age 33 and 
maturing at age 65? 

Answer—Herewith are dividends pay- 
able at all ages on policies issued in 
1912 for the quarter century income 
policy maturing at ages 70, 65 and 60: 

Matur’g70 Matur’g65 Matur’g 66 


Anl, Issu’s Anl. Issu’s Anl. Issu’s 
Age Prem. 1912 Prem. 1912 Prem. 1912 
21 19.95 $1.75 $21.39 $1.83 $23.61 $1.95 
22... 20.45 1.81 21.99 1.90 24.86 2.04 
23 .. 20.97 1.87 22.62 1.97 26.11 2.12 
24 .. 21.55 1.93 28.28 2.04 25.97 2.21 
25 .. 22.138 1.99 23.98 2.11 26.85 2.29 
26... 22.75 2.05 24.72 2.18 27.80 2.88 
27... 23.41 2.10 25.61 2.24 28.81 2.47 
28 .. 24.10 2.16 26.86 2.31 29.89 2.66 
29 .. 24.86 2.21 27.26 2.37 31.05 2.68 
80 .. 25.63 2.27 28.21 2.44 32.29 2.70 
31 .. 26.45 2.32 29.21 2.50 33.60 2.77 
32 .. 27.383 2.37 30.29 2.56 36.04 2.85 
33... 28.26 2.41 81.45 2.62 36.68 2.94 
34... 29.25 2.46 32.68 2.68 38.26 3.04 
35 .. 30.32 2.51 84.00 2.75 40.06 3.16 
36... 31.45 2.56 35.44 2.82 42.00 3.29 
37 .. 32.656 2.61 36.96 2.90 44.18 3.43 
38 .. 33.94 2.67 38.62 2.99 46.54 3.58 
39 .. 35.32 2.74 40.42 3.10 49.12 3.74 
40 .. 36.79 2.82 42.84 3.22 61.95 3.92 
41 .. 38.387 2.92 44.44 3.35 65.09 4.12 
42 .. 40.09 3.05 46.72 3.49 58.59 4.36 
43 .. 41.91 3.20 49.23 3.65 62.50 4.64 
44 .. 43.91 3.88 51.97 3.83 66.89 4.96 
45 46.06 3.59 54.98 4.04 .... sees 
46 48.40 3.80 58.32 4.29 
47 .. 50.93 4.00 62.01 4.58 
48 .. 58.69 4.21 66.14 4.92 
49 .. 56.72 4.41 70.75 5.31 
50 .. 60.03 4.62 “a 
51 .. 63.68 4.87 
52... 67.69 5.19 _ 
53 .. 72.16 5.62 
54 .. 77.14 6.16 


Question—Can you furnish me with 
the dividends the Mutual Benefit pays 
in installments? 

Answer—The following are install- 
ments dividends of the Mutual Benefit: 


Annual dividend or Monthly 

surplus int., in addition dividend, 
to guaranteed instalments. basis 
Basis of $100 per annum. of $10 

Pund at Dividend per month 

End of beginning earned in ($118.45 

year. of year. year 1.7%. per year). 
a oe 1,432.38 $24.35 $2.43 
2 1,375.3 23.38 2.34 
-_- 1,316.61 22.38 2.24 
6 » 1,266.11 21.35 2.13 
. % 1,193.79 20.29 2.03 
- % 1,129.61 19.20 1.92 
7 % 1,063.50 18.08 1.81 
a. 995.40 16.92 1.69 
a 925.26 15.73 1.67 
10 853.02 14.50 1.45 
11 778.61 13.24 1.32 
12 701.97 11.93 1.19 
13 623.03 10.59 1.06 
14 541.72 9.21 92 
15 457.97 7.79 78 
16 371.71 6.32 3 
17 282.86 4.81 48 
18 191.35 3.25 33 
19 97.09 1.65 16 

0 


ae s«ee ’ 0. 0. 
Dividend on basis of $100 per annum = 
1.7% of fund shown above. 
Dividend on basis of $10 per month = 
Fund X = Fund x 





12 
.17=monthly dividend. 
1.1845 < 1.7 X 1.0125 

The company says: 

Inasmuch as a yearly instalment of 
$118.45 is sufficient to provide instal- 
ments of $10 per month, the monthly div- 
idends applicable to instalments of $10 
per month, according to the present divi- 
dend scale, should be as given in the 
accompanying revised table. 

The proceeds at the maturity of the pol- 
icy must be at least $1,532.38 in order to 
assure a guaranteed income of $100 per 
year for 20 years. For practical purposes 
the necessary insurance is $1,533. The 
necessary insurance to assure a guares. 
teed income of $10 per month for 240 
months is $1,815. 

The rates for the odd amounts of in- 
surance can be computed from the regu- 
lar tables, but the company considers it 
more satisfactory ordinarily to write ap- 
plications for even amounts, making the 
difference between the odd amount and 
the even amount payable in cash at the 
maturity of the contract, when it is al- 
ways desirable for the beneficiary to have 
some money in cash. 


Question—Does the Mutual Life re- 
quire the second premium to be paid 
in order to get the dividend at the end 
of the first year? 

Answer—The Mutual Life will pay 
the dividend regardless of the second 
year’s premium being paid. 
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All life men who are interested in 
the Equitable Life of Iowa are de- 
lighted with the election of J. 
Cummins as president to succeed the 
late Cyrus Kirk. Mr. Kirk stood many 
years for conservatism and solidity in 
life insurance. The Equitable in con- 
trast to many and in fact most western 
compaiiies of its generation, has not 
experisnented with fhany new ideas. 
Its dividends are excellent and its 
transactions have been all along very 
profitable. 

In some ways the Equitable of Iowa 
has leaned backward and been too con- 
servative. I much prefer this course, 
howevez, to the ultra-expansion policy. 
Cyrus Kirk had in mind, during his life 
insurance career, a company that had in 
it the most substantial kind of indem- 
nity, given at as low net cost as possi- 
ble. He was in some ways a remark- 
able man. He had a keen business 
conscience and for many years refused 
to accept a higher salary notwithstand- 
ing his larger responsibilities. For 
years the Equitable had a very modest 
home office carried on at a small ex- 
pense. 

Its policy during recent years has 
been more expensive and modern. Mr. 
Cummins, it has always seemed to me, 
is a broader man than Mr. Kirk. I pre- 
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dict that the Equitable under his ad- 
ministration will touch more vital 
points. It will be better known and 
more aggressive. Mr. Cummins has 
given his time chiefly to the agency 
department, and it is very gratifying 
to read from his own pen the announce- 
ment that he will still be the guiding 
hand in that branch. 

The Equitable will not depart into 
unknown paths. It will not lose that 
splendid influence built around it by 
Cyrus Kirk. But I am confident that 
the company can carry a greater story 
to a larger number of people and yet 
keep its cost to a point where it now is. 

I have been impressed at the agency 
meetings of this company. The repre- 
sentatives are all serious men. They 
do not attend these annual conventions 
in Chicago for pleasure and do not re- 
gard them as a junketing trip. They 
go for knowledge, to more fully equip 
themselves for their daily work, to give 
and receive information and inspiration. 
They are men who stand for the best 
in their communities. I should think 
that any man would have implicit con- 
fidence in such agents. They are not 
built for show horses, but rather for 
the good old steady working steeds. 

Mr. Cummins has had a ripe experi- 
ence, is a man of ability, capacity and 
honesty. He deserved the high honor 
that has come to him. | 


Jules Girardin of Chicago, manager 
of the Phoenix Mutual Life, sent out 
a characteristic card to his friends dur- 
ing the holiday season. It read, “The 
same old greetings from the same old 
friend.” It sounded just like the old 
Texan war-horse. Somehow or other, 
Jules Girardin has always appealed to 
me as being intensely human. Many 
life men begin to take themselves too 
seriously. Their work is a serious one, 
but the atmosphere of life insurance 
work has a tendency to make one 
hyper-critical. An agent talks his com- 
pany so much and so often that he sees 
but little good in any other unless he 
keeps the bigger view. 

Mr. Girardin was trained in the fire 
insurance business in Texas in his ear- 
lier days and fire insurance men are 
more cooperative than life men. Their 
business brings them together in the 
same agency and on the same risk. 
They find every day that they are work- 
ing on the same case and hence these 
men engaged in a business pursuit be- 
come social intimates. 

Jules Girardin has the genius of 
friendship. In that way he bears a 
striking similarity to that splendid and 
inspiring character, the much beloved 
R. D. Bokum, late general agent of 
the Mutual Benefit Life in Chicago, 
who was carried away in the midst of 
his most effective work. Red blood 
could be found_in the veins of both 
these men. I never walked into “Dick” 
Bokum’s office but that I went from it 
a firmer believer in manhood. I carried 
away with me a gladder heart and a 
finer spirit. I never see Jules Girardin 
but that his smile makes the sunshine 
come into my soul. Jules Girardin 
may never be rich in this world’s goods. 
He may never be a whirlwind in pro- 
ducing a big business but I would 
rather bequeath to my friends the fra- 
grant memories that he will leave than 
the reputation of having acquired a 
few millions. 

* * * 

One of the younger actuaries that is 
attracting attention is Franklin B. 
Mead of the Lincoln National Life. Mr. 
Mead is more than a mathematical ex- 
pert, more than a master at figures. He 
is constantly thinking, giving his atten- 
tion to the various problems confront- 
ing a company. His actuarial knowl- 
edge is applied to other departments 
than his own specialty. There is no 
‘more enjoyable conversationalist on 
life insurance topics than Mr. Mead. 
He can express an intelligent opinion 
and it is worth having. 

Many life insurance men may have 


‘of analyzing and dissecting an idea or 


‘cised or they are afraid of allowing 


the knowledge, may possess the power 


principle, but they either hesitate to state 
what they think for fear of being criti- 


‘someone else to learn what they really 
do think. Mr. Mead has given to the 
life insurance fraternity the result of 
many of his studies and deliberations. 
He is one of those men in the business 
that bristle with ideas. Mr. Mead went 
into the subject of total disability ta- 
bles, and he is now giving much atten- 
tion to occupational charges for acci- 
dent death indemnity connected with 
life insurance policies. Another sub- 
ject which Mr. Mead has been ponder- 
ing over is the cost of new business. 
He keeps in touch with the thinkers 
of his profession, and today he has the 
foundation well laid to become one of 
the most eminent men in his profes- 
sion. GC. a. iG 





LANDS WITH A THUMP 


A life insurance story, the moral of 
which lands with a thump, was told 
by Charles D. Lakey, editor of Insur- 
ance, at the recent meeting of the Life 
Presidents’ Association at New York. 
Mr. Lakey’s story ran as follows: 

I belonged to what was called a 
learned profession, and I wandered into 
Chicago and I needed something and 
I needed it bad, so I got into the life 
insurance business. That is, I took out 
the papers, and that night I watched 
a man and I said that I could talk to 
him. I went and talked life insurance 
to him, and I told him all I knew and 
a good deal more, but I couldn’t budge 
him. It was the last resort; it was 
a desperate case; I can’t tell you how 
desperate it was, and I said, “I want to 
tell you what happened to me yester- 
day. I was in Kingsley’s piano rooms, 
and Tony said to me, ‘Mr. Lakey, a 
woman came in here yesterday and 
she wanted to rent a piano, and I rented 
it to her, and she signed her name and 
then she turned around and said, “I 
don’t know whether you will send the 
piano to my house or not,” and I said, 
“You don’t mean to tell me you are 
keeping a house of ill-fame,” and she 
said that her husband had been send- 
ing her money, but had not continued 
it. the supply stopped, and she said 
there was nothing else to do.”” My 
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prospect turned to me and he said, 
“My God, man, you don’t suppose that 
my wife will ever come to that,” and I 
said, “Not if you insure.” 

That was the first man I insured. 


LINCOLN NATIONAL’S PLAN 


The Lincoln National Life of Ft. 
Wayne, Ind., is one company at least 
that has given considerable study to 
the scientific and actuarial phases of 
the double benefit feature of a policy 
where twice the face is paid if death 
occur from accident. In other words, 
this is a life policy joined with a “death 
only” accident contract. Most com- 
panies charge a flat rate for the acci- 
dent feature regardless of occupation. 
In other words, no element of accident 
underwriting enters into the premium. 

The Lincoln National makes three 
classes, charging from $1.50 to $4 extra 
per $1,000 for the accident part, ac- 
cording to occupational class. 


PLAN FOR THE CAMPAIGN 


It is system that gets results in any 
line of business, and in no line more 
than in insurance. The agent who 
plans out in advance every minute of 
his day, who knows exactly where and 
how he is going to work, wastes no 
effort, and no time, and gets results. 
The story of General Von Moltke is 
told in the “Federal,” the house organ 
of the Federal Life. General Von 
Moltke was awakened in the night and 
informed that war had been declared 
with France. He was calm. “Look in 
the upper right-hand pigeon-hole of my 
desk,” he said. “You will find some 
papers that will tell you what to do.” 
And he went back to sleep. An hour 
later regiments and divisions and army 
corps were in motion all over Ger- 
many, and the great general who had 
planned every last detail for every 
least part of the activity of a half mil- 
lion men was still slumbering quietly 
in his bed. The forces of France found 
themselves checkmated on every move, 
and but three months were required to 
bring France to her knees. Plan your 
work. Give your faculty of construc- 
tive imagination a place in your busi- 
ness. 
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PROGRESSIVELY SUCCESSFUL 
22% Increase 1912 over 1911, first half year 
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Why? Satisfied Policyholders—Happy and Contented Salesmen. 
We are often able to make room for a producer or organizer who can 
measure up to the State Mutual Standard. Address 
Edgar C. Fowler, Superintendent of Agencies. 
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WANTS GOOD MEN 
WILL PAY THEM WELL 





FEDERAL LIFE 


INSURANCE IN FORCE - - $20,000,000.00 
CAPITAL, SURPLUS AND RESERVES 3,000,000.00 


An enterprising, progressive, 12 year old Life Insurance 
Company issuing all standard forms of term, non-par- 
ticipating, annual and deferred dividend policies. 

Accident and Health Department just being inaugurated. 

Exceptional opportunities tor men of ability desiring to 
form PERMANENT connections. If interested address 


ISAAC MILLER HAMILTON, President 
CHICAGO 








The Western and Southern 
Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 
PROGRESS BY SIX YEAR PERIODS 

Year Assets Insurance in Force Income 


1893 $139,826 $3,691,843 $626,116 
1899 401,717 10,881,961 2,051,658 
1905 1,824,295 31,739,266 6,245,918 


1911 6,122,365 56,060,715 12,703,247 


Branch Offices in all the larger cities tn Ohio, Indiana, Kentucky, West Virginia and Western Pennsylvania 
AGENTS WANTED 











Take Out an A With th 
L EA DI Ni G Cant ANY THE GENERAL 
Has the easiest and most line to sell. Combination Health and Accident Policies on the 


popular monthly payment p Cost, $1.00 per —_s and upwards. New Physician's Policy, 
ae ses dg Bey for any accident or illness $5000 .00 accidental death and dismemberment 


indemnity; $36.00 per year. 
The Policies That Shield —QTHER LEADERS: Reqlsr, Monthly; Manchles 


ment; School Teacher's Policy; Special Accident; Woman's Policy. 
See Pleasing Payments for the Assured 


Prestige, Power, Profits for the Agent 
WRITE FOR TERMS TO THE 


General Accident Fire & Life Assurance Corp., Ltd. 


ohn Street, NEW YORK - 


KELLY & NORIE-MILLER, Unites Stans Managers N. B. THORP, Department Manager 











ARE YOU IN the RIGHT PLACE? 


Men of — who are ambitious to 
succeed, will find an opportunity 
with us. Results will be recognized. 


PITTSBURGH LIFE & TRUST CO. 


Home Office: PITTSBURGH, PA. 


W. C. BALDWIN, President HOWARD S. SUTPHEN, Director of Agencies 


SOLICITING INSURANCE FOR 
The Mutual Life Insurance Co. of New York 
IS ONE OF THE MOST LUCRATIVE OF CALLINGS 


Are in the business to stay? Choose a pany good —— for to stay WITH, 
and eens enough to stay with YOU, the. your Se able enseer _ . 


The oldest Company in America, which business seven ewenty years 8 ago. is bigger, better 
and cae now than ever before, and be still bigger, better stronger seventy 
years hence; 


Not the company which YOU must introduce, but the Company which introduces YOU 
wherever you go; 

The Company whose better selling policies earn most for you in the way of commissions; 
The Com®any which furnishes the insured the largest protection for his money. 


FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE T. — 2d Vice-President 
34 Nassau Street ~ = New York, N. Y. 














THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 


Not the Oldest : Not the Largest 


NINE MILLION DOLLARS 
Deposited with the State of Indiana for the Sole Protection of Policyholders 


OUR COMPLETE PROTECTION POLICY 
Protects against Natural Death, Doubles the Payment in the event of Accidental 
Death. ovides for Suspension of Premiums without Forfeiture in the event 
of Total Disability. 


THE MOST DESIRABLE POLICY FOR ALL AGES 
Good Territory and Address CHARLES F. COFFIN 


Remunerative Contracts for Vice President 
Men Who Can “Do Things” 1231 State Life Building 


Just the Best 











HOME LIFE’S PROSPEROUS YEAR 








The Prudential Agent 


has an equipment of policies 

that enables him to meet 

practically every prospect's 
preferences. 


PRUDENTIAL <4 
mas TH +2 =! 


Write us about an Agency. 
THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Founded by JOHN F. DRYDEN, Pioneer of Industrial Insurance in America 
FORREST F. DRYDEN, President Home Office, Newark, N. J. 
Incorporated as a Stock Company by the State of New Jersey 




















“SAFE AS A GOVERNMENT BOND’ 


(©) The OHIO STATE LIFE 


LIFE. HEALTH, ACCIDENT **° MONTHLY INCOME INSURANCE. 
SEE—> Our New Agency Proposition »> FOR FACTS 


Our Policies: Beet and latest, 
Correspondence confidentiel. 














